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ARRANGE PROTECTION FOR 
AMERICAN INSUREDS WHILE 
DRIVING IN BRITAIN 


Royal Indemnity Providing Certifi- 
cate of Foreign Insurance Through 
Royal Head Office 


THE PROCEDURE OUTLINED 


Situation: Arises From 1930 English 
Act Making Auto Coverage 
Compulsory 
When the coverage of third party risks 
became compulsory in Great Britain on 
January 1 under the road traffic act of 
1930 it not only brought new problems 
to British automobile underwriters but 
was studied with considerable interest 
by insurance men in this country be- 
cause, for one thing, of the situation aris- 
ing frequently of giving proper coverage 
to American insureds who may wish to 
motor around on their trips abroad. In 
this connection it is known that policies 


issued in other countries are acceptable 
as evidence of insurance provided they 
are endorsed to cover accidents occur- 
ring in Great Britain. 

Through their affiliation with the Royal 
Insurance Co., Ltd., Liverpool, the Royal 
Indemnity and Eagle Indemnity have 
taken cognizance of this situation by ar- 
ranging to give certificates of foreign in- 
surance to their policyholders making 
trips to Great Britain when advised suf- 
ficiently in advance of such a trip. The 
procedure is that the insured fills out 
and sends to the Royal Indemnity home 
office an application for the certificate 
which in turn is sent to the Royal at Liv- 
erpool where the necessary filing is made. 
The certificate then returns to the Royal 
Indemnity and is forwarded to either the 
insured direct or to his agent. 


Rates Charged 


In some cases where time may not al- 
low this procedure the Royal Indemnity 
will send the application for the certifi- 
cate to the Royal at Liverpool and they 
will make arrangements whereby certifi- 
cates will be handed to the iusured upon 
his arrival on the other side. ier 

In the matter of rates it is the p. nece 
of the Royal and Eagle Indemnity -a;> 
charge additional premiums of $30 for 
automobile public liability insurance and 
$15 for automobile property damage for 
coverage within standard limits. These 
premiums, which are added to the rate 
already specified in the policy, are sub- 
lect to increase for higher limits. It is 
not, however, the practice of the com- 
panies to afford collision insurance on 
automobiles while being used abroad. 

Policyholders who prefer to purchase 
insurance abroad, the Royal Indemnity 
says, mav have for their convenience an 
automobile insurance identification and 
service card which may be used as a 
Means of introducing the insured to rep- 
Tesentatives of the Roval. A special let- 
ter of introduction will be furnished if 
desired, 
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NATION-BUILDERS 


. ife insurance is a nation-builder in a very 
special sense. Premium deposits received from tens of 
millions of policyholders are redistributed, throughout 
the land, in both bond and mortgage investments that 
expand transportation, build homes, enlarge farms, house 
manufacturing and commercial businesses, finance pub- 
lic utility plants, erect hospitals, colleges, schools, and 
the like. The tens of millions of policyholders in this 
country, by having taken life insurance for their own 
protection and investments, have become nation-builders 
on a magnificent scale. Too often investments in bonds 
and other securities are thought of as money that is 
wrapped up in pieces of paper that represent the invest- 
ment and is withheld from use, and the public does not 
see beyond the investment itself to the work which the 
investment performs for the convenience, the comfort, 
the advancement, and the profit of the public at large. 


The Penn Mutual makes this investment distribution 
of the premium deposits of nearly 400,000 American 
citizens. 


WM. A. LAW, President 


Wm. H. Kingsley, Vice President Hugh D. Hart, Vice President 
J. V. E. Westfall, Vice President 


THE PENN MUTUAL LIFE INSURANCE CO. 
PHILADELPHIA 


Independence Square Founded 1847 




















LONG FIGHT OVER MODERN 
WOODMEN’S RATE INCREASE 
ENDS; SOCIETY WINS OUT 


- S. Supreme Court Without 
\ \durisdiction; Illinois Decision 
_ Stands 


‘NOW EFFECTIVE 








any State and Federal 
Courts; Largest Fraternal 
in Country 





The rate increase controversy of the 
Modern Woodmen of America, which 
has been before the courts of many 
states for nearly two years and has held 
a conspicuous place in the newspapers of 
the whole country as opposition to the 
increased rates was widespread, has at 
last been settled. Chief Justice Hughes 
announced orally from the bench last 
Friday that the U. S. Supreme Court 
had no jurisdiction in the appeal from the 
decision of the Illinois Supreme Court. 
No fraternal case in years has kicked 
up so much dust and created a confused 
state of public opinion. Even the Illinois 
Supreme Court reversed itself on the 
case. 

Since June, 1929, the affairs of the 
Modern Woodmen of America have been 
unsettled by the numerous petitions for 
injunctions brought in State and Federal 
courts to prevent the carrying out of new 
by-laws adopted by the head camp which 
aimed to put the members on a basis 
of adequate rates and to bring its valu- 
ations up to actuarial solvency. The so- 
ciety had been trying to effect such ad- 
justments in its rates for many years 
and the program adopted in 1929 resulted 
in a tremendous amount of opposition 
which has been carried through the 
courts ever since. The importance of 
the controversy mav be inferred from 
the fact that the Modern Woodmen is 
the biggest fraternal order in this coun- 
try and is licensed in all the states but 
two. Illinois is its charter state. 


Makes Illinois Dccision Final 


As the U. S. Supreme Court holds that 
it is without jurisdiction, this automatic- 
ally makes final the findings of the II- 
linois Supreme Court in February, 1930, 
which were to the effect that the society 
had ample power to effect an adjustment 
in rates in which it upheld the Circuit 
Court of Cook County. One unusual de- 
velopment in the case is that the IIli- 
nois Supreme Court reversed itself, hav- 
ing first held that the new by-laws of 
the society violated the Fourteenth 
Amendment of the Constitution. The 
complaining members had contended that 
the societv was taking $30,000,000 of its 
reserve funds away from a certain class 
of its members and giving it to another 
class. On rehearing. the Illinois Supreme 
Court found that the head camp was 
justified in attempting to remedy its fi- 

(Continued on Page 7) 
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From an etching by Albert Flanagan 


CITY BANK FARMERS TRUST COMPANY |: 


cordially invites you to inspect its new building at 


It 
0; 
Si 


22 WILLIAM STREET : 
New York City r 


Since 1866 the Company has been located at : 
this address, where it operated under the name 


of THe Farmers’ Loan AND T Rust CompPaANy. 
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ALES ARGUMENTS Usep By Leapinc 
PRODUCERS of 


The FRASER AGENCY 


The Eastern Underwriter has asked 
some of the leaders of The Fraser Agen- 
cy of the Connecticut Mutual Life, New 
York City, to tell the gist of arguments 
they are now using in the sale of insur- 
ance, and these are presented herewith. 
It is generally conceded by production 
managers throughout the country that 
the present situation in the business 
world has brought out the best fighting 
qualities of agents. The present situa- 
tion and how it is: being met is briefly 
described as follows by John M. Fraser, 
head of the agency: ; 

“One of the most remarkable things 
about life insurance production is that 
there are just as many arguments com- 


pelling its sale in periods of depression 
as in periods of prosperity. Competent, 
far-sighted agents know this. Of what 
other business can this be said? When 
the country is prosperous, with business 
expanding on every hand, that expansion 
can best be guaranteed by life insurance. 
When the country is struggling against 
business adversity life insurance just as 
surely enters the picture of needed pro- 
tection. Recent production developments 
in which the insurance fraternity has so 
ably met a crisis in economic affairs of 
the nation by stressing the fact that in- 
surance is more necessary than before 
furnishes a gratifying illustration of the 
intelligence, persistence, acumen and 
courage of insurance agents.” 








Why Slump Will Help 


And Not Harm Insurance 
By H. J. RANSOM 








Two and one-half years ago a promi- 
nent Brooklyn man purchased $280,000 
of good bank stocks with the idea of 
creating thereby the nucleus of a fund 
which was to remain intact for the sup- 
port of his dependents after his death. 
This $280,000 was to be kept safe and 
intact for the one purpose, i. e., protec- 
tion. Regardless of what he might do 
with his other funds, this one item of 
his estate was not to be disturbed. With 
the sure knowledge that his family would 
be provided for, he cheerfully went about 
the job of speculating more or less with 
his other funds. 

Today that stock represents a value 
of about $120,000. Yesterday the buyer 
of that stock, in a talk with the writer, 
stated that he regretted his move and 
wished that he had followed his original 
intention—that of creating a funded life 
insurance trust. Furthermore, steps are 
now being taken to do just that. 

All of this, of course, means little as 
regards our subject until we analyze the 
Situation and visualize the number of 
people who today find themselves in 
much the same position. We as life 
insurance agents had enjoyed several 
years of ease and plenty. Men and 
women bought large amounts of life in- 
surance because money was plentiful. 
The protection afforded by a good life 
insurance policy has for years been rec- 
ognized as desirable. It was not, neces- 
sarily, the crying need for insurance 
which sold it ofttimes, however, but the 
fact that this admittedly good protection 
could be obtained without undue sacri- 
fice. And so men bought large amounts 
of insurance in much the same way as 
they turned their cars in every year and 
bought new ones. The time has evi- 
dently come when a car is good for two 
or even more years and one maid is 
doing the work which two maids used 
to do. 

Life Insurance Still Goes On 


But life insurance still goes on because 
the contract which was admittedly good 
and bought rather carelessly in the last 
few years is today a source of supreme 
Satisfaction to the man who has made 
and then lost. Indelibly imprinted upon 
his mind is the memory of 1929 when 





H. J. RANSOM 


the things he valued most financially 
tumbled like a house of cards. For the 
first time, probably, in the average man’s 
life, he recognizes the strength of the 
institution of life insurance, and he comes 
to the point where he realizes that in its 
field nothing else in the world can take 
its place—that the certain sum at an un- 
certain time cannot be guaranteed in any 
other way. 

The progressive life insurance agent 
of 1931 is in a good spot. Men have 
learned a costly lesson. They are buy- 
ing insurance in a different frame of 
mind—a sober frame of mind. To a 
sober-minded person life insurance has 
always had a strong appeal. With the 
return of conditions to a point even ap- 
proaching normal will come business in 
amounts never before dreamed of by life 
underwriters. In the meantime, business 
is more than good to the man who knows 
it is not bad, because there are many 
industries which have not suffered at 
all. In fact, there are many industries 
that have done more business in the 
last two years than in any time in their 
history. That is the reason life insur- 
ance production has held up so well— 
that, coupled with the fact that the wise 
agent is today working harder than ever 
to harvest what he can today, looking 


forward in the meantime to the Gelden 
Harvest of tomorrow. 

The slump has not hurt life insurance 
—it will, in the last analysis, help it. 








Insurance Eliminates 
Hazard of Time 
By CHAS. J. ZIMMERMAN 





Briefly some of the arguments which 
can be purchased in the sale of life insur- 
ance today are: 1. Purchase of life in- 
surance to offset shrinkage in the estate 
which has come about through deprecia- 
tion of stocks, bonds and other forms of 





JOE LOCKHART 


property. 2. Point out the value of life 
insurance as an investment stressing the 
fact that principal and interest are guar- 
anteed. 3. Stress the importance of guar- 
anteed loan values under a life insurance 
policy and the fact that loans can be 
made at a guaranteed rate of interest, 
insurance policies have pulled a great 
many men through the recent financial 
depreciation. Undoubtedly these loan 
values will again be useful at some time 
in the future. 

A great many men who had been build- 
ing an estate through accumulation of 
stocks, bonds and other investments have 
had this program entirely wiped out or 
at least have had a setback in such a 
program. It will take time to again 
bring their estates back to par. Life in- 
surance eliminates the time hazard, 

Most men will readily admit the truth 
of this reasoning. It then becomes a 
question of money with which to pay 
premiums. The average man will admit 
that in the event of his death he would 
prefer to have his family receive, let 
us assume, $50,000 of life insurance rath- 
er than the $1,000 which we are ask- 
ing as an annual premium. On the oth- 
er hand, he would prefer to have the 
$1,000 now feeling that he may need this 
because of decreasingly poor business 





JOHN M. FRASER 


conditions. I tried to get him to admit 
that probably business conditions have 
reached their lowest ebb, but even should 
conditions get worse this $1,000 would 
not help put off disaster for more than 
two or three weeks. On the other hand, 
should business conditions improve, as 
they probably will, the $1,000 annual pre- 
mium would not be a burden to him. 








Heirs Haven’t Estate 
Builder’s Acumen 
By EDWIN P. SHORT | 





| 
| 
| 
| 
| 





The best argument I am using to fit 
‘he situation is that a man cannot af- 
ford to die at the present time without 
first having purchased the amount of in- 
surance to cover his general estate loss- 
es and taxes. Insurance is needed now 
more than ever before because if the 
man who built the estate is taken out 
of the picture an inexperienced or dis- 
interested person can never bring the 
estate back as efficiently as the success- 
ful man himself. 

Then also the average American dur- 
ing the years of prosperity has increased 
his standard of living and, of course, 
does not want his loved ones to have 
to change, should he die. Therefore, he 
can purchase insurance to meet this crit- 
ical situation. 

I endeavor to show my client the eco- 
nomic value of life insurance in relation 
to inheritance tax, conservation of his 
estate, and absolute security to his loved 
ones—and to put his house in order at 
once. 





Insurance Is Bulwark 
Against Speculation 
By JOE LOCKHART 








Most of us have gone through one 
of the most severe financial depressions 
of our lives. In so doing, suffered finan- 
cial reverses. 

We are naturally anxious to recoup 
those losses as soon as possible, both for 
our own sake and of our family. 

There is a grave danger that this eag- 


(Continued on Page 14) 
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| OFFICE 
ADDRESS 


102 MAIDEN LANE 


As of March ist, the Executive Offices, Casualty Index 
and New York City operating departments are located in the 
new building at 102 Maiden Lane, New. York. All depart- 
ments and ‘individuals formerly located at 80 Maiden Lane 
will be found at the new quarters;5 ~ ~ ~ ~ ~~ wv 

The telephone number remains the same; JOhn 4-3340. 
There are increased telephone facilities. ~ ~ ~ w~ 

After eighteen years at the old address, the de- 
mands for increased space have necessitated the change. 

The new quarters comprise over 10,000 square feet on 


the entire tenth floor and part of the ninth floor at 102 Coos 


Maiden Lane. It is now possible to allot adequate 


e) 


a ee underwriting, credit, 


working areas to all the rapidly growing departments and 
to the enlarged Executive Offices. The result will be com- 
fortable working conditions and a smoothly functioning 
Organization. ~ ~ ~ ~~ ~~ ~~ SN NSN N NN ww 
A cordial invitation is hereby extended to call at the 
new home office plant for a visit and an inspection of the 
quarters. ~ ~~ ~~ rn wnnnwn 


The nationwide facilities of The Hooper- 
Holmes Bureau are devoted to the compiling of 
Moral Hazard Inspection Reports for insurance 
commercial and employ- 


ment purposes and Claim Reports). ~~ ~ ~ x 


Established 1899 


THE HOOPER-HOLMES BUREAU, INc. 
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Florida Leader Goes 
With The Prudential 


CAREER OF WILLIAM S..RODGERS 





Started as Part-timer While Working 
For Bank; A Popular Figure 
In Lakeland, Fla. 





William S. Rodgers, who has been an 
outstanding figure in that section of Flor- 
ila of which Lakeland is the principal 
city, has been made an assistant man- 
ger in south Florida for the Ordinary 
department of The Prudential. He be- 

an his life insurance career as a part- 
‘ime agent of the Inter-Southern Life in 





WILLIAM S. RODGERS 


1913 while employed in a bank at Mul- 
berry in the heart of the Florida phos- 
phate district. By 1919 “the tail began 
to wag the dog,” as he puts it, and so 
he dropped banking for insurance and 
moved to Lakeland. 

In that year he led the entire United 
States as a personal producer for his 
company, and did the same thing in 1922 
and 1925. His total of paid-for business 
in the boom year of 1925 was $1,326,000, 
and his average for the six years ending 
with 1925 was better than half a million 
a year. The bulk of his policies ran 
from $5,000 to $10,000 and during the 
whole time he had but three large cases, 
each of these being for $100,000. And 
this in a town with never more than 
20,000 population. 

“Intense cultivation of territory and 
hard work has been the basis of what- 
ever success I have had in this business,” 
said Mr. Rodgers, in reply to an inquiry. 
“[ have never found any real substitute 
for these two active principles of pro- 
duction. They might come to some fel- 
lows, but I always have had to go after 
them. And, what is more, I have had 
to stay with them after I got them. The 
agent who drops his intimate contact 
with policyholders after they are on his 
hooks is likely to find that many of them 
have slipped away from him when it 
comes time to deposit his renewals: in 
the bank.” 

Song Leader of Kiwanis 


“Bill,” as Rodgers is known all over 
the Lakeland section, is a popular fel- 
low in the very best.sense. He is much 
of the time song leader for the Ki- 
wanis Club, and toast master at a great 
many gatherings of the business men of 
his territory. In a recent campaign for 
niembership in the Lakeland Chamber 
of Commerce he launched the drive with 
« bang as presiding officer of the cam- 
paign dinner, and a week ago he was 
toastmaster- of the ladies’ night of the 
Kiwanis Club, which is a notable social 
event in the annual schedule of his home 
city and section. 

Mr. Rodgers’ only political escapade 


was the running for and winning of a 
place on the municipal council of his 
home city. But during this time he wrote 
business for the Inter-Southern, the only 
company he has ever represented prior 
to the connection with The Prudential. 

Rodgers sings in-and many times leads 
the choir in a Baptist Church. He likes 
folks and they like him. He went way 
up in the prosperity lists in the Florida 
boom, and when the bottom dropped out 
and spilled him down through the fun- 
nel, he got up, brushed the dirt off his 
trousers and went back to work. He is 
forty years of age, strong as an athlete, 
full of enthusiasm. 





PATTERSON AGENCY RECORD 


The Alexander E. Patterson agency 
of the Penn Mutual in Chicago closed 
February with $1,368,000 of new business, 
a gain of 26% over the same month in 
1930. This completes a two-year period 
in which the production of the agency 
in every month has exceeded $1,000,000. 


SOUTHERN MERGER HELD LEGAL 





Superintendent Greer’s Approval of the 
Merger of Southern Life Companies 
Will Wait Upon Examinations 

A merger of the Southern States Life 
of Atlanta with the Volunteer States Life 
of Chattanooga, subject to examination 
of both companies in order to ascertain 
if the agreement can be carried out, 
would be legal, according to an opinion 
given to Charles C. Greer, superintend- 
ent of insurance of Alabama, by the at- 
torney general of the state. 

It was stated in the ruling that offi- 
cers, directors and stockholders of the 
two companies have approved the con- 
solidation, and the contracts are now be- 
ing submitted to the Alabama Bureau of 
Insurance and the Tennessee Insurance 
Department for approval. Mr. Greer was 
informed that if the preliminary showing 
is satisfactory, it is within his discretion 
to make a tentative approval subject to 
the examination. 
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Dr. Harold M. Frost 
Had Active Army Life 


HEADED RED CROSS HOSPITAL 








New Medical Director of New England 
Mutual Has Done Original Re- 
search for Company 





Dr. Harold M. Frost, recently elected 
medical director of the New England 
Mutual to succeed Dr. Edwin’ W. Dwight, 
deceased, had a most active army life 
following his graduation from the Har- 
vard Medical School in 1915 and prior 


to his entrance into the life insurance 
business. Here is a record of his vari- 
ous appointments following his enlist- 
ment with the Royal Army Medical 
Corps as a lieutenant with irregular com- 
mission: 

Attached to No. 22 General Hospital 
British Expeditionary Force, June to Oc- 
tober, 1915. Assistant surgeon American 
Womens’ War Hospital, Paignton, Eng- 
land, October, 1915, to December, 1918. 
Lieutenant Medical Corps, United States 
Army, November, 1917. Captain, Febru- 
ary, 1918. Commanding Officer American 
Red Cross Military Hospital No. 21, 
Paignton, England, February to August, 
1918. August to November, 1918, Assist- 
ant Surgeon United States Troops, Win- 
chester area, Winchester, England. No- 
vember, 1918, to February, 1919, Com- 
manding Officer United States Camp 
Hospital No. 65, Winchester, England. 
Honorable discharge United Siates army 
March 1, 1919. 

Made Examimer in 1921 


In 1919 Dr. Frost became assistant su- 
perintendent of the Massachusetts Eye 
and Ear Infirmary in Boston, holding 
that position until late in 1921, when he 
was appointed examiner, and in 1924 as- 
sistant medical director of the New Eng- 
land Mutual. In 1928 he was elected 
associate medical director. 

Dr. Frost has carried on a large 
amount of original investigation in con- 
nection with the cardio-respiratory test 
now in general use by the company’s ex- 
aminers. In fact, he practically designed 
it, under Dr. Dwight’s inspiration and 
supervision. He contributed two articles 
to the book on “Life Insurance Medi- 
cine,” published by the company five 
years ago, one on this test and the other 
on “Hypertension and Longevity.” 





HONOR S. J. EVARTS 





Former Staff Man of The Eastern Un- 
derwriter Dined by Northwestern 
National 
S. J. Evarts, vice-president of the 
White & Odell agency of Minneapolis, 
agents in Minnesota for Northwestern 
National Life, of Minneapolis, was the 
honor guest at a luncheon held at the 
Minneapolis Golf Club Friday, February 
27, celebrating his completion of twenty 
years with the company. The luncheon 
was attended by senior officers of the 
company and the officers of the White 

& Odell agency. 

Mr. Evarts came to Northwestern Na- 
tional from the advertising staff of The 
Eastern Underwriter in 1911 and was 
appointed agent for the White & Odell 
agency with several southern Minnesota 
counties as his territory. Now Mr. 
Evarts is in charge of the agency’s coun- 
try territory—that is, all territory outside 
of the Twin Cities. The White & Odell 
agency has over $100,000,000 insurance in 
force and this amount is evenly divided 
between the Twin Cities and the rest 
of the state. : 

At the luncheon O. J. Arnold, president 
of the Northwestern National, made an 
interesting comparison of the company’s 
business today with that of twenty years 
ago. When Mr. Evarts joined the com- 
pany it had $27,000,000 insurance in force 
while the financial statement for 1930 
showed a total of $350,000,000. The new 
business issued in 1910 was $7,344,177 
compared with $72,132,257 for 1930. 








UNDERWRITER 









March 6, 1931 




















THE WESTERN AND SOUTHERN 


HOME OFFICES: CINCINNATI 


Beginning January 1, 1931, and in consummation of its long- 
cherished desire of providing its patrons with insurance service unex- 
celled by any insurance organization in the country, The Western 
and Southern announces its entrance into the fire insurance field, 
which with its life, casualty, liability and surety organizations create 
the only multiple line insurance company domiciled west of the 


Alleghenies, providing through the same organization insurance in 
all major lines for its patrons. 


Upon the completion of building expansion plans at Broadway, 
Fourth and Fifth Streets, Cincinnati, Ohio, the entire group will be 
concentrated and operated from that central point. 


The Western and Southern Life Insurance Company 


CHARLES F. WILLIAMS, PRESIDENT 
FINANCIAL STATEMENT, DECEMBER 31, 1930: 


ASSETS 


REAL ESTATE: 
Home Office Building and Properties............ $ 872,000.00 





Real Estate Exclusive of Home Office........... 811,548.71 
MORTGAGE LOANS, first liens, one-half value: 
i 2b pia Wee ca ee kee he we ae ee 89,865,656.13 
RE, eer irre meme oe 3,726,520.32 
Loans to Policyholders........................... 4,856,893.21 
Cash, Government and Municipal Bonds........... 11,797,608.73 
Net Uncollected and Deferred Premiums, and other 
EE SOFTEST OME OL 3,430,466.90 
Total Admitted Assets..................... $115,360,694.00 





LIABILITIES 
Legal Reserves for Policyholders.................. $ 97,573,982.04 
Premiums and Interest Paid in Advance......... 504,721.64 
Taxes (1931) and Incurred Unpresented Items. .... 1,547,312.63 
Capital and Surplus (additional protection for policy- 
I ea oe bl be Se Re 15,734,677.69 
eS. con, ort eee $115,360,694.00 


POLICIES IN FORCE, 2,546,841—INSURANCE IN FORCE, $753,434,113 


Life insurance written on all ages from birth to age seventy, and 
for any amount up to $100,000; premiums can be paid weekly, 
monthly, quarterly, semi-annually or annually, at the convenience of 
the insured. 


The new rates just adopted by the Company for its life policies 
are the lowest guaranteed premium rates offered by any insurance 





company in the United States, thereby creating a protection to policy- 





holders at the lowest cost ever known to the insuring public. 


These policies are issued in multiples of $1,000, and contain 
guaranteed cash, loan, paid up and extended values. 


Annual Rates for $1,000 





Ages |Premium |] Ages |Premium |] Ages Premium Ages |Premium |] Ages [Premium 


10 | 10.67 || 20 | 13.00 || 29 |16.37 || 38 | 21.78 || 47 | 30.80 
11 | 10.85 |} 21 | 13.31 |] 30 | 16.84 |] 39 |22.55 || 48 |32.16 
12 | 11.05 |} 22 | 13.63 || 31 417.35 || 40 | 23.37 || 49 | 33.60 
13 | 11.25 |] 23 | 13.98 |} 32 |17.89 | 41 |24.25 || 50 |35.15 
14 | 11.46 || 24 | 14.34 |} 33 [18.46 | 42 |25.17 |} 51 | 36.84 
15 |11.69 || 25 | 14.71 || 34 |19.06 |} 43 [26.17 1} 52 | 38.57 
16 | 11.93 || 26 | 15.10 }] 35 |19.70 || 44 [27.22 || 53 |40.41 
17 {12.17 || 27 | 15.50 |] 36 |20.36 || 45 | 28.33 || 54 | 42.38 
18 |12.44 || 28 | 15.92 || 37 [21.04 |} 46 [29.51 || 55 | 44.47 
19 {12.71 



































SPLENDID OPPORTUNITIES are afforded in the sales end of the business by the company to young men of 
education and ambition. Fifty-two weeks employment each and every year. Communicate with any district office. 


The American Liability and Surety Company 
CHARLES F. WILLIAMS, PRESIDENT 


A subsidiary of The Western and Southern Life Insurance Company, writing all forms of insurance, fidelity and surety bonds. 


CAPITAL AND SURPLUS 


Automobile Health and Accident 


Collision Tornado Plate Glass 


General Casualty 


$1,500,000 


Property Damage 
Fidelity and Surety Bonds 


Burglary Insurance 
Auto Liability 


WM. C. SAFFORD, Vice-President and General Manager 


The Western and Southern Fire Insurance Company 


CHARLES F. WILLIAMS, PRESIDENT 


This is the latest company to be added to The Western and 


Southern Group, and started January 1, 1931, with a capital 
and surplus of $500,000.00. 


The organization of this fire company completes The Western 
and Southern Group, to which we respectfully request your 


interest and patronage. 


WM. C. SAFFORD, Vice-President and General Manager 


Identical executives and directors officer the entire group, thus insuring a 
united and co-operative policy for the satisfactory service of its patrons. 


Combined Capital and Surplus of Above Organizations, $17,734,677 
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Two Production 











CECIL C. FULTON, JR- 


Cecil C. Fulton, Jr., has assumed his 
duties as superintendent of agencies of 
the Home Life of New York succeeding 
H. W. Manning, who went with the 
Great West Life as assistant general 
manager. Mr. Fulton was previously as- 
sistant superintendent of agencies and 
prior to that had been both in the field 


and the home office in various capacities. 
His rate book experience was gained in 
the Newark agency. Before entering life 
insurance work Mr. Fulton was a civil 





A. B. DORAN 


engineer, attaining prominence in that - 


field. 

A. B. Doran, who has been agency 
supervisor of the Home Life, has been 
appointed an assistant superintendent of 
agencies, in which office his duties will 
be primarily the supervision of the bus- 
iness management of the agencies. Mr. 
Doran is a graduate of Toronto Univer- 
sity and spent two years in forestry 
work in Canada prior to coming to this 
country. He joined the Home Life actu- 
arial department in 1923. In 1928 he 
was appointed agency supervisor. 








BUSINESS TRUST AGREEMENT 
For the trust division of the American 
Bankers Association ten essentials of a 
sound business insurance trust agree- 
ment have been summarized by Na- 
thaniel H. Seefurth, insurance authority 


and the head of the Seefurth Service. 


They follow: 

A competent trust company must be 
appointed as trustee. 

A method of financing the purchase 
of the deceased stockholder’s interest 
should be provided for through life in- 
surance, the policies being made payable 
to the trustee. 

The original agreement and the stock 
certificates should be held by the trustee. 

A definite method of valuation should 
be agreed upon. 

The estate of the deceased co-owner 
should be reimbursed for his propor- 
tionate share of premiums paid for the 
insurance, 

_ Provision should be made for borrow- 
ing on the stock and on the cash values 
of the policies. 

_A method should be provided for pay- 
ing off the balance of the deceased par- 
ty’s interest when the insurance does 
not equal the value of his interest. 

Each party should be assured that his 
estate shall receive at least the proceeds 
of the insurance policy on his life in re- 
turn for his interest. 

The termination of the agreement by 
mutual action of the parties, and the 
withdrawal of one of the parties dur- 
ing his lifetime, should be provided for. 





INVESTMENT VALUE TALK 

_ Howard C. Lawrence, general agent 
in New Jersey for the Lincoln National 
Life, will be the guest-speaker today 
before the members of the Trenton 
Board of Trade at their luncheon meet- 
ng. His topic will be the “Investment 
alue of Life Insurance.” 





Reitman and 
leaders of 


Bernard 


Sussman, B. 
loseph C., 


Porcell were the 


he New Jersey agency of the Lincoln 
ational Life for the month of Febru- 
Ary, 





WIRT G. CLOSE RESIGNS 

Wirt G. Close has resigned as super- 
intendent of agents for the Philadelphia 
Life. Jackson Maloney, vice-president of 
the company, states that no successor 
to Mr. Close will be appointed, his work 
being taken over by Ervin R. Hurst, di- 
rector of the agency service department, 
and Robert E. Long, agency secretary, 
with Mr. Maloney devoting part of. his 
time to supervision of the agency work. 





Company in the 


TELEPHONE: 
Murray Hill 2-7998 





nnounc sic « Sommemeen 
The opening of The Roy Robbins 
Agency of the Home Life Insurance 


Chrysler 
Lexington Avenue & 42nd Street’ 


ALSO: 
A direct wire connecting us with all 
departments in the Home Office. 


More than a Quarter of a Century with the HOME LIFE 


Building 


New York 








RICHMOND GENERAL AGENT 

Cornelius B. Myers has been made as- 
sociate general agent at Richmond, Va., 
for the Aetna Life under Paul D. Sleep- 
er, general agent at Washington, D. C., 
who now has supervision over Virginia 
territory. Mr. Myers was formerly a 
member of the firm of Dunlop & Myers, 
general agents of the company for Vir- 
ginia. The partnership was recently dis- 
solved when James K. Dunlop, the other 
member of the firm, decided to enter per- 
sonal production work. All Virginia bus- 
iness will be transacted through the 
Richmond office as hereofore. 





BERT STOWELL BACK 
Bert Stowell, general agent of the 
Provident Mutual in central New Jersey, 
is back in his office after being ill for 
several months. He will not be able to 
be active in the field for a few more 
months. 





J. T. HAVILAND MOVES 
The Newark office of the Penn Mu- 
tual, J. T. Haviland, general agent, has 
moved from the Firemen’s Building to 
the new National Newark Bank Build- 
ing. 





J. Henry Johnson, manager for the 
National Life of Vermont, was recently 
elected president of the General Agents’ 
& Managers’ Club of Oklahoma City. 


Modern Woodmen 


(Continued from Page 1) 


nancial situation so as to be solvent as 
its rates were not sufficient to mature 
the outstanding certificates. The finan- 
cial situation confronting the society in 
1929, said the court, was unsound and 
unsafe and those charged with the duty 
of managing the society’s affairs were 
justified in trying to avert the threat- 
ened disaster. 

The revision of the by-laws adopted 
by the head camp in June, 1929, were 
to become effective July 1, 1929, but the 
numerous courts’ actions have held up 
the plan ever since. Now the society 
can go ahead on its increased rate sched- 
ules, issue new certificates and carry out 
the conversion of old certificates as con- 
templated by the changes then adopted. 





CLARK AGENCY APPOINTMENTS 

Clarence W. Wyatt is the new agency 
sales head of the Paul F. Clark Agency 
of the John Hancock Mutual Life in Bos- 
ton. This position was previously held 
by Philip Maxey who died last Decem- 
ber. H.C. Mason will assist Mr. Wyatt, 
taking charge of the training and tech- 
nical end of the sales department. 





Insurance 


Counsellor 


“Consult Your 


Periodically’ 


We tell 2.700.000 People- 


Chatham Phenix strongly advocates the posses- 
sion of adequate insurance for creating and main- 
taining estates. Through its advertising in New 
York newspapers reaching more than 2,700,000 
readers it says, “Consult your insurance counsel- 


lor periodically.” 


The trust department of Chatham Phenix is com- 
pletely organized to render full and intelligent 

9 cooperation to underwriters in developing the 
field for insurance trust service. 








CHATHAM PHENIX 


NATIONAL BANK anpb TRUST COMPANY 
Established 1812 
Main Officc, 149 Broadway — 15 Convenient Branches 


Resources over $300,000,000 


CHATHAM |= 
— 





TRUST COMPANY 





Smee ran mene 
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Fidelity Mutual Life 
Had Favorable 1930 


_FIFTY-SECOND ANNUAL REPORT 





New Business Within 1.2% of 1929 Total; 
Assets Increase; Mortality Rate 
High 





New business production in 1930 of 
the Fidelity Mutual of Philadelphia did 
not show the recession which might have 
been expected under the difficult eco- 
nomic conditions of the year, according 
to the company’s fifty-second annual 
statement reported by Walter LeMar 
Talbot, president. The amount of new 
business placed in force amounted to 
$52,088,380, or within 1.2% of the high 
1929 total. There was an increase of 
insurance in force of more than $13,690,- 
000 and an increase in admitted assets 
of $4,587,142. 

Of the new paid business, 52% was 
issued on Ordinary life and limited pay- 
ment plans, 37% on income and endow- 
ment plans, and 11% on term. The aver- 
age amount per policy was $4,805, com- 
pared with $4,396 for the previous year. 
In addition to the volume of new busi- 
ness, the company revived and restored 
$2,963,984 of insurance which policyhold- 
ers had permitted to lapse. 


In Force—$424,329,496 


At the close.of 1930 the total amount 
of Fidelity Mutual insurance in force 
had increased to $424,329,496 and the 
number of policies had increased to 128,- 
747; the assets amounted to $93,543,498, 
a gain of $4,587,142 for the year, and an 
increase of 43% over the company’s as- 
sets five years ago. Investments in 
first mortgages on real estate, December 
31, amonted to $39,436,453, on property 
conservatively valued at $96,567,990. The 
average interest return for the year on 
the mean invested assets was 5.33%. 
Bonds yielded an average rate of 5.04% 
upon the purchase price. 

Included in the Fidelity’s liabilities is 
the sum of $3,494,460, which has been 
set aside for dividends to be paid pol- 
icyholders during 1931. This amount is 
more than $600,000 greater than the divi- 
dend apportionment of five years ago. 
The sum of $12,139,594 was paid to pol- 
icyholders and their beneficiaries during 
1930, on account of death benefits, ma- 
tured endowments, dividends, values, etc. 
Of this amount $3,048,473 was on account 
of dividends. During the fifty-two years 
of its existence the company has paid to 
its policyholders and their beneficiaries 
$135,101,217. 


Accidental Death Toll 


Death claims were incurred on the 
lives of 986 policyholders, insured for 
$4,669,156. These included an unusual 
number of deaths from violent causes. 
Automobile accidents and suicides were 
big factors, and ocaasioned additional 
death losses of $123,155 paid by reason 
of accidental death benefits. 
pany’s mortality ratio of 63.8% was the 
highest experienced since the influenza 
epidemic of 1918 and 1919. The average 
death claim was $4,259. Of the claims, 
thirty occurred during the first year of 
the policy and thirty occurred during the 
second year of the policv. 

A substantial volume of new business 
from policyholders of the company was 


The com-. 





advantages. ' 


plan. 


thing. 


INSURANCE. 





On the Installment Plan 


One of our pronounced national habits is that of buying on the 
installment plan, and the practice has both its advantages and. dis- 


Almost everything today is so purchased. We buy real estate 
that way; we buy stocks and bonds in that manner; and automobiles, 
radios, furniture, and many other things are bought on the installment 


Many persons could not have the things they want, and ultimately - 
own, in any other way; and to that extent installment buying is a fine 


There is but one thought in this connection: which is presented 
and stressed, and that is that all things bought on the installment plan 
may, and very likely will, depreciate in value while the payments are 
going on. But there is one thing in the list of possibilities which is 
BOUND to APPRECIATE in these circumstances, and that is LIFE 


Think this over. The idea is worth repeating: Life Insurance 


is the only thing bought on the installment plan which is sure to 
increase in value while its installments are being paid. 


The Northwestern Mutual Life Insurance Co. 


Milwaukee, Wisconsin 








PHOENIX CONSERVATION PLAN 





Robert G. Cook Wins Certificate; St. 
Louis Leads Agencies in Persistency 
of Business 


In recognition of his conservation rec- 
ord the Phoenix Mutual Life has award- 
ed a certificate to Robert G. Cook of 
the company’s Rochester agency. Mr. 
Cook’s contract bears date of 1922 and 
from 1923 through 1929 he put in, force 
$41,419 of premiums. Up to June 30, but 
11.3% of this had lapsed, qualifying him 
for the guaranteed renewal commissions 
provided for in his contract. 

The Hartford company has been stress- 
ing the value of a low lapse rate and 
is encouraging its agents to work toward 
this end. The following are the leading 
Phoenix agencies in persistency of busi- 
ness under policies issued during the 
year 1929. The list includes only agen- 
cies which reported a set minimum of 
business. St. Louis holds first place with 
its percentage of lapse 6.8% and the 
other leaders are: Providence, 7%; 
Cleveland, 7.2%; home office, 76%; New 
York, D-T, 809%; Minneapolis, 8.11%; 
Albany, 89%; Oklahoma, 9.1%; Roch- 
ester, 9.3%, and Seattle, 9.6%. 








received, 2,920 applications for a total 
of $19,475,792. The company’s surplus 
of reserve for contingencies, on Decem- 
ber 31, amounted to $5,227,383. 


CITY EMPLOYES GROUP LEGAL 





Ohio Attorney General Holds a Munici- 
pality May Use Public Funds 
For Insurance 
It has been held in Ohio that a mu- 
nicipality may lawfully expend public 


.funds for group life or disability insur- 


ance for its officers and employes, in an 
opinion rendered last week to the Bureau 
of Inspection and Supervision of Public 
torney General Gilbert Bettman, said in 
part: 

“In the absence of charter provisions 
prohibiting or limiting such action, a mu- 
nicipalitv through its legislative author- 
ity may enter into an agreement with an 
insurance company whereby the insur- 
ance company agrees to pay pensions to 
employes of a municipality after the em- 
ploye has reached a certain age, or has 
become incapacitated, in’ such amounts 
and under such terms as may be deter- 
mined by the said legislative authority.” 





JOINS ILLINOIS LIFE 


A. Dwight Hoy, who has been the chief 
life examiner of the Illinois Insurance 
Department since 1924, entered the serv- 
ice of the Illinois Life this week in the 
capacity of assistant secretary. Mr. Hoy 
entered the business of life insurance 
immediately upon his graduation from 
Beloit College, Wis., in 1912, and has had 
a wide experience. 


Regional Meetings In 


1931 By Mutual Life 


TO FOLLOW ROUND TABLE PLAN 





President D. F. Houston Will Participate 
in Conferences With Company’s 
Agents 





A series of regional conferences for 
the field organization of the Mutual | jife 
of New York has been worked out by 
George K. Sargent, second vice-president 
and manager of agencies. 


The southern conference will be held 
March 12 and 13 in Atlanta, Ga., in the 
Atlanta Biltmore Hotel; the mid-western 
conference, April 9 and 10 in Chicago 
in the Edgewater Beach Hotel; and the 
western conference June 8 and 9 in 
Colorado Springs, Antlers Hotel. The 
eastern conference was held February 
19 and 20 in Atlantic City in the Hotel 
Traymore. 

These conferences are to be informal 
round-table gatherings for an exchange 
of views upon business in general and 
problems relating to management, and 
the programs will cover points of com- 
pany policy and procedure, problems of 
management relating to the acquisition 
of new business, and the conservation of 
existing business, agency management in 
connection with soliciting personnel and 
with development of territory and any 
other matters naturally arising through 
discussion of such topics and problems. 

President David F. Houston was pres- 
ent at the eastern conference and partici- 
pated in the discussions and delivered an 
impressive address. He plans to attend 
the other conferences of the year. He 
is deeply interested in all phases of the 
business and is particularly concerned 
with conservation and methods to raise 


the standard of persistency in the com- 


pany’s new business. 





FORTY YEARS WITH NATIONAL 





Charles B. Fitch of Fort Wayne, Ind, 
Recently Observed Anniversary with 
Vermont Company 


Forty years with the National Life of 
Vermont was the reason of the anni- 
versary celebration recently observed by 
Charles B. Fitch of Fort Wayne, Ind, 
associate general agent of the company’s 
Ohio agency. 

Mr. Fitch has been a loyal and suc- 
cessful producer for the company. He 
has been a member of either the Lead- 
ers Club or the $100,000 Club most of 
the years since their inception in 1917. 
He served as the first actuary of the 
insurance department of Indiana under 
the law of 1899, and also served two 
terms as president of the Fort Wayne 
Chamber of Commerce. 





HEALTHIEST BOY POLICYHOLDER 


A National Life of Vermont policy- 
holder, Sidney Rasmussen of Oregon, 
was recently adjudged the healthiest boy 
in a contest which represented six states, 
Oregon, Washington, Montana, Idaho, 
Utah and Nevada. The winner was 
judged on posture, heart, lungs, teeth, 
throat and general condition. His father 
saw fit some time ago to provide Sidney 
with an insurance savings plan recom- 
mended by Frank W. Paris, associate 
manager of the Oregon agency of the 
National Life. : 





GUARDIAN LIFE 








Established 1860 Under the Laws of the State of New York 








17-23 John Street, New York 
CORtlandt 8300 





THE 
JOHN C.MCNAMARA 
ORGANIZATION 





MANAGERS 


INSURANCE CO. 


OF 
AMERICA 





Home Office, 50 Union Square, New York City 





Uptown 





— 


420 Lexington Ave.—LEXington 6715 
245 Fifth Ave.— ASHland 1772 
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N. Y. Dep’t Bids Fowler 
Farewell At Banquet 


POPULAR RETIRING DEPUTY 





Former Superintendents Hotchkiss, Stod- 
dard, Beha and Conway. Pay Tribute 
to Liquidation Star 





Few men in the insurance business 
have had tossed to them more bouquets 
than have fallen at the feet of Clarence C. 
Fowler, who retired as special deputy 





C. C. FOWLER 


of the New York Insurance Department 
and head of the Liquidation Bureau on 
February 28, the insurance newspapers 
and insurance executives furnishing the 
praise of his administration, and doing 
so for years. And the final gesture of 
approval came on Saturday night at the 
Park Central Hotel when the Bureau it- 
self and former superintendents of in- 
surance turned out and told in what 
affectionate regard he was held. 

The dinner was a spontaneous affair 
which grew up almost overnight, being 
engineered by the Department. A few 
guests from outside came also to pay 
tribute. The dinner arrangements were 
handled by Mabel J. Juenger, who was 
Mr. Fowler’s secretary; and Evelyn M. 
Plumb, registrar of claims in the Liqui- 
dation Bureau. Speeches and felicitous 
addresses were made by William H. 
Hotchkiss, under whose regime Mr. Fow- 
ler joined the Department; James A. 
Beha, Albert Conway and Col. Francis 
R. Stoddard, Jr., all of whom had at 
one time been head of the New York 
State Insurance Department. 


Some of Those Present 


The New York City office of the Liqui- 
dation Bureau was present en-masse. It 
1s a superb organization in itself. Joseph 
G. Bill, first assistant deputy, was toast- 
master—and a good one. The Bureau’s 
fine fleet of lawyers—Special Counsel 
John M. Downers, Mrs. Pinckney Estes 
Glantzberg, Samuel Kosman, Edward 
McLaughlin, Charles H. Mylod and Ed- 
gar Pitske—was on hand. Among oth- 
ers seen were Jesse T. Young, cashier; 
Florence W. Dougherty, assistant cash- 
ler; Francis X. Horn, in charge of col- 
lection of mutuals, assessments, compa- 
mes, etc. From the Albany office came 
George H. Jamison, in charge of licenses, 
and Miss Nellie Hart of the Liquidation 
Bureau. Among the outside guests were 
Francis Ward, former deputy superin- 
tendent. and Alfred C. Bennett, associ- 
ate counsel in the Russian cases. The 
three lawyers with whom Mr. Fowler 
became associated on Monday of this 
week—Hartwell Cabell, Milton B. Igna- 
tus and James M. Lown—were in at- 
tendcnce. Deputies Thelluson and Butler 
= ll of the chief examiners also were 

ere. 

Mr. Fowler made quite a remarkable 
speech givine credit to his assistants and 
the clerical staff for many of the enoni- 
ums he had received. Following the talks 
there was dancing. 

















EXPERT LIFE SALESMAN WANTED 


Uptown brokerage office requires man to close life prospects. Must have 
frank and forceful personality and detailed knowledge of competitive figures 
and legal and tax problems. Distinct preference will be given to college 
graduates and men with Home Office organization experience. 


Extraordinary opportunity for ambitious man with professional attitude 


towards business, who 


has the presence and address necessary to close big 


prospects, but requires subjection to the discipline of an organization and long 


hours of concentrated work. 


; Liberal starting salary and successful man will advance quickly. 
give complete picture of yourself, including age, religion, education, experi- 
We will be equally frank in answering you— 


ence, salary required, etc. 
and every letter will be answered. 


ADDRESS: 


Closer, c/o Eastern Underwriter, 110 Fulton Street, New York. 


Please 


























GENERAL AGENTS TRANSFERRED 





Connecticut Mutual Appoints Lambert 
D. Fowler in Charge at Fort Wayne; 
John W. Knorr at Cincinaati 
Two prominent general agents of the 
Connecticut Mutual have been _trans- 
ferred. Lambert D. Fowler, formerly at 
the helm at Fort Wayne, Ind., goes to 
Cincinnati, succeeding Henry T. Saun- 
ders, who has requested that he be re- 
lieved of organization duties in order to 
devote his time to personal production. 
Mr. Saunders will continue as associate 

general agent. 

John W. Knorr, who has been general 
agent at Cincinnati for the company, is 
transferred to Fort Wayne. Mr. Knorr 
was formerly located at Fort Wayne and 
has many friends in this city. While 
Mr. Fowler was in charge there the 
agency was awarded the President’s Or- 
ganization Trophy for 1930 in recognition 
of outstanding progress. 


EXTENDS GROUP INSURANCE 





Colgate-Palmolive-Peet Gives Coverage 
to Employes of Kirkman & Son 
Through Equitable Contract 
The group coverage of the Colgate- 
Palmolive-Peet Co. with the Equitable 
Society has been extended to include 
563 employes of its subsidiary, Kirkman 
& Son, Inc., Brooklyn, N. Y., for a total 
of $780,000. The entire cost of $520,000 
of this insurance is borne by the parent 
company, which also pays a part of the 
premium on $260,000 for a special class 

of employes. 

The company’s contract with the Equit- 
able had previously covered 5,367 em- 
ployes with approximately $5,200,000 of 
group life insurance, the premiums for 
which have been paid by the company. 
It has also aided a special class of em- 
ployes in obtaining $300,000 of additional 
insurance. 








Investing in a 
Life Income 


The public is more intelligently invest- 
ment-minded than it was some time ago— 
far more interested in making sure of 
enough to meet minimum requirements 


than in speculation. 


Today there is a fresh and strong appeal 
in our Life Income Plan—life and disability 
insurance to age 55, 60 or 65 and after that 


a life income. 


— Connecticut General 


Life Insurance Company 
Hartford, Conn. 
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Was Once A Teacher 


WON HIGHEST COLLEGE HONORS 





Recently Elected Agency Secretary; 
Made Fine Record Supervising Com- 
pany’s Southern Division 





Clyde F. Gay, the assistant superin- 
tendent of agencies of the life agency 
division of the Aetna Life who was re- 
cently elected an agency secretary, is 





CLYDE F. GAY 


one of the able insurance executives who 
came into the business after a career 
as a teacher. Born in Ironton, Mo., he 
was graduated in 1921 from the Univer- 
sity of Arkansas with the highest schol- 
astic grades ever made there. After a 
year of teaching at the Little Rock High 
School Mr. Gay joined the Crane com- 
pany, being in charge of sales promo- 
tion at Crane’s Little Rock branch. After 
a year and a half he resigned to attend 
the Aetna Life’s Group School at Hart- 
ford and went later to the company’s 
Little Rock agency as Home Office group 
representative. 


Soon after he became associate gener- 
al agent in charge of the Shreveport 
agency. In this responsible work he 
met with unusual success in building up, 
in a period of two years, a full-time field 
organization with a most satisfactory 
production record. 


In October, 1928, Mr. Campbell reluct- 
antly released Mr. Gay to the Home Of- 
fice, where he was appointed superin- 
tendent of the southern division by Vice- 
President Luther. Agencies of the south- 
ern division under his supervision showed 
a fine record for 1929. He is a keen 
student of life insurance, his knowledge 
covering both the technical and sales 
phases. An able speaker, he also knows 
field problems as they relate to organi- 
zation and production. 





METROPOLITAN LIFE BUILDING 
Contract for Structural Steel for Addi- 
tion Goes to Bethlehem Steel Corp; 
To Use 20,000 Tons 


The Metropolitan Life has authorized 
Starrett Bros. & Eken, Inc., builders, to 
let contracts for the structural steel, the 
windows and miscellaneous iron work 
and stairs to be used in the first unit 
of its new building being constructed 
on Fourth Avenue from Twenty-fourth 
to Twenty-fifth Streets, New York. 

The Bethlehem Steel Corp. was award- 
ed the contract for approximately 20,000 
tons of structural steel. The contract 


for the windows, numbering 1,000, went 
to W. H. Jackson & Co., while the mis- 
cellaneous iron work and stairs have been 
contracted for with Sexauer & Lemke. 
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PURITAN LIFE GAINS 





Rhode Island Company Attains New 
High Levels in 1930; Investment 
Position Improved 
“Stated in a single sentence,” Presi- 
dent Henry D. Sharpe of the Puritan 
Life of Rhode Island told stockholders 
of the company last week, “the Puritan 
experienced a satisfactory year consid- 
ering the general character of 1930. We 
enjoyed the largest income in our history 
and realized profits from sale of invest- 
ed assets which exceeded that of any 

previous year.” 

The company’s total insurance in force 
at the year end was $10,383,159, a new 
record high point. Premium income in- 
creased to $237,520 in 1930. Total credits 
to income from all sources increased from 


$327,336 in 1929 to $361,783 in 1930. Total 


charges to disbursements were $304,863. 

One important feature of the year’s 
transactions was the analysis of the com- 
pany’s investment portfolio resulting in 
a number of changes in the list of hold- 
ings. As a consequence of sale and pur- 
chase a net profit was realized which in 
the company’s opinion improves its in- 
vestment position, yielding a better in- 
terest return and giving a greater diver- 
sity. 





s 
SALES CONGRESS IN SESSION 
The annual sales congress of the Life 
Underwriters’ Association of New York 
City is on in full swing today at the 
Hotel Astor and will be climaxed by a 
gala banquet this evening at which an 
unprecedented attendance is expected to 
be on hand to greet Franklin D. Roose- 
velt, governor of New York. Full de- 
tails of the meeting and banquet will 
be given in next week’s issue of The 
Eastern Underwriter. 


INDIANA PENSION BILL 





Old Age Relief Measure Might Cost 
State $5,000,000; $25 a Month at 
Age 70 
The Indiana House of Representatives 
without dissent has sent the Senate ver- 
sion of the old age pension question to 
third reading. The Senate bill, making 
it optional with counties to place indi- 
gent persons above 70 years old on a 
$25 a month dole, apparently has super- 
seded the House bill which made its 
provisions mandatory and applicable to 
indigents of 65 years. Neither bill, how- 
ever, carries any provision for raising the 
money necessary, nor has there ever 


been any estimate as to what the old age 
pension system would cost the State. 
Opponents of the bill estimate that the 
law might cost the State $5,000,000 an- 
nually. 


70 IN WOMEN’S DEPARTMENT 


A women’s department. with seventy 
members is part of the Home Office 
agency of the Pacific Mutual Life in Los 
Angeles. Mrs. Cora B. Fithian is jp 
charge of the department, which she 
started fifteen years ago. Last year the 
women paid for $5,000,000 and so far are 
$175,000 ahead for this year. The de. 
partment was planned by John Newtoy 
Russell, who just recently retired as man- 
ager. Originally there were three work. 
ers in the division. After five years the 
number had risen to forty, most of them 
university graduates, whom Mrs. Fithian 
had trained in life insurance. Now the 
number is nearly double that. 





J. N. RUSSELL TRIBUTE 
The production of the home office 
agency of the Pacific Mutual Life, Los 
Angeles, during February was dedicated 
to John Newton Russell, retiring man- 
ager. 














In all times of stress 
a strong anchor of safety 


Lire insurance as it grows adds no 
burden to the unemployment situation. It takes away nothing from the 
strength of the economic structure. On the contrary, it is a stabilizing 
force all the way through, helping to build up, to repair gaps, and in its 
orderly progress as the medium for the transference of modest wealth 
from the fortunate to the unfortunate, causes no dislocation of eco- 


nomic and financial forces.” 
—President Walton L. Crocker in his annual address to Field Force 





Our 1930 Financial Statememt 


shows this Company holding its usual strong position 


in Resources and Surplus Funds 


Admitted Assets, December 31, 1930 
Reserves and all other Liabilities . 
Surplus of Assets for Emergencies 





Income Received in 1930... . . 
Added to reserves during the year 
Paid to Policyholders pe 
TOTAL PAID POLICYHOLDE 
Invested on Policyholders’ Account during the Year . 
Dividends paid Policyholders in 1930 
Reserve for Policyholders’ dividends in 1931 . 


Notwithstanding unusual conditions. this Company’s 
experience was satisfactory, in the increase of 7.3% in 
New Insurance Paid-For, favorable interest earnings, 


good mortality experience and reduced expense rate. 


RSin68 YEARS. . 


CTD 
LIFE INSURANCE COMPANY 


OF BOSTON. MASSACHUSETTS 


$584,121,813.41 
541,320,308.97 
42,801,504.44 


154,381,579.65 
35,007,828.00 
75,121,420.00 
681,561,755.00 
82,300,519.03 
18,620,863.25 
20,220,000.00 

















March 6, 1931 











Prudential’s Huge 1930 Business 
Totals Set Record For Company 


Total Assets at Close of Year Were $2,491,770,000, an In- 
crease of More Than $225,000,000; Paid-For Business 
Last Year Totaled $2,833,236,000, Divided Ordinary 
$1,512,056,000 and Industrial $1,321,180,000; 

More Than $990,000,000 Increase in Insur- 
ance in Force 


The Prudential this week announced 
the figures of its annual statement for 
the year 1930. Some of the gains were 
tremendous, especially in new paid busi- 
ness, as it was- the company’s greatest 
year in that respect. 

The total paid+for was $2,833,236,000, 
which was divided as follows: Ordinary, 
$1,512,056,000; Industrial, $1,321,180,000. 
This represents a gain over 1929 of $129,- 
448,000, divided as follows: Ordinary, 
$54,474,000; Industrial, $74,974,000. 

At the end of 1930 the insurance in 
force was $15,303,819,000. In the Ordi- 
nary department there was $7,982,187,000 
in force; and the Industrial was $7,321,- 
632,000. 

The company added to the insurance 
in force last year nearly a billign dol- 
lars; to be exact, $990,680,000. 

Large Assets Increase 

There was a big gain in assets. At 
the close of last year the assets were 
two and a half billions, or $225,000,000 
more than at the end of the year 1929. 

The company is also carrying in its 
statement, as held for contingencies, un- 
assigned surplus of $66,297,000, and there 
are also additional special reserves of 
$50,000,000 for mortality fluctuations, or 
possible depreciation of assets. 

At the close of the year the Pruden- 
tial had more than 23,000,000 individual 
policyholders, the number of policies in 
force being 35,000,000. 

Total payments to policyholders and 








INSURANCE IN SCHOOLS 





Michigan Life Underwriters’ Association 
Draws Up Program for Insurance 
Education 
Through the efforts of the Michigan 
Association of Life Underwriters some 
progress has been made toward getting 
some constructive educational matter on 
life insurance into the educational sys- 
tem of the state. A special committee 
composed of Glenn S. Kies, Lansing; 
Dewey Stearns, president of the Saginaw 
association; and J. B. Dexter, president 
of the Battle Creek association, has re- 
cently held conferences with Insurance 
Commissioner Charles D. Livingston and 
Webster H. Pearce, superintendent of 
public instruction. A preliminary draft 
of suggestions for such a program has 
been drawn up and favorable action on 

the proposal is looked for. 


beneficiaries reached a new high record 
of $327,860,000. Number of death claim 
checks delivered were in excess of 300,- 
000. More than 22,900 were on policies 
less than a year in force. Payments un- 
der Endowment policies exceeded $14,- 
200,000. The accidental death benefit 
provision, introduced in Industrial poli- 
cies several years ago resulted in pay- 
ments of $3,454,000. In discus$ing divi- 
dends President Duffield said in part: 

“Out of the year’s savings we have 
allotted $86,299,000 as dividends on poli- 
cies. Of this $53,566,000 is for Industrial 
policies, a big advance over our own 
previous total.” 

In discussing 1930 mortgage loans 
President Duffield said that these items 
numbered 159,221 separate loans, aver- 
aging $7,005 each. “We made new loans 
on 17,163 private dwellings, and 846 apart- 
ments, accommodating altogether 27,374 
families,” he said. “More than $66,554,- 
000 was loaned on other city property 
and on farms.” 











SEEKING A BIGGER JOB 


Life and group insurance sales executive with recognized organizing 
ability and fifteen years of experience is now seeking a broader outlet for 
his energies in the production field—either as life insuranc manager of a 
large brokerage office or as an agency manager. 

This man is an expert on closing large cases and this ability should 
make him invaluable to any company in the business. 
an opportunity to make his qualifications known to interested parties. 
Highest references will be furnished, of course. 

“SALES EXECUTIVE” 
The Eastern Underwriter, 110 Fulton Street, N. Y. 


He would welcome 


Address: 











J. DeWITT MILLS RESIGNS 
Has Been Vice-President and Agency 
Manager of Continental 
Life 
The resignation of J. DeWitt Mills, 
vice-president, director and agency man- 
ager of the Continental Life, St. Louis, 
has been accepted by the board of di- 
rectors and in a statement President 
Mays announced the work of the agency 
department would be assumed by the 
president. The future plans of Mr. Mills 
are not made public. Mr. Mills had been 
with the Continental Life for many years 
and is a son-in-law of the founder .and 

former president, Edmund P. Melson. 





CONFIRM VAN SCHAICK 


George S. Van Schaick, Rochester law- 
yer, was confirmed on Wednesday as 
New York State Superintendent of In- 
surance. His first appearance before in- 
surance men will be at the dinner tonight 
of the Life Underwriters’ Association 
of New York. 





sible respect. 


| The 














*Modern Life Insurance 
since 1645 


*The Company has, by its retroactive 
principle, kept every policy, regardless 
of date of issue, up-to-date in every pos- 


Mutual Benefit Life Insurance Company 
Newark, New Jersey 














Say McFadden Carried 
Most Accident Coverage 


AFTERMATH OF BATHTUB DEATH 





Casualty Company Alleges Cotton Brok- 
er Had Been Several Times Rejected 
by Life Companies 





The late George H. McFadden, Phila- 
delphia cotton broker, who died in his 
bathtub, is reported to have been carry- 
ing more accident insurance than any 
other person. Life companies paid in 
part because the incontestability period 
was past. Casualty companies requested 
permission to perform an autopsy. The 
funeral was delayed while seven physi- 
cians performed a second autopsy. The 
two autopsy findings did not agree. 

In its litigation the Lloyds Casualty 
alleged that in obtaining its policy Mc- 
Fadden stated that the only medical 
treatment he had received in the preced- 
ing five years was for minor illness and 
removal of tonsils. The company charges 
he had suffered a heart condition so se- 
rious that he had applied at Johns Hop- 
kins for treatment in 1925 and that he 
went to Vichy (France) in 1928 for treat- 
ment for an acid condition. It also as- 
serts that in the same five-year period 
several life companies rejected him, and 
that one company for which he had ap- 
plied for $500,000 life insurance only 
would issue him $50,000. 

The Lloyds Casualty’s suit is a bill 
in equity to restrain the beneficiaries 
from starting suit to collect $25,000 acci- 
dent insurance and to get a court order 
requiring the executors to accept the 
return of $75 premium. 





DOES SOME FAST TRAVELING 





R. G. Engelsman Made Platform Appear- 
ance in Columbus, O., Yesterday; On 
N. Y. Congress Program Today 

Ralph G. Engelsman, general agent, 
Penn Mutual Life in New York, had 
to do some fast cross-country traveling 
yesterday to be on time for his appear- 
ance at the New York sales congress 
today. He was out in Columbus, O., on 
the program of the local life underwrit- 
ers’ association with the intriguing talk 
“Think A Bit.”: The affair over he rushed 
to the train with no time to spare so 
as not to disappoint his New York City 
friends at the Hotel Astor today. 








IN 1931 


Be the Outstanding 
Life Insurance Man 


in Your Community 


Our Service Will Help You 


Massachusetts Mutual Life 


Insurance Company 
Springfield, Massachusetts 
Organized 1851 


More Than Two Billion Dollars of Insurance in Force 

















BANKERS LIFE COMPANY 


GERARD S. NOLLEN, President 


Established 1879 


625,852 Prospects 


| received advertising letters in first nine months of 1930 


$36,210,101 of Business 


sold on lives of “advertised” prospects in same period. 


Des Moines, Iowa 
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Hold On To Your Life Insurance 
Says Governor F. D. Roosevelt 


We face the possibility of physical or 
financial interruptions of the buying pro- 
gram, or its termination by death. Life 
insurance would substitute certainty for 
uncertainty—justifying easier terms and 
longer time in which to pay—completion 
of payments in the event of death or to- 
tal disability; and offers a shock ab- 
sorber, in its cash value, against tempor- 
ary physical or financial disabilities. 

We should make it safe to use the cap- 
ital of the future for immediate gains. 
Instalment buying is an established prac- 
tice—even though there is a lot to be 
said against indiscriminate instalment 
buying proper. It can be made safer by 
life insurance. Likewise, business expan- 
sions requiring time for their fruition 
may be justified, if immediately. profit- 
able and if protected by life insurance. 
Business or personal credit is made more 
dependable—hence more _ profitable— 
where it is buttressed by a supporting 
life insurance contract. 


Safeguarded Business Alliances 


Business alliances that would increase 
our incomes should be made. Ability is 
so frequently handicapped by lack of cap- 
ital, and capital many times is limited 
as to its earnings by lack of ability to 
employ it. But that either should be ex- 
posed to the sudden loss of the other is 
inviting losses that may exceed the gains 
realized. Life insurance solves the prob- 
lem, assuring the return of borrowed cap- 
ital without dislocation of the business 
venture. 

Saving is an act of self-denial that is 
always in competition with the pleasure 
to be had from spending the money. Un- 
assisted, we can hardly expect it to be 
adhered to long without interruption. 
Temptations to deviate or stop altogeth- 
er are many and alluring, and specious 
opportunities to venture the accumula- 
tion are frequent. A well known author- 
ity says the three essentials to a suc- 
cessful savings plan are, a_ regular 
amount to be deposited, on a regular 
day, and for a specific and approved 
purpose. The habit of saving is more 
essential to success than the will to save. 

To acquire this habit, the purpose de- 
termined upon must not be too soon, nor 
too easily, accomplished. It must be 
quite extended in both breadth and time. 
It must offer defence against temptation 
to vary or quit. Most other plans are 
too brief—and terminable without pen- 
alty. Usually they are lacking in any 
definiteness of purpose. A contract that 
is a fulfillment of a social obligation of 
rather public knowledge—that requires 
the deposit of a fixed sum at a fixed 
date—that cannot be surrendered without 
both a financial forfeiture and a confes- 
sion of the evasion of a responsibility— 
provides the needed fixity of purpose; 
the maximum possible measure; the 
proper duration of time; the gentle, but 
constant, pressure; and the assisting de- 
vices to establish the habit of thrift— 
not as a passing episode but as a mode 
of living. 

An Absolutely Certain Return 

To those in the accumulation era, in- 
vestments are still interests of the future. 
Their problems are still those of creation 
and retention. But, with an eye to the 
future, life insurance offers them an ab- 
solutely certain return at maturity of the 
funds deposited, and a known amount of 
addition to the deposits. It offers a di- 
versification of underlying securities for 
every single dollar, such as no small in- 
vestor can possibly secure otherwise; 
and diversification is, in itself, a security. 
It offers him all the advantages of an 


‘lation, 





arceau, N. Y. 


M 
GOV. F. D. ROOSEVELT 


investment trust. It eliminates the ne- 
cessity of personal management. 

But still further (which is, in the last 
analysis, probably its chief virtue), it 
compels the individual, in order to save, 
to earn beyond his immediate needs, to 
earn with regularity, to consider his ex- 
penditures thoughtfully, and conserve 
what is so hardly won in small amounts 


until their aggregate enables an invest-’ 


ment of a true type to be made in a dig- 
nified and beneficial amount. 

We cannot be sure how much appre- 
hension as to the interruption by disabil- 
ity or death, of a saving plan of the 
ordinary sort, has contributed to fren- 
zied attempts to achieve the same ob- 
jective by speculation. To be sure of it 
at all, the effort was made to get it 
quickly. Life insurance*makes the easier, 
slower way, the onlv certain way. 

The Life Insurance Guarantee 


Life insurance does offer, and guaran- 
tees, a known amount of income at a 
self-selected date or age, or on the hap- 
pening of a certain event—an inexhaust- 
ible income for the whole term of its 
requirement—ready at a time when the 
need is the greatest and ability to meet 
it is diminishing—giving security at an 
age when speculation should not be ven- 
tured, and when mistakes are irreparable. 
It is prepared to subtract, in any meas- 
ure desired, the burden of supporting a 
previous generation from the struggling 
members of a new generation, enabling 
them to progress to the limit of their 
capacities, without handicap. 

And during the period of its accumu- 
or while waiting its proposed 
functioning, it offers many of the at- 
tractions, of any security of the more 
commercial type. It is an interest-accu- 
mulating bond, with a known and visible 
rate of appreciation in its current value 
—has a stable, easily available, demand- 
able and predictable cashable value—it is 
a visibly progressive estate. Further 
than this it offers options, to be exer- 
cised in the light of the situation arrived 
at, of serial, instalment or interest-bear- 
ing maturities, or the privilege of con- 
version to personal annuities of various 
sorts. 


Social Obligations 


No matter who he may be, nor how he 
may be related to organized society, ev- 
ery normal individual has assumed, or 
has had thrust upon him, certain social 
obligations. Certain expectations on the 


part of his fellows have been formulated 
in advance of his entry, and all thrift is, 


(Continued on Page 16) 
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Nylic Agents paid for $900,897,700 of new insurance in 
1930. Of this total 97.1 per cent was on Life and Endow- 
ment forms; only 2.9 per cent was Term insurance. These 
ratios, particularly in the present economic situation, demon- 
strate that Nylic Agents are successfully trained to sell the 
more substantial forms of insurance. 
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New York Life Insurance Company 
51 Madison Avenue, Madison Square, New York, N. Y. 
DARWIN P. KINGSLEY, President 
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Connecticut Mutual 
Greets New Fieldmen 


CONFERENCE AT HOME OFFICE 





Agents Welcomed by Vice-President 
Fraser; Get Intimate View of In- 
surance Office Routine 





A group of qualified new representa- 
tives of the Connecticut Mutual were 
viven a warm reception at a conference 
held for them at the company’s home 
office in Hartford last week with a view 
to giving them an intimate picture of 
the home office workshop routine. A 
complete inspection trip of the home 
office was made prior to meetings which 
were addressed by officials of the Hart- 
ford company. 

Vice-President Peter M. Fraser wel- 
comed the new men Tuesday morning. 
He pointed out that any business firm, 
in order to be self-perpetuating, must 
have a continual inpouring stream of new 
blood. He told how the Connecticut Mu- 
tual, now in its eighty-fifth year, has 
achieved a position among the leaders 
in the business. 

Greetings of the agency department 
were extended by H. M. Holderness, 
vice-president in charge of agencies, at 
the opening session of the conference, 
and his talk was followed by that of E. 
Chester Sparver, assistant superintendent 
of agencies, who spoke on “The Chal- 
lenge of the Second Year.” 


Attend Annual Meeting 

The second session was opened by 
Robert L. Fisher, assistant treasurer, 
who took for his subject, “The Company’s 
Financial Background.” The conference 
then recessed in order to permit agent- 
policyholders present to attend the 85th 
annual policyholders’ meeting, and was 
resumed with a talk on “Medical Phases,” 
by Dr. Henry B. Rollins and Dr. Wil- 
liam B. Smith. 

Assistant Superintendent of Agencies 
Fred O. Lyter was in charge of the 
Wednesday afternoon session devoted to 
a round table discussion of organized 
sales talks, during which a sales demon- 
stration was given by George F. B. Smith 
and Edward C. Andersen, agency assist- 
ants. In the course of this sales pres- 
entation there were demonstrated new 
visual sales helps depicting the com- 
pany’s new Family Income Plan. In the 
evening the President’s Dinner was held 
at the Hartford Golf Club. 


Thursday’s Talks 


The last session was held on Thursday 
arid was opened by Vice-President Har- 
old F. Larkin, who spoke of the com- 
pany’s underwriting practices. Leslie F. 
Martin, assistant secretary, emphasized 
the importance of conservation, and Ben- 
jamin W. Loveland, supervisor of claims, 
talked on “Death, Disability and Double 
Indemnity Claims.” Harry I. B. Rice, 
vice-president and actuary, brought the 
morning session to a close with a dis- 
cussion of the new Family Income Plan. 
Thomas M. Stokes, educational director, 
under whose direction the conference 
was held, presided at the final afternoon 
session. He spoke on “Getting Organ- 
ized,” after which the meeting was again 
thrown open to round table discussion. 





NEWARK ASSOCIATION TO MEET 

The Newark Life Underwriters’ Asso- 
ciation will hold their luncheon meeting 
in Newark on Monday. The executive 
committee will hold a meeting previous 
to the regular meeting to discuss several 
Important matters and to pass upon new 
members. 





EQUITABLE CHANGES DATE 
‘The Equitable Society has changed the 
elfective date for the company’s new 
group disability clause from March 1 
to May 1. All policies issued on appli- 
cations written on or after May 1 will 
contain the new provisions. 


Buck Agency, Scranton, 
Holds Sales Congress 


HEAR VICE-PRESIDENT FRASER 





Connecticut Mutual Agents Gather at 
Berwick, Pa., for Live Sales 
Meeting 





The entire agency force of the Scran- 
ton district of the Connecticut Mutual 
Life under the Walter S. Buck agency 
met last Saturday at Berwick, Pa., the 
geographical center of the territory. 
Peter M. Fraser, vice-president of the 
company, and F. O. Lyter, assistant su- 
perintendent of agencies, were present 
and addressed the meeting. 

Vice-President Fraser discussed pro- 
duction and organization problems and 
the part the Scranton agency could play 
in the company’s program. There were 
several demonstrations by members of 
the agency. George L. Smead and Paul 
Sheafer put on a stock purchase and 
programming plan; a retirement income 
demonstration was given by Henry E. 
Whitmore and Wythe T. Bolling; and 
the endowment annuity for women was 
presented by Ward K. Frith and Helen 
A. Hassrick. Robert A. Osthaus -and 
Charles E. Henwood put on an interview 


Charles P. Fraleigh 
Dead at Eighty-Three 


SIXTY YEARS IN INSURANCE 





Former United States Life Vice-Presi- 
dent Spent Fifty-Eight Years 
With Company 





Charles P. Fraleigh, former vice-pres- 
ident of the United States Life of New 
York, died Monday at his home in Boon- 
ton, N. J. He was eighty-three years 
of age and was active in business until 
two years ago when he retired. 

Mr. Fraleigh had a distinguished rec- 
ord of life insurance service. He entered 
the employ of the United States Life 








on wills. The family income plan was 
presented by Lynn R. Daugherty and 
Harold D. Albright. 

A trust case was demonstrated by 
Frank Carlucci, Jr., and John W. Ashel- 
man—the latter as the salesman—and 
with L. W. Korber of the Scranton- 
Lackawanna Trust as the trust officer. 
Other speakers were E. J. Fisher, local 
manager of the Retail Credit Co. and 
W. H. Wright, director of the school 
of education, Muhlenburg College. 


in 1870 as a clerk in the company’s cor- 
respondence department. It was not 
long, however, before he won promotion 
to assistant secretary, and in 1875 he 
was appointed secretary. He advanced 
to the rank of vice-president in 1898. 

The late United States Life executive 
was born in Hudson, N. Y. His early 
education was in public schools in Jersey 
City, where his parents moved in his 
childhood. When he was sixteen years 
of age he started to earn his living, hav- 
ing secured a position in a large silk 
importing concern. Then after a few 
years he got his first tutelage in life 
insurance as assistant to a general agent 
of the Phoenix Mutual. 

At the age of twenty-two he joined the 
United States Life, where he spent the 
remainder of his business career. 





GROUP FOR PLAYHOUSES 

A group life insurance contract has 
been issued by the John Hancock Mu- 
tual Life covering more than 100 em- 
ployes of the Manhattan Playhouses in 
New York City. The coverage, which 
was placed by Elmer G. Leterman, vice- 
president of Stebbins, Leterman & Gates, 
through the Harry Gardiner agency in 
New York City, grants amounts of $1,000 
to $3,500, depending upon classification. 
New employes must wait three months 
before they become eligible. 
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HELPFUL CO-OPERATION— 
STIMULATING LEADERSHIP 


The Missouri State Life is an Agency-minded Company. 
Service to its field representatives is constantly to the fore. The 
entire Home Office staff is ever on the alert to extend the most 
helpful co-operation possible. The Company’s Agency Officers, 
Field Supervisors, General Agents and Managers are men of 
wide experience, friendly personality and modern ideals, a com- 
bination which makes for leadership of the most welcome and 


stimulating character. 


The Company’s multiple line of Life, Accident & Health, Group 
and Salary Savings Insurance combined with this helpful co-op- 
eration and stimulating leadership makes the Missouri State 
Life a most desirable Company for an Agency connection. 


Insurance in Force December 31, 1930 


$1,249,920,574 


Missouri State Life 


Insurance 


Hillsman Taylor, President 
St. Louis 


THE PROGRESSIVE COMPANY 


Company 
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1931 
justly 


1851 Eightieth Anniversary Year 


BERKSHIRE LIFE INSURANCE COMPANY is 

proud of its record for past year. 

The marked gain of insurance in force has resulted principally 

from the success and efforts of its loyal field force. | 

New policy contracts—keeping pace with public demand. 
‘Ask Any Berkshire Agent.” 


RERKSHIRE LIFE INSURANCE COMPANY 
































































































































Pittsfield Incorporated 1851 Massachusetts 
A | MARYLAND!! 
General Agency Positions Open at 
C. J. ZIMMERMAN E. P. SHORT (|) | HL H. SHORT seeienae  cuiienaa  mannieae 
HAGERSTOWN WESTMINSTER 
protects our beneficiaries. Excellent territory—Special Direct Contract 
But beyond that protection, it protects Whole-hearted Home Office Co-operation 
Fraser Agenc bes P Prod apes 
- g y us against the hazard of renewed spec- GEORGE WASHINGTON LIFE INSURANCE CO. 
(Continued from Page 3) ulation by offering us a systematic, guar- Charleston, W. Va. 
anteed investment plan which has assert- 
erness to replace speculative losses will ed its value most forcefully at a time 
lead to renewed speculation, despite our when all other forms of investment 
recent experience and present resolve. showed the greatest weakness. 

Life insurance then adds a new pro- I am then urging to my prospects to | 
tective and investment value to its merits. protect themselves against the hazards Incorporated 1871 
First of all, it immediately replaces our cf again speculating by placing surplus RL ; 
losses and brings our estates back to funds in the safest form of investment y . 
par in the event of death. Thereby, it life insurance. —— = or” . 

THE LIFE INSURANCE COMPANY a 

——— y 

Wheels of Progress eh of VIRGINIA c 
e Oo 

Are Always Turning © i 

0) 

By GUSTAV C. GOTTLIEB | RICHMOND, VIRGINIA ‘ 
dl f 

A successful insurance man must be a ot ; 
great believer in life insurance himself JOHN G. WALKER, CHAIRMAN OF THE BOARD BRADFORD H. WALKER, PRES. 
and musé find a great deal of satisfaction li 
in selling it, not alone for the profit, but a 
for benefits to the insurer. he 

Under present conditions, one must p 
struggle a little harder. On the other 7 
hand, there’ are many industries in the "Ph P ] ‘ 
United States where the wheels of prog- Tom ones au * ft 
ress are still turning, perhaps a little : - . p 
slower, but they have not stopped. There Hello, Paul—How’s business? I pa, Waa Oe e2 
are many men in these various enter- tell you about the United Life and Accident Insur- Si 
prises who are purchasing life insurance. ance Company’s NEW INCOME INDEMNITY ci 
Many a man’s estate is not what it was. POLICY. : © 
He may have mortgaged his family’s fu- It’s a new contract which protects the vast pe 
ture. Life insurance in one of its many amount of money which aman can reasonably pe 
forms is the answer to his problem. — expect to earn by the time he reaches age sixty-five. 

The field for a life insurance man is If a man lives to age sixty-five he earns many thousands of dollars; it 
big. I find that a larger clientele with if he dies befcre, his family not only loses him, but the thousands 
a small purchasing power is more bene- of dollars as well. P eae sO 
ficial to me than a limited number of This policy prevents this tremendous financial loss. When the pe 
clients which have been sold or can be GUSTAV C. GOTTLIEB insured dies or is permanently disabled, my Company pays a livable 
sold large policies. The range is unlim- monthly income to the insured’s family until the time that he would 
ited with the former whereas the bigger Fre properly attended to. Whenever the have been sixty-five. Can you think of a contract which will do more? 
contract goes hand in hand with eco- occaSion presents itself where a dividend, No, that’s not all. There is a death benefit of $600.00 payable 
nomic conditions. I find, too, that the loan, death claim or any substance per- at the time of the insured’s decease and this may be increased to 
larger policies are more often surren- taining to my client’s policy arises, I $10,600 or $20,600 in case of certain specified accidental deaths. 
dered because the agent may have over- always deliver it in person, using the Expensive? Not at all! Only $210.00 a year is necessary to ; 
loaded his client with large policies in ails as little as possible. I find that a guarantee a man’s wife $100 a month from the time of the insured’s in 
prosperous times, whereas I try to sell Personal interview is far better than any death untii the time that he would have been sixty-five. tu 
my client a policy which I feel will not "umber of telephone calls. If this does You say you’ve been looking for a good seller. Why don’t you wl 
be a burden to him. At the same time, not ~Tige to — business, 7 oe communicate with 
I keep his name on my prospect list for results in a live prospect through rec- 3 i ; 
additional insurance at some future date. ommendation. ‘ EUGENE E. REED, Vice President ; 

I endeavor to meet as many people — In conclusion I will state that at the UNITED LIFE AND ACCIDENT INSURANCE ty- 
as possible and belong to numerous clubs. end of my day’s work there is always COMPANY ass 
fraternities and other organizations. I a" considerable number of clients that ; HOME OFFICE: UNITED LIFE BUILDING er 
make it my business to attend as many _ have not had an opportunity to interview. 
meetings as possible, thus keeping in [I try not to neglect these and still keep CONCORD, NEW HAMPSHIRE ag 
touch with people constantly. adding names continually. thi 

T have a large list of clients who keep ____ Th i ARE lle Ae = rng 
me active all day long. Names never rd 
give out. This continues year in and “a 
year out. As a.matter of fact. I follow dre 
up my life insurance nolicyholders regn- abl 
larly to see that their life insurance needs [ | iN € & [ iN ue. Ve ») THE of 

HOLD TEXAS MEETING , 

Frank P. Manly, president of the In- s H | LD RE iN Cee 

dianapolis Life, together with Joseph R. 

Raub, secretary; A. L. Portteus, treasur- . ‘ : : a es 

er, and W. Irving Palmer, agency secre- l incoln National l ike SU venile policies Mention The 

tary, have been in Houston, Tex., where 

a meeting of all Texas representatives protect them Eastern Under- 

was held Friday and Saturday. A. H. writer when 

Kahler, leading general agent of the In- writing for 4 
dianapolis Life at Peoria, Tll., accom- Pi ; in- 

panied the party from St. Louis and THE LINCOLN NATIONAL LIFE INSURANCE COMPANY, FORT WAYNE /VO. a, life Mon 
participated in the program. ; —_ 
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LIVEHINTS FOR BUSINESS 





2 ey, 
De 


= ; Syme ’ , ee 3 
Practical Suggestions fo Help.the Man With the Rate 
Book Increase His Income and General Effictency 


William Sinclair, 

Striking State Mutual Life 

While the agent in New York 
Iron Is Hot City, is strongly in 


favor of trying to de- 
liver additional policies at the time or 
after the ordered contract is placed. He 
has had unusual success with the sys- 
tem, has been successful in 60% of the 
attempts made during the. past three 
years. Of these cases the additional poli- 
cies placed represent 122% of the total 
original amount ordered. In other words, 
if the original amount ordered was $200,- 
000, the total amount of additionals 
placed was $245,000. These figures speak 
for themselves. In regard to additions, 
Mr. Sinclair says: 

“I believe that the average buyer of 
life insurance will only agree to purchase 
as little as he feels he can get away 
with. I do not consider that I have com- 
pleted a satisfactory job if I only deliver 
a comparatively small policy, when I 


* know the prospect has a definite need for 
* further protection, and is in a financial 


position to buy this protection. It is 
easier to accomplish this after an initial 
sale, through the medium of extra poli- 
cies. Before attempting to deliver the 
extra policies, however, it is of prime im- 
portance that the initial policy shall. be 
paid for. 

“After the initial sale has been made, 
it is more or less a natural tendency for 
some of us to lay off our prospect until 
some future date. The idea should be to 
strike while the iron is hot.” 

ee, 


The Acacia Mutual 


Ammunition recently sent out to 
For its agents some data 
Young Men which should be of 


value to younger men 
in proving that they should arrange for 
future incomes, on the grounds that 
while they may not think much about it 
now they will think increasingly of it in 
later years. 

A large number of endowment at six- 
ty-five inquiries were analyzed and the 
association found that in the age groups 
from twenty-one to thirty, six men out 
of every hundred were interested in old 
age incomes. In the age groups from 
thirty-one to forty, twenty-six were in- 
terested; in the groups from forty-one 
to fifty, thirty-three; from fifty-one to 
sixty, twenty-seven, and from sixty-one 
to seventy, eight men out of every hun- 
dred thought that they still might be 
able to arrange for an income in spite 
of their advanced years. 





aS 


“My wife opposes 


“My further insurance.” 
Wife How often the agent 
Objects” encounters this ob- 


jection and how often 
he is obliged to let the prospect get away 
with it even though he knows in his 
heart that he should be able to over- 
come this particular rebuff. “The Door 
Knob,” agency organ of the Wells & 
Connell agency of the Provident Mutual 
in’ New York City, has this to say on 
the subject: . 

“We usually meet this stall by telling 
the man in a tactful way that we are 
not interested in his wife; but that he 
should not let his wife stand in the way 
of proper provision for his widow. Some- 
times we tell him that we never knew 
a widow to refuse a check. Sometimes 
we tell him that it is his job to guaran- 
tee the safety of his wife and children, 
even if it means a fight at home; but, 
we assure him that the average woman 
is just trying to boss the job; and, when 
she finds she can’t do it, she will accept 
the issue as settled. Sometimes it is nec- 
essary to get the prospect to sketch the 
family budget. 

“If you can get him really interested 
in more protection, because of what it 
will do, he will probably forget the wife 
and find a place to fit in another piece 
of life insurance property.” 

a a 


A worthwhile sug- 


President gestion was given by 
Parkinson’s President Thomas I. 
Suggestion Parkinson of the 


Equitable Society 
when he addressed the New York Asso- 
ciation last month. He told how agents 
frequently encounter prospects who in- 
quire why life companies have not re- 
duced their rates more materially in view 
of the greater amounts of insurance be- 
ing written today. E 

“Remind the public that our protection 
of today is not the product of some years 
ago,” said the Equitable president. 
“There is no comparison between the two 
contracts. The policy of today is far 
superior, considerably more protective 
and valuable. The disability and incon- 
testable features are only part of that 
which has made for the far greater pro- 
tection which is now being offered.” 

* 


GILLIS AGENCY MEETING 


The annual meeting of the Alexander 
F. Gillis agency in Newark for the Prov- 
ident Mutual was held last Saturday. 





The Reputation earned by 





Thirty-three Years Serving the Public Need 


THE COLONIAL LIFE INSURANCE CO. 


Of America 
Incorporated 1897 under the Laws of New Jersey 
Home Orrice: JersEY City, NEw JERSEY 
Inquiries Invited from Men who can write Industrial and Ordinary 





HOME LIFE’S CENTENARIAN 


Charles E. Harwood Was Policyholder 
of New York Company for Sixty- 
Eight Years 
Sixty-eight years as a policvholder and 
the enjoyment of a full century of life 
is an enviable attainment and one which 
few achieve. Such is the record of the 
oldest policyholder of the Home Life of 
New York, Charles E. Harwood of Up- 
land, Cal. whose story is told in the 
current Home Life Agency Magazine. 
Mr. Harwood was 100 years old last 
October. His policy was the oldest in 
force on the company’s books, having 
been taken in 1862, just before the com- 
pany published its second annual state- 
ment. It terminated in October. The 
reserve under the contract equalled the 
full face value, which amount was sent 

the Californian. 





ATLANTIC LIFE MEETING 


William H. Harrison, vice-president 
and superintendent of agencies of the 
Atlantic Life of Richmond, and Dr. 
Frank P. Righter, medical director, are 
back at the home office following a trip 
to Columbia, S. C., where they made 
talks at the annual rally of the com- 
pany’s general agency forces there. Dr. 
Righter discussed underwriting problems 
while Mr. Harrison made a sales talk. 
Program for the ensuing year was 
mapped out at the meeting. Representa- 
tives of the Rock Hill and Charlotte 
agencies were included in the group. 
Outlook for increased volume of business 
during the current year was declared by 
speakers to be exceedingly bright. 





THREE DIRECTORS RE-ELECTED 


Three directors of the Connecticut 
Mutual were re-elected at the company’s 
annual meeting last week to serve for a 
four year term. They are: Charles Che- 
ney, president, Cheney Brothers; Fran- 
cis R. Cooley, of F. R. Cooley & Co. 
and Samuel M. Stone, president, Colt’s 
Patent Fire Arms Manufacturing Co. 
The other Connecticut Mutual directors 
are: Charles E. Chase, Herbert H. 
White, Lucius F. Robinson, Jacob H. 
Greene, Edward Milligan, William R. C. 
Corson, James Lee Loomis, Henry H. 
Conland and Philip B. Stanley. 





LIVE AND 
LET LIVE— 


On that sound basis of mutual 
satisfaction Fidelity has framed its 
agency contracts. More than half 
a century of fair dealing has built 
the high reputation among field 


men it now enjoys. 


A singularly successful lead 
service is backed by a very com- 


plete offering of modern policy 
forms. Low Rate policies also 


contribute to easier selling. The 
Fidelity is financially solid and 
Operates in thirty-nine states, in- 
cluding New York, on a full level 
net premium basis. It has over 
$425,000,000 insurance in force. 


Openings are available 


for the. right men. 


INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEMAR TALBOT President 


Pe PP insu MUTUAL LIFE 














HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 




















34 Nassau Street 


President 
DAVID F. HOUSTON 





The Rewards of Consistency 


F A BUSINESS MAN takes care of his business, the business takes 
I care of him. Life insurance field work is a business, and subject 

to the principles of general business. Those who achieve in this 
work are those who give it their undivided and full thought and effort. 
Isn’t this merely natural and logical? 


Life insurance field work under satisfying conditions is a career 

- giving opportunity for achievement and profit according to ability and 

undivided effort. THe Mutua Lire INsuRANCE Company OF New YorRK 

affords such conditions to its field workers. Life insurance in all stand- 

ard forms, annuities, disability and double indemnity benefits, prompt 

and equitable dealings, and facilities for serving policyholders in 
practical ways combine to make its agency force successful. 


Earnest-minded men and women of character and ability contem- 
plating a career in full-time field work are invited to apply to 


The Mutual Life Insurance Company 
of New York 


New York, N. Y. 


GEORGE K. SARGENT 
2nd Vice-President 
and 

we g of Ag 
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Roosevelt’s Insurance Tribute 
(Continued from Page 12) 


in its final analysis, an effort to meet 
those expectations and fulfill those so- 
cial obligations. We submit that life 
insurance enables him to do that to the 
fullest, and with the greatest ease and 
certainty. 


Thrift, then, is an effort to meet these 
obligations. So is life insurance. 


Life insurance should be considered not 
as an expense, but as savings. It should 
be the first factor in any program of 
investment. It should be the last to be 
let go. In times such as these, it is 
especially important. We should make 
every effort to keep our old life insur- 
ance in force. The longer we live and 
make our deposits, the cheaper it be- 
comes. There is no depreciation. 


A Story Which Illustrates Theme 
of Talk 


There is a young man in New York 
City who began to build his life insur- 
ance estate some eleven years ago. For 
my purpose this evening I shall name 
him Samuel Jones. Sam is nearly forty. 
His wife is five years younger. They 
have one child, a son, who is three years 
old. Sam’s friends refer to him as a 
“self-made man.” He is still in the midst 
of the process of accumulating his first 
twenty-five thousand dollars. He has 
earned more than ten thousand dollars in 
each of the past six years. Recently 
Sam described his own life insurance 
program. I want to just review a part 
of his story. Perhaps we can get a 
clean, compact picture of life insurance 
as a thrift instrument if we view it 
through the eyes of a discriminating pol- 
icyholder. And I shall not tell Sam’s 
whole story. I haven’t time. I will not 
tell of what Sam knows will happen to 
his wife and son in case Sam is taken 
out of the picture. I want to turn to 
the other side of the story and tell you 
what Sam says his life insurance pro- 
gram will do for him if he lives to com- 
plete his plans for the welfare and hap- 
piness of his family. These are Sam’s 
own words: 

“T used to think that life insurance was 


a ‘die-to-win’ proposition. You know 
how all of us are inclined to let a shop- 
worn catch-phrase act as a substitute for 
incisive thinking. But now I know that 
I am sure to win if I live—for my con- 
tracts guarantee that when I reach the 
age of sixty-five I shall get back every 
dollar that I have deposited, plus a rea- 
sonable return. 

“My plan guarantees that as I go 
through these years I shall always have 
available a definite fund with which to 
meet the crises which may arise in my 
business career and my personal life. It 
guarantees that I shall have the money 
for capital expenditures later on in my 
life. It assures me that some day I shall 
be able to travel and to pay more than 
I do now. It promises to me an easy 
chair in a cozy room in that dim future 
when I may be an old, old man. 

“My plan guarantees to me a certain 
sum of money at a definite time in my 
life. But it brings me something more 
than money—something which cannot be 
expressed in terms of purchasing power. 

“It brings me peace of mind right now 
in the living present. It enables me to 
live more fully and to spend more free- 
ly today. I am exhilarated when I re- 
flect that this Thrift Program guaran- 
tees economic freedom to my wife and 
son and me.” 

“And so life insurance is an instrument 
of Thrift.” (This is the voice of Sam 
still speaking.) It is a sound, safe in- 
vestment. 

In closing I want to speak of the fine 
co-operation which exists between life 
insurance companies and the supervisory 
officers of this state. Although the state 
supervises this great institution of life 
insurance, the companies, believing in 
the laws as they exist, and working with 
the state officials, are co-operating splen- 
didly, in an effort to see to it that, next 
to government itself, the integrity and 
efficiency of legal reserve life insurance 
is preserved. 

Hold onto your life insurance. 
(From Radio speech of Governor Roose- 
velt of New York over Station WGY 
during National Thrift Week.) 








NEW FIDELITY MANAGERS 





Maurice E. Steinhilber Named Manager 
in Cleveland and Percy C. Logsdon 
in Evansville, Ind. 

Two important managerial appoint- 
ments have been made by the Fidelity 
Mutual—one in Ohio, the other in In- 
diana. Maurice E. Steinhilber, well 
known in Ohio life insurance, is named 
manager at Cleveland, his territory in- 
cluding the sixteen surrounding Ohio 
counties. His offices are in the Keith 
Building. Percy C. Logsdon has taken 
over the managership of the company’s 
office in Evansville, Ind., with offices in 

the Citizens’ Bank Building. 

Mr. Steinhilber is a graduate of Ohio 
State University and comes to Fidelity 
from the Mutual Benefit Life with whom 
he established himself as a first class 
producer. He knows the Ohio territory 
well, is president and past secretary of 
the Cleveland alumni of Ohio State Uni- 
versity, a member of the Sigma Alpha 
Epsilon fraternity, a Mason, member of 
the Fayton Shrine, and a member of the 
University Club of Cleveland. 

Mr. Logsdon brings to his new position 
ten years of successful work in life in- 
surance and a rich background of other 
business and_ political experience. He 
had a business training in the Gregg 
School in Chicago and later studied at 
Valparaiso University. He served as 
deputy recorder and deputy county treas- 
urer, and as sales manager for a paint 
company before taking up life insurance. 
He is president of the Kiwanis Club and 
active in other organizations in Evans- 
ville. 


PLAN TO HONOR NOLLEN 





Equitable of lowa Making Big Plans for 
Heavy Production During March, 
“President’s Month” 

The Equitable of Iowa conducts few 
company-wide new business campaigns 
but it always celebrates the month of 
March as “President’s Month” in honor 
of Henry S. Noilen, and the agents al- 
ways do justice to the occasion by turn- 
ing in high production totals for the 
month. This March will be no excep- 
tion for plans have ben made to try and 
better all previous records. The goal 
set is $12,000,000 of written and exam- 

ined business. 

The idea adopted to carry interest in 
the campaign and to record the progress 
being made toward the objective is built 
around an hour-glass, that ancient de- 
vice for computing time. A large plac- 
ard picturing the idea has been sent 
each agency for display, showing the 
top of the hour-glass filled with people 
representing the prospects from whom 
the company expects to get business dur- 
ing the month. Sheets of paper falling 
into the lower glass represent applica- 
tions secured from these people. The 
applications turn into policies and the 
object of the campaign is to fill the low- 
er part of the hour-glass with policies. 

Each company agent will report direct 
to President Nollen the results obtained 
during each week of the campaign. 
Postcards have been provided for this 
purpose. 








DYSKINES| 


DYSKINESIA 
: (Constipation) : 
WHAT TorD0” 5 "§ 
ABOUTITS 











F MISERY loves company, the person 

who has Dyskinesia [dis-kin-eés-ia] may 

be interested in learning from his family 
doctor that at least one in every three of his 
adult patients suffers from the same ailment. 
But he can take a good deal more comfort in 
knowing that Dyskinesia not only can be pre- 
vented but it can be cured—without resort to 
drugs. 
Continued dependence on laxatives and 
cathartics, taken to relieve Dyskinesia, may 
be dangerous. They may bring temporary 
relief while causing great damage as time goes 
on. 
Doctors attribute many serious troubles to 
Dyskinesia—colds, sick headaches, indiges- 
tion, dyspepsia, chronic inflammation of the 
intestines, in addition to “below-par-ness” in 
general. They also suspect it is responsible 
for certain disturbances of the gall-bladder, or 
of the kidneys, and for other disease condi- 
tions frequently associated with old age. 
Just as improper diet, incorrect health habits, 
lack of needed exercise, rest and fresh air will 
cause Dyskinesia, proper diet, correct health 
habits and exercise will cure it, even when 
chronic. 
Take no medicine for it unless advised by 
your doctor. Send coupon for the booklet, 
“Dyskinesia,” which describes diet, living 
habits and exercise necessary to overcome 
constipation. Mailed free upon request. 


What to do about it —_- 
ad 
Vv 


Send this coupon today 

















Metropolitan Life Insurance Co. 
1 Madison Avenue 
New York, N. Y. 


Dept. 2-EU-31 


Please mail without cost to me a copy of the booklet, 
““Dyskinesia’’, which tells how to avoid and how to overcome 
intestinal sluggishness. 


Name 
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METROPOLITAN LIFE INSURANCE COMPANY 
FREDERICK H. ECKER, President, ONE MADISON AVENUE, NEW YORK, N. Y. 
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Equitable of ewe 
Gains $26,544,000 


PRESIDENT NOLLEN’S REPORT 





Premium Income of 1930 Was Largest in 
Company’s History; Assets In- 
creased $10,665,092 





Equitable of Iowa’s insurance in force 
at the close of 1930 was $644,500,000, a 
gain of $26,544,000, according to President 
Henry S. Nollen’s annual message issued 
last week. Including the double indem- 
nity features, the company’s total amount 
of risk on death benefits was $852,000,000. 
Permanent and total disability benefits 
were attached to policies amounting to 
$297,600,000 and on sub-standard forms, 
there was in force approximately $10,- 
500,000. 

The company’s income from new pre- 
miums was just a little under $3,000,000 
and on renewal premiums more than 
$16,600,000, so that the total premium in- 
come was more than $19,600,000. This 
represents an approximate increase of 
$500,000 over the preceding year and is 
the largest in the company’s history. The 
Equitable’s assets increased during the 
year $10,665,092, bringing the company’s 
total admitted assets to $118,702,147 at 
the close of 1930. 

Payments Total $12,255,000 

Payments to beneficiaries of deceased 
policyholders including double indemnity 
amounted to $3,163,786. Disability con- 
tracts provided payments of $205,834. 
Payments to living policyholders for ma- 
tured endowments, annuities and_ sur- 
rendered policies amounted to $3,650,659 
and in dividends to policyholders the 
company paid $4,288,672. Under the sup- 
plementary contracts the Equitable dis- 
bursed more than $439,000 and withdraw- 
als of dividends at interest of $506,000. 
The total of payments under all forms of 
policies and other contracts lacked only 
$81.00 of being $12,255,000. 

The Equitable’s gain and loss exhibit 
was very gratifying in results for the 
year. For the first time the total insur- 
ance expense was within the loading and 
left a margin of saving of $117,770 due, 
in part, to a reduced volume of new is- 
sues, but it is anticipated by the com- 
pany that the insurance in force has now 
attained such volume that it will continue 
on this favorable basis in spite of even 
a considerable amount of new issues. 

Interest earned on invested assets was 
$1,535,243 in excess of contractual obli- 
gations—the largest saving of this item 
in the history of the company. The in- 
terest earned was 143% of the amount 
necessary to fulfill reserve requirements. 
The Equitable had a very satisfactory ra- 
tio of mortality—less than 43% of the 
expected—resulting in a savings of $3,- 
187,447. There was a slight loss on ac- 
count of disability benefits, showing the 
wisdom in the change of rates put into 
effect last year. The double indemnity 
premiums were sufficient to cover the 
current requirements. So on these two 
items together there was a gain in 1930 
whereas in the preceding years there was 
a loss. 





Facts prove that it does not take any 
longer time to write a ten thousand dol- 
lar policy than it does to write a one 
or two thousand dollar policy.—Pacific 
Mutual Pointers. 


Speakers Named For 


Southern Ad Meeting 


OPENS APRIL 30 30 IN “NEW ORLEANS 





Many Phases of Insurance Advertising 
to Be Discussed; Bart Leiper 
General Chairman 





Discussions are to be of the round- 
table type at the Southern Regional 
Meeting of the Insurance Advertising 
Conference, scheduled for New Orleans 
from April 30 to May 2, with addresses 
by individuals restricted to a carefully- 
chosen few. All phases of insurance ad- 
vertising will be discussed. 

Among the speakers and the subjects 
assigned them are the following: Pro- 
fessor Charles W. Pipkin, Louisiana 
State University “The World Court 
Procols”; Albert E. Babbitt, Lamar 
Life, “Advertising Through the Actuary’s 
Eyes”; Wallace Rogers, Gale"& Pietsch 
Advertising Agency, “What Fire Compa- 
nies Did Through the National Board 
in Co-operative Advertising”; R. B. 
Cousins, Jr., president of the San Jacinto 
Life; Lorry Jacobs of the Southland Life 
and vice-president of the Insurance Ad- 
vertising Conference, “Life Insurance 
and Public Relations.” 

Leaders of the round-table discussions 
will include Thomas J. Hammer, Protec- 
tive Life; William L. Rawlings, Colum- 
bia Mutual; Rex B. Magee, Lamar Life; 
Seneca M. Gamble, Volunteer State Life; 
C. S. Smith, National Life & Accident; 
C. C. Fleming, Life Insurance Co. of 
Va.; Raleigh Crumbliss, Provident Life 
& Accident; S. M. Saufley, Inter-South- 
ern Life; H. G. Mitchell, Tefferson Stand- 
ard; and John C. Small, Continental 
Life. 

Bart Leiper, advertising manager of 
the Pilot Life, is general chairman of the 
Southern Regional Meeting, while local 
arrangements in New Orleans are in 
charge of William B. Wisdom, Union 
Indemnity, and John Murphy, Pan-Am- 
erican Life. Headquarters will be in the 
Roosevelt Hotel. 





ROY M. JONES DEAD 





Secretary of Atlantic Life and Prominent 
in American Life Convention; Had 
Double Pneumonia 

Roy M. Jones, secretary of the At- 
lantic Life, died of double pneumonia 
a few days ago in his forty-eighth year. 
He began his insurance career with the 
Union Central; then went with the Life 
Insurance Co. of Virginia. He joined the 
Atlantic Life in 1908. He was active in 
the American Life Convention’s home 
office management division, and in the 
Life Office Management Association. 
He left a widow and three children. 





DICKENSON BUYS SEAT 


“Mel” Dickenson, the former Prince- 
ton football star, who was at one time 
manager of the group insurance depart- 
ment of the Prudential and who is now 
with Eastman, Dillon & Co., New York 
investment house, has »urchased a seat 
on the New York Stock Exchange. He 
is the son of the president of the Secur- 
ity Mutual Life, Binghamton, N. Y 
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Few Production Records Excel 
That Made By Harold Peirce 


An unusually fine record in life in- 
surance production has been made up 
by the New York Life veteran fieldman 
in Philadelphia, Harold Peirce, who has 


spent forty-five years in the service of 
the company. Unfortunately no records 
exist which show his work prior to 1893, 
the year he began to make outstanding 
personal records of paid business. 

Since that time, however, the results 
of his efforts speak for themselves. His 
total paid business from 1893 to 1931 
(counting surplus business placed in oth- 
er companies) amounts to more than 
$50,000,000, a great tribute to his integ- 
rity, industry, and good health. He has 
been a prominent member of the lead- 
ing clubs of the New York Life every 
year for thirty-three years in succession. 

Mr. Peirce has won all the field hon- 
ors the company gives, culminating in his 
appointing as agents’ counselor in July, 
1911. He was the first “millionaire” pres- 
ident of the $200,000 Club in 1901, and 
in the club year of 1905 he outstripped 
all New York Life field records up to 
that time with a record of $2,043,184 
paid insurance. 

Although his eyes have lately been 
impaired so that he gets around only 
with assistance, yet he is still fighting 
against fate with oldtime virility. Al- 
ready in the new 1931 club year Mr. 


Peirce has produced for the New York 
Life approximately $1,000,000 in addition 
to excess business placed in other com- 
panies. 

Mr. Peirce is a graduate of the Uni- 
versity of Pennsylvania and a prominent 
citizen of Philadelphia. He is a member 
of the American Historical Association, 
the Bibliophile Society of Philadelphia, 
and the Academy of Natural Sciences. 
His clubs include: University, Contempo- 
rary, Union League, Art, Philobiblon, 
Racquet, Manufacturers’, Play and Play- 
ers’ (Philadelphia), Century, Pilgrims’, 
Economic, Grolier (New York), Du- 
quesne (Pittsburgh) and the Merion 
Cricket (Haverford, Pa.). 





SUGGESTS WOMEN ORGANIZE 

Marie E. Little of the York agency 
of the Equitable Life Assurance Society, 
New York City, has made the suggestion 
that an organization composed of repre- 
sentative women agents in New York 
City be formed. This was done at a tea 
held at the Home Making Center in the 
Grand Central Palace. 





AUDITOR OF LIFE COMPANY 

John Hamilton Gary, who has been 
auditor of the industrial department of 
the Life Insurance Co. of Virginia for 
some years, has been made auditor of 
the company. 








A good many men will admit 
that their success in building a profitable volume of 
business has been hastened by the cooperation given 
by our Agency Department. 
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AN EDUCATIONAL OPPORTUNITY 

Today the Insurance Society of New 
York presents the first of a series of 
three what it considers to 
be the most rapidly developing branch 


lectures on 


of insurance at the present time, namely 
inland marine. This series is the sec- 
ond given by the Society in the interest 
of modern ihsurance education, aircraft 
coverage being selected as the general 
topic for the 1930 lectures. 
demand 


A year ago 
for tickets for this course was 
so large in advance of the first lecture 
itself that the talks were given in the 
Great Hall of the New York State Cham- 
ber of Commerce. This big room was 
packed with members of the society at 
each lecture. 

This effort by the Insurance Society 
of New York to offer its members, free 
of charge, as much information as pos- 
sible from experts about some new and 
growing branch of the. business reflects 
its public-spirited The 
insurance educational me- 

York 


those engaged in 


work. society, 
which is the 
New 
that 
should be 


dium in City, is intensely 


eager insurance 
knowledge 
readily, both for their own personal ben- 


able to acquire 
efit and for that of the buyers of in- 
surance. as lec- 
turers for the inland marine course, Vin- 


Those who are to act 


cent L. Gallagher, sccretary of the Con- 
tinental; M. W. Morron, marine secre- 
(Fire), and D. C. 
Bowersock of the Providence-Washing- 
ton, were picked because of their inti- 


tary. of the Aetna 


mate acquaintance with this growing 


form of coverage. The duty now rests 
with the members of the society to at- 
tend these lectures and gain thereby. 
snes cairtgete 
RECENT INVESTMENT DEVELOP- 
MENTS WITH EUROPEAN 
COMPANIES 
One of the most interesting develop- 
ments in the European insurance situa- 
tion is the spreading out of investments 
into channels where funds not 
It is reported that the 
Insurance group 


were 
placed formerly. 
Gerling of Colcgne, 
Germany, is making a loan of two mil- 
lion marks to the Magdeburg Street Car 
Co. Also, that the loan is to be guar- 
anteed by the city of Magdeburg. Wheth- 
er or not such a loan will be readily 
liquible is a question interesting the fra- 
ternity abroad. 

The Prudential of London, about whose 
loans and investments there is consider- 
able mystery because Sir George May, 
who has these investments in charge, 
has never been interviewed regarding 


how British Prudential loans are made, 
nor is any statement about the nature 
of its gigantic investment funds made 
available to the public, has recently made 
a large loan to the Hungarian state, 
which is to be amortized over a period 
of fifty years. The same company re- 
cently granted a large loan to the Polish 
Government. 

The Allianz & Stuttgarter Verein of 
Berlin, leading German direct writing 
company, has purchased more than $15,- 
600,000 of preferred shares of the Ger- 
man Railroads Co. at a price of 86% 
of par. One of the main reasons for 
this transaction, according to the Ger- 
man press, is to stop the decline in val- 
ues of securities. The price at which 
these shares were acquired should be 
low enough to prevent a decline in fu- 
ture balance sheets. For five years the 
company is not allowed to sell any of 
its shares, and, thereafter, it- may not 
sell more than $1,000,000 worth a year. 
If for some reason the company should 
desire to get rid of its German railroad 
stock of the issue mentioned it could do 
so only over a period of sixteen years 


after the first five years; i. e., it would 


‘take twenty-one years in all before the 


last of these securities were disposed of 
by the insurance company. The invest- 
ment is expected to yield a return of 
84% to 84% per annum. 

The Allianz & Stuttgarter railroad 
shares have been distributed among vari- 
ous companies in its fleet. 

The 
quired preferred shares in the samé rail- 


Nordstern of Germany has ac- 


roads, under similar conditions, amount- 
ing to $1,250,000. It bought these securi- 
ties from the Department of Transporta- 
tion. 





Leon Gilbert Simon, president of the 
Life Underwriters’ Association of New 
York, was in Albany last week on the 
same day he was scheduled to address 
the Philadelphia Association of Life Un- 
derwriters. The time was too short to 
make it by train so he flew over. 

x ok x 

B. O. Lipscomb, district supervisor of 
the United States Casualty at Portland, 
Ore., whose territory is Oregon, Wash- 
ington, Idaho, Montana and Utah, is on 
his way back to the coast after his first 
visit to New York City. 

* * * 

A. R. Perkins, agency manager of the 
Jefferson Standard Life, was a_ visitor 
in Newark this past week making his 
headquarters at the Newark office of 
the company. 

x * 

John Marshall, former vice-president 
of the Fireman’s Fund, was seriously in- 
jured in a fall recently in a bath-tub. 
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EDWARD D. 


DUFFIELD 


Edward D. Duffield, president of the 
Prudential, was 60 years old this week. 
Not only has his stature as an insurance 
man been growing, as he is regarded in 
the business as having one of the keen- 
est intellects, coupled with unusually 
sound judgment, but outside of the bus- 
iness he is a figure of real importance. 
For years he has been a leader in the 
Republican party in New Jersey. He is 
a life trustee of Princeton University 
from which he was graduated in 1892. 
After serving as assistant attorney gen- 
eral for New Jersey he went with the 
Prudential in 1906 as general solicitor. 
In 1922 he was elected president and the 
Prudential has had an amazingly suc- 
cessful growth under his direction. 
Among his numerous directorates are 
those on boards of several banks and 
insurance companies. 


* 28 * 


Edward L. Mulvehill, treasurer of the 
American Reserve, was elected a direc- 
tor of this company at its board meeting 
last week. He is also treasurer of the 
Lincoln Fire. The son of J. H. Mulvehill, 
vice-president and secretary, Globe & 
Rutgers, he has been in the fire rein- 
surance field only a short time but his 
progress has been rapid and his ability 
along financial lines given frequent ex- 
pression. When the Re-Insurance Cor- 
poration of America was merged with 
the American Reserve Mr. Mulvehill 
handled the details incidental to the 
transaction and made a good job of it. 
He was with investment houses in the 
middle west before coming into the in- 
surance business. 


* * x 


J. A. Vaillancourt of Berlin. New 
Hampshire, who is one of the leading 
agents in the northern part of New 
Hampshire, was recently presented with 
a silver medal in recognition of twenty- 
five years’ continuous service as agent of 
the Home Insurance Co. The presenta- 
tion of the medal was made by L. G. 
Fitzherbert, state agent of the company. 


* * 


Marvin E. Singleton, capitalist and for- 
mer president of the Missouri State Life, 
has been appointed Colonel of Ordnance, 
United States Army Reserve Corps. Mr. 
Singleton was made chief of the St. 
Louis ordnance district in July, 1913, 
and has continued in that capacity since 
the World War. He was the only civilian 
of Missouri to be awarded the Distin- 
guished Service Medal for services ren- 
dered the government during the war. 





RICHARD V. GOODWIN 


Richard V. Goodwin, assistant secre- 
tary, Fireman’s Fund Indemnity, one of 
the keenest casualty underwriters in the 
business, is at the same time an author- 
ity on American history, had at least 


sixteen ancestors who fought in the Rey- 


olution and is himself prominently identi- 
fied with the Sons of the American kKeyv- 
olution as chairman of its committee on 
Patriotic Education. In this capacity 
Mr. Goodwin broadcasts regularly Sat- 
urday mornings over Station WOK as 
the conductor of the Patriotic Calendar 
hour. Frequently well known military 
leaders are invited to participate ‘in this 
broadcast which has as its worthwhile 
purpose to stimulate patriotism and by 
historical education, curb the spread of 
communistic propaganda. 

+ & * 


E. L. Carpenter, president of Shevlin, 
Carpenter & Clarke Co., which with iis 
forty subsidiaries is one of the great 
lumber organizations of the country, has 
completed twenty years as a director of 
the Northwestern National Life of Min- 
neapolis. Mr. Carpenter became a direc- 
tor of Northwestern National in Feb- 
ruary, 191i, but his interest in the com- 
pany’s affairs began many years before 
that when he became a policyholder. Mr. 
Carpenter is an outstanding leader in the 
business world and a prominent civic 
leader in Minneapolis. He was president 
of the National Lumbermen’s Association 
in 1928. It has been chiefly through 
his efforts and continued support, finan- 
cial and otherwise, that the Minneapolis 
Symphony Orchestra has become the fa- 
méus organization it is. For many years 
Mr. Carpenter has been chairman of the 
finance committee of the Community 
Fund. 

ae a 


Harmon L. Thompson, who was asso- 
ciated with the Reliance Life in Denver, 
has been appointed secretary to Mayor 
Stapleton of Denver. 

a 


Lieut-Col. W. K. Fethers, manager for 
Australia of the Royal, was tendered a 
“welcome home” by his staff upon re- 
turning from a visit to Liverpool. 

* * * 


Paul B. Sommers and Laurence E. 
Falls, vice-presidents of the American 
of Newark, attended the annual directors’ 
and stockholders’ meeting of the Dixie 
Fire, which was held at the home office 
of the company at Greensboro, N. 
On their return to Newark they stopped 
at Baltimore where they visited several 
agency offices of the American. 
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Pays $1,000,000 In 1930 to Its 
Stockholders 


One of the annual financial statements 
always closely studied is that of the Gen- 
eral Exchange Insurance Corporation 
which writes more automobile insurance 
premiums than any other company in 
the United States. The General Ex- 
change Insurance Corporation is owned 
by General Motors Acceptance Corpora- 
tion, which is a subsidiary of General 
Motors. The total income last year of 
the General. Exchange Insurance Cor- 
poration was $10,575,881; net premiums 
$9,753,823; net amount paid to policyhold- 
ers for losses was $5,128,004. It paid 
$9,730 for adjustment expenses. Execu- 
tives received for traveling expenses 
$109,049. Its Federal tax was $495,820. 
Salaries and fees of officers, directors 
and clerks amounted to $871,762. A mys- 
terious item is “agents’ allowances’— 
mysterious in view of the fact that the 
company does not do business with 
agents. This item was $9,730. 

What will particularly interest the fra- 
ternity is the fact that the General Ex- 
change Insurance Corporation in the year 
1930 paid stockholders $1,000,000 in cash 
for dividends. The total assets of the 
General Exchange Insurance Corpora- 
tion are $15,404,962. Its unearned pre- 
miums at the end of the year were 
$6,049,006. It has a German subsidiary. 

eo e~ = 


Company With the Longest Name 
The company doing business in New 
Jersey which has the longest name is 
Bucks County Contributionship for In- 
suring Houses and Other Places From 
Loss by Fire. Its annual financial state- 
ment shows among its expenditures the 
following items: $39.30 for advertising; 
$22.21 for water; $2.45 for ice; $338 for 
coal; $193.39 for electricity; $21.10 for 
workmen’s compensation and $25 for dec- 
orations. 
i eee 
Foreign Exchange Profit 
The Globe & Rutgers last year had a 
profit on foreign exchange amounting to 
$43,119. 


* * * 


Why There Are So Many Casualty 


Companies in New Jersey 

Secause of the automobile financial se- 
curity law of New Jersey a number of 
casualty companies are entered in the 
state which are not writing direct busi- 
ness through agents. Their object in en- 
tering the state is to protect automobile 
owners of states in which they are en- 
tered who may do some traveling in New 
Jersey. 

ee ae 

American Reinsurance Exchange 

Following is a list of members of the 
American Reinsurance Exchange: Alle- 
mania, Atlantic Fire, Birmingham, Col- 
unbia of Dayton, Commerce, Connecti- 
cut, Detroit National, East & West, Em- 
pire State, Equitable of Providence, Ex- 
celsior, Fireman’s of York; Fireman’s 
Fund, Guaranty Fire, Maryland, Mer- 
chants of Denver, Merchants of Provi- 

















dence, Old Dominion, Providence-Wash- 
ington, Reliable of Dayton, Rhode Island, 
Trinity, United American of Pittsburgh, 
Utah Home, Virginia Fire & Marine and 
Wheeling Fire. 

List of ceding and assuming companies 


are these» Agriculture, American of 
Newark, Boston, Glens Falls, Granite 
State, Great American, Hanover, New 
Hampshire, Niagara, Phoenix of Hart- 
ford, Security, Springfield F. & M., and 
Westchester. 
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Fire Association Writes Golfers 
Insurance 


7 
One of the items in the annual state- 


ment of the Fire Association is golfers’ 

insurance for which it received $2,115 in 

net premiums and paid out $296 in losses. 
a ae 


Cigars In Annual Financial Statement 
of This Company 

Among the disbursements of the At- 

lantic City Fire shown in its annual state- 

ment filed with the New Jersey Depart- 

ment are the following items: cigars, 

$18.64; decorations, $27; pageant assess- 


ment, $100; flowers, $100; donations, 
$210.84. 
a 
G. & R. Has Group Insurance on 
Employes 


According to the annual reports filed 
by the New Jersey Insurance Depart- 
ment as of December 31, 1930, quite a 
number of insurance companies are in- 
suring the lives of their presidents. One 
of the companies carrying group insur- 
ance on employes is —-~s & Rutgers. 

* <4 


Not So Good 
The experience of the Fall River 
Manufacturers’ Mutual in New Jersey 
last year was not so good. Premiums 
were $1,063 and losses incurred were 
$3,966. 
kK ££ * 
Noon Diversion 
At the New Jersey Insurance Depart- 
ment during the lunch hour a ping-pong 
table and ping-pong net are put up and 
examinations, annual statements, and 
other departmental matters are forgotten 
for half an hour every Boon. 


A Good Post for Someone 

There is more guessing as to who will 
be the next head of the New York State 
Insurance Department Liquidation Bu- 
reau than about anything else at the 
present moment. 

ae ae 

Passing of the New York World 

The passing of the New York World, 
morning, evening and Sunday editions, 
brings back to the insurance fraternity 
memories of the tremendously fiery and 
sensational articles which those papers 
printed prior to and during the Arm- 
strong investigation which overturned 
current life insurance practices and 
brought to the fore Charles E. Hughes, 
who later was to rise so high in Ameri- 
can public life. It was the World that 


first made public the friction in one of 
the life companies, the struggle for con- 
trol. The man who tipped off the World 
was an agency executive of the very com- 
pany which was attacked and is still a 
director of the company. How the story 
reached the World is told in the auto- 
biography of Charles Chapin, the Eve- 
ning World city editor who later mur- 
dered his wife and recently died in Sing 
Sing after refusing to let any of his for- 
mer friends work for his pardon. 

The insurance articles printed in the 
World were mostly from the pen of Dave 
Ferguson who made a great reputation 
as a reporter on these stories and later 
auit the World to edit a municipal paper. 
The insurance company which was the 
principal target for attack went out of 
its way to assist reporters to get facts, 
and finally they were writing some of 
their most vicious stories in the office of 
the insurance company on its own type- 
writing machines. 

The World has gone to the Scripps- 
Howard chain, which is the leader now 
in journalistic liberalism, but not sensa- 
tional. Roy W. Howard, chairman of the 
Scripps-Howard newspapers, who nego- 
tiated the deal with the Pulitzer family, 
is probably at the present time the out- 
standing American newspaper man. He 
recently met a large number of promi- 
nent fire insurance executives at a lunch- 
eon given in his honor at the Drug & 
Chemical Club, New York, making a very 
fine impression upon them. 

4" s 


No Insurance Winners Among Those 
Who Got Harvard Advertising 
Awards 


For the first time in several years in- 
surance companies or insurance men do 
not figure among the winners of the Har- 
vard Advertising Awards which recently 
were announced at a dinner of the Fac- 
ulty Club of the Harvard Graduate 
School of Business Administration. 
Probably the Harvard School wanted to 
give somebody else a chance. There are 
eleven of these awards. The prizes 
amount to $10,000 and there is also a gold 
medal. 

* * x 


Thorsen’s Josh Ad 
Lots of talk on the street about the 
Thorsen & Thorsen page advertisement 
in the current issue of “The New 
Yorker.” Thorsen & Thorsen are gen- 


eral insurance brokers in New York City,’ 


the president of the agency being J. 
Mitchel Thorsen, former public relations 
man. The ad offered a “time saving 
privilege for only $7 a year.” In brief, 
it offers clients “a handsomely engraved 
certificate at $5,’ which entitles the 
holder to say to all insurance men who 
call, “All my insurance of every kind is 


placed through Thorsen & Thorsen.” For 


an additional $2 “we guarantee that no 
one from our office will call upon you.” 
At the bottom of the page are coupons 
to be filled out; also the notation: “Send 
no money now.” 
ee 
Clever Date Fixing 
The Life Underwriters Association re- 
cently surprised its members by announc- 
ing that its big dinner and sales con- 
gress would be on a Friday. Generally, 
the banquets are held on a Tuesday. In- 
vestigation shows that the association 
gave Governor Roosevelt a choice of 
dates, and took the first vacant evening 
he had early in March. The dinner is 
tonight. 
% > s 


Money Making Education In 
Colleges 


Several books have been written lately 
in which there has been strong criticism 
or satirical comment on the growing cir- 
cle of courses in the universities and col- 
leges. There have also been a large 
number of newspaper interviews criti- 
cizing the fact that some of the colleges 
are offering so-called money-making 
courses. There has been no direct ref- 
erence to the insurance and financial 


courses in many of the colleges nor is it 
reasonable or logical for such courses to 





be attacked. 

Considerable space is devoted to the 
growing curriculus by Charles Merz in a 
book issued some months ago from his 
pen bearing the title, “The Great Amer- 
ican Band Wagon.” There is no doubt 
that some of these courses go pretty far 
afield and naturally would awaken re- 
sentment from those familiar with the 
American college of several decades ago 
and beyond that. For instance, southern 
California gives courses in advanced traf- 
fic management, real estate advertising 
and apartment house management; 
Pennsylvania has courses in interior dec- 
orating; University of Virginia offers in- 
struction in follow-up methods, and cor- 
rectly functioning in the office of toast- 
master at banquets. This is called “De- 
ification of the Toast”. Cornell has a 
course in administration of hotels; and 
Colorado has no less than 145 courses 
covering a wide variety of subjects. 

ae 


Conway to Attend Dinner Tonight 

Former Superintendent of Insurance 
Conway has been attending a large num- 
ber of insurance dinners since he left 
the New York Insurance Department to 
become a judge in the Kings County 
Court, Brooklyn. He is attending the 
dinner tonight of the Life Underwriters’ 
Association of New York. 

ay Ba 


$398,000 Largest Net Line 
The American of Newark paid for in- 
spection, commercial reports, fire records, 
etc., and for underwriters and tariff board 
service $358,202 last year. It charged off 
$49,482 in agency balances. Its net pre- 
miums were $13,614,816, and net amounts 
paid to policyholders for losses was 
$8,295,061. Its largest net aggregate 
amount insured in one hazard is $398,000. 
The company owns al! but 173 shares of 
the Bankers Indemnity. Through the 
American Foreign Insurance Association 
it writes in Africa, Belgium, China, 
Egypt, Greece and India. 
* * xX 


Will of Lloyd’s Man Leaves Money 
For Dancing Cult 

A large sum of money will ultimately 
be available for spreading the cult of 
dancing exercises known as Dalcroze 
Eurhythmics, under the will of a Lloyd’s 
underwriter, Percy Broadbent Ingham, 
who died recently. Mr. Ingham, who 
lived in London, left £70,647. Of the ulti- 
mate residue, following the deaths of his 
wife and sister, he gave three-fourths to 
the Dalcroze Society, if then in existence. 
If the society be not then in existerice, 
Mr. Ingham directed that the money 
should go to any body of persons who, 
in the opinion of the executors, are like- 
ly to use it for teaching the Dalcroze 
method. The remaining fourth Mr. Ing- 
ham left to the First Church of Christ 
Scientist, Sloans Square, London, for 
providing nursing and general help for 
the sick poor. ~~ 


Token for P. B. Dutton 


The Republic Fire of Pittsburgh has 
been represented by the Dutton insur- 
ance Agency in Rochester, N. Y., since 
February, 1906, during part of which time 
Percy B. Dutton was also New York 
State manager for the company. As a 
token of the esteem in which the com- 
pany holds Mr. Dutton it has presented 
him with a silver medallion engraved as 
follows: 

To Percy B. Dutton, In Recognition 

of Faithful and Meritorious Service, 

1906-1931. 

The Dutton office was started in 1899 
by Percy B. Dutton who for many years 
has had associated with him his brothers, 
Jesse H. and Charles P., and for the 
past seven years also his nephew, Wal- 
ter J. Dutton. 


Alexis Coquillard, an agent of the Em- 
ployers’ Liability in South Bend, holds 
the office of chairman of the board of 
the Indiana Association of Insurance 
Agents as well as being president of the 
South Bend Insurance Exchange which 
office he has held for the past five years. 
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FIRE INSURANCE 


N. Y. State Fire Insurance Net 
Premiums- Incurred Losses, 1930 


Fire insurance net premiums received Northern, N. Y............. ¢ 334,010 192,045 








. Northern Assur. ........... 450,082 200,576 i i 
and net losses incurred for New York Northwestera eee 568,921 296,947 || HEN that profitable line is 
state during 1930, taken from the annual J-. Y. Underwriters......... 640,264 352,742 Ale: : 
is Nae oe re Hoenn evneian cel sareotes 190,672 79,519 tell: in the balance, let P. F. & M. 
statement blanks now on file at Albany, = tad sc ciceccesscceses ere pre : 
are given in the table which appears be- ween Picteiae Mn pees Senos , ’ s ‘ 
eis Sr ee a eee ee ne” | ME coin agra 6 ioe emalnwtn ek 94,378 49,366 

low. The Home again leads the field and Pacific 0000000077770 0207" 328.915 164.784 weight the scales in your favor by 
its premium income of $4,381,869 is in ex- Pearl .......... 0... seee eee 153,045 93,132 
cess of that for 1929 by more than $250,-  pegnies National 22.20.00, 2yale 238%635 the prompt assistance of experts in 
000. The Continental retains | — Phoenix, Hartford ......... 1,100,509 533,150 
place and the Great American is third. Phoenix Assurance ........ 529,771 320,157 ; 
Both of these companies showed a small neg idodiecrnepaeoaaeae —e 107,118 A | the field or at the home office. 
decline in income. ; a Prov.-Washington .......... 567,613 225,320 HL 

Among the other leaders in the New Prudential, England ........ 275,416 130,541 
York state fire field are the Globe & Public Fire ................ 74,643 186,623 


Queen 


Rutgers, Aetna (Fire), Fidelity-Phenix, QueeR ojes---1--1+-77171/ 19002060 405,660 HH {k PHILADELPHIA 


United States Fire, Insurance Co. of Reliance ................... 114,929 33,558 


North America, North River and Liver- ~ each Island ............. 263,358 180,818 WEE FIRE and MARINE 
pool & Londoa & Globe. Oyal ........cceesceeeeees 1,453,776 635,381 



























































‘ é Be ES Ree enn an eee 410,685 147,484 i 
The figures follow: F ae eee 1,157,174 495,575 : INSURANCE COMPANY 
" Net ee ee 219,345 83,147 2 
— A cane st. che Sy Ge cede nEc @ soe SIN 590,133 303,681 A 
-rem. neurre¢ Scottish TU, & Nin s.cecccss 415,278 236,881 : ‘ HEAD OFFI 
Company NS ig 'cinsalecnia Beso eienere 94,210 75,609 - CE ‘ 
Re ee $126,858 $61,211 PNR cf 8 ch og ere ce 358,824 167,348 ; 1600 Arch Street, Philadelphia 
PTD on a's ain: v0 ssn en cinie nice ePOOREED SERIO TSPEMMBTIONE | 5.0.5:0.sin 1s s1acic se isicres 1,266,097 642,246 
Agricultural .......005ss000 965,643 406,103 Standard, Conn. 00060040 209,168 86,567 
Amer, CONF o6.s06s06iess00 92,740 79,586 Siemans Me OW. oc ae 192,466 113,552 
Amer. Constitution ........ 78,066 43,066 Standard, Mit Se au dances wae 244,447 180,921 
American, Newark ......... S52OOe WMG OSO IB is ons Sic ncew saw oee 296,018 132,288 
American Alliance ......... 248,209 132,383 Skandinavia ................ 139,140 60,896 
American Central .........- 331,582 178,822 Stuyvesant ................ 388,793 180,662 
American Eagle .........-- 1,363,025 526,70/ State Ausur. .......000205. 142,402 53,433 
American Equitable ........ SEALS) ORO SU oon 5 sielsin is snxig en aseneuwere 426,513 250,311 » 
Oe Se Pee er 292,421 SOR es OAS «4505s so wie's woe 83,274 80,972 
AstoMabike .ooccctcecicsecsics 1,024,573 480,621 ee SR ree See teen 180,797 72,199 
Bankers & Shippers........ BOM OOS: SETI PSHBREK) fc oc S.5 0 <a ;c-e sees 104,344 61,357 
Saltimore-American ........ 2BG6,373 “ASZOS7. TOMO. 5 ohn cccs cn seein ces 311,448 137,791 
ee RET OP eee eee 441,763 256,037 Wremebecs: Ware kos oven cos 824,350 397,197 
British America ...........+ 151,316 49,360 Transcontinental ........... 120,211 81,665 
DIENER aces aco ukcwenewiem 357,373 113,147 Transportation ............. 57,100 25,281 
MM OA cet Sule aie binee 248,843 ES il ee C18 anne cee Ree 98,150 39,550 
Oe re era reget pty or wa = Se MeO 149,997 114,887 
eR. i vistcbnvebasrousens 617, 254,028 ee | GEREN E TER tees pir 161,720 122,871 
Pe, oo ce ewe ones eee re aeues . 3 ab ar Bape brea eae 1,882,593 768,426 ye PAUL J. CLARKE PROMOTION 
Se eee TE Or 188,5 ’ ~- ». Mer, NN a 5.5 bcs ce 153,864 104,947 A ] ? 
Chardh i. RE eee egies ar Shen eee 145,233 79,016 ircraft nsurance —— American Establishes New York 
ee ere 95,392 59, POOMNE Ses ccc axes cures 472,098 176,226 Suburban De e ¥ 
Columbia Ohio ............ 86,314 47,763 Union & Phenix ........... 153,045 86,735 ° Ake i. Gat Super 
GOMRIMERODS oc oisincie ce wrinwies 288,119 103,077 Union Assur. .............- 101,995 64,119 Figures for 1930 Veo 2 r. Clarke 
amen | ——. eshaee<t eh gp en Rp rages Pig 3 The Great American has established 
Commercia nion, N. cows d/, 5u, CHUCMOREE oo ices ccccces ’ 2325 
CEE Oi) ..Gin cs bases ene ba cee 618,804 pre eg —— Rie oe 221,431 120,336 ra hoe hear — — a 
Christiania General ........ 222,980 119,805 Norld F. & M.........+..: 165,515 71,779 Aviation underwriting underwent con- € r e persona supervl- 
Connecticut .........-+0+- 523,389 275,243 Yorkshire .............-+64- 323,381 116,319 siderable. chanee teat te semenad of the sion of Paul J. Clarke, agency superin- 
oa ee a rr 652,511 209,527. Amer. & Foreign .......... 188,387 97,150 Ss able ang ¥ ’ , tendent. Mr. Clarke pone Gave aebeeiated 
Commonwealth ..........-- 284,597. 225,106 American Home ........... 131,818 41,228 companies such as the Aero, Globe & iatec 
Continental ....-+......,...3,222,575 1,446,928 Amer. Mer. Marine......... 127,666 8,762 ytgers, Independence and London & With him in the field: William C. Haight 
eID. ncn tukwesntscewnets 167,398 101,069 Empire State .............. 96,538 32,276 Fi ornool & Globe, which wrote large and Hubert J. Stutzman, special agents, 
Eagle, Star & B. D......... 207,961 146,485 Franklin WEN eacsnenseueee 102,151 52,501 sive pe 9 . g' and Emil Ribbe and John D. Smyth, in- 
DRE sda cton salem asain BGVNS: “Soeest, igperials ooo nc seu sue - oe seks 131,618 74,643 lines in 1929 cutting down drastically ‘ ytn, 
Eqnitable, RL. i ...56.055% 221,891 111,957 Manhattan ................. 71,819 24,964 their net premium income last year. The SPECtOTS. , 
RONG 2. c55-x's0 ie awiessom ice ae Oo ree 173,334 100,946 National Union, which apparently led the Mr. Clarke has spent more than thirty 
Federal Union ............. 90,786 ANCOR? No Voy State. .ccce5 <5 soem 202,378 57,624 « ape & years in the insurance business and has 
EE ee ee: $26,228 «522,571 Richmond ...............+- 167,524 95,676 field in 1930 with $111,547, wrote only had id - His fi , 
Fidelity-Phenix ...........- 1,915,726 1,010,456 Rochester Amer. ........... 64,054 35,669 $13,851 the year before. The Aero is still ad a wide experience. is first job 
copcid Aig -  alghataase pena: 835,271 366,346 Southern Fire ............. 140,640 26,987 second, but with $96,248 compared with was office boy' with S. Y. Tupper of 
Meret AMeOTiCAN .....0.00:0:00.000% 292,668 155,034 BOONE, Ga owen sane uchow 161,758 48,981 2 92 The H jot SA Atlanta, Southern manager for the 
GOREN on ccdecsoncshore 680,570 353,943 Columbia, N. J. ............ 104,386 58,861 $156,232 in 1929. e Hartfor ire is Gan, te cm 0 Weak “eich 
SS eer eee 687,944 198,762 Employers i EA a 195,704 97,556 third with $81,009, compared with $47, 095 . oO _New TK wil 
Da 5 on. Jn Sock Ae 108,953 137,662 Eagle, N. J. ............... 190,875 111,643. the year before. Other leaders last year the Home and later in 1913-14 helped 
Gis Wale oboe gue cnehsoe 1,097,062 473,047 Fid. & Guar. Fire........... 134,389 54,433 one : G. & Fi organize the Atlee Brown office (now 
Globe & Rutgers .........-2,086,017 914,584 Independence .............. 96,382 42,912 were the L. & L. & G, Aetna (Fire), the New Jersey Schedule Rating Office) 
Great American ..........-2,722,818 1,463,500 Mech. & Traders............ 192,636 118,929 North British & Mercantile, Fire Asso- cdl read tips é 
eee oo Oe ag boats . 116,129 45456 Monarch Fire .. <.26.05.250% 86,844 34,032 ciation of Philadelphia United States n 1914 he joined the American of New- 
Georgia Home ..........-- 100,019 22,710 National Fire .............. 1,192,293 465,904 : F ark as special agent and remained with 
= ‘i 51,975 5 (Cont d Pr 30) P 8 ¥ 
ee, HME oe ak dda cues 251,338 131,649 Nat’l Reserve ............. 151,975 107,815 ontinued on rage that company until 1918 when he became 
Hamburg-Amer. ..........- 131,276 86,169 SPURNS. Grorsenccnookmaiae 99,439 35,891 4 int F y . the G be Pi ee ie 
ee 138,170 48,153 ane Ae ee ore a 114,929 33,359 AUTO MANUAL OUT MARCH 23 Ssociate with the Great merican as 
EEE 052 a boonies srs awe ‘68,776 58,277 ey Open es 147,669 78,389 ack Hssie : ° special agent. 
aig 8, hace Sea ewae 530,598 266,654 General, Binie coe yrcciner aes 142,664 9351836 The National Automobile nae 
ee QUT CER Coe 161,491 43,704 os SS Ree eae es 41 417 248, 4 ers’ Association expects to issue its 
RR eh oo ee 4,381,869 2,274,169 Milwaukee Mech. RO ee 317,945 155,206 rate ‘manual for et theft, collision and JOHN M. THOMAS IN BRAZIL 
DN or. Cae eed ous 217,743 110,841 <b oe igh coy Se icnieie mcrae east seuss llied ake sting hs em Mach 3 OE ee 
a a 248.7 31,276 Nationa NS Per age 540,415 ) alliec ; p\ . * 
eon 5 3 we 5: ee (oe oil ase ; Home Insurance Co. Executive Observ- 
a ae or ee é 50,46: ing Insurance Situation Following 
ee EEE Peer rr 225 321,148 Recent Riots in That Country 
r-Ocez Pe ken Seieuna ee 81,325 32, 
pert ae NR AIGON 385,854 231,05 The recent riots in Brazil have brought 
Taw Union & Rock........ 54,492 8,50 up some technical coverage questions 
London Assur. ...... 288, pa ‘hich : 
mene ae 7 7 which are interesting the insurance com 
a 2 ee 64,017 25,622 INSURANCE COMPANY panies. John M. Thomas, vice-president 
Ok @ . ..........5- ee 708,143 of the Home, arrived in Brazil this week 
on "gli el ae og a 5 of NEW ‘ ORK and will look into the subject on behalf 
ary and cowsodeocecoesvecscee 208,209 .& é ‘ i ) 
Mer. & Man., N. J.....-..- 236,138 76,442 of all companies interested there. 
einen tel. ....:.-2cc4 73,612 33,293 Head Office: 80 John Street, New York 
eee Te 8 onc adee ewe 124,101 78,171 4 
Mechanics, Pa. ..........-- 70,799 61,230 J. A. KELSEY, President G. Z. DAY, Vice-President NEW ENGLAND AGENTS’ MEETING 
ema PERT Se 432 5553 oes STATEMENT DECEMBER 331. 1930 The New England Associations of In- 
Markiees 9 @ M...c.c.2e 121.276 48.145 eee ee surance Agents will hold their annual 
New mrvnowrick beeen eeeee ee ace INR 8 ho oe ee tind tna is eee nee $1,000,000.00 convention this year at Poland Springs, 
New Hampshire .......0-.. 376,27 168 : “ . 
ee: MUM. wnat... ckace 199.797 96,273 a en anne es 1,276,758.29 Me., on June 22-24 inclusive. 
National Liberty .........- 1,480,203 848,521 
~ Fa a a eta 86.899 41.687 OTHER LIABILITIES ......... Freaks ae Pe Pr eee seated 235,530.00 F. B. HILLS A VISITOR 
Newark Fire .........-..+-- ange Ld eee NET SURPLUS ....... Sa hina cae iree eeu wa ats Rada et caw tees ..  2,172,133.30 Fred Braby Hill wien © 
Met Tote Pare «nn ds:02 0600 259,472 57,15 re raby ills, new assistan ail- 
\g R. 5 5 22 Wi SUPE PARs Paw ED cc ccccsccccce ee ene ° ° , 
MM MG nec egnsencente 986,335 $49,922 TOTAL ASSETS ... 4,684,421.59 adian manager of the Royal, is a New 
ee re 1,612,723 711.372 York visitor en-route to Montreal 
— Vv . : 





North Riwer  .6 ose cc ckcvsess 1,322,380 716,565 
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New Jersey Agents Oppose Idea 
To Limit Commissions To 20% 


Rumor Reaches Semi-Annual Convention at Trenton That 
Certain Companies Aim to Introduce Bill in Legislature; 
Companies Deny Any Action Now; Four Qualifica- 
tion Bills Have Chance to Pass; 

Membership 428 


Legislative problems held the center 
of the stage at- the semi-annual meeting 
last Friday at the Hotel Stacey-Trent in 
Trenton of the New Jersey Association 
of Underwriters. The attendance was 
large, there being in excess of 150 agents 
and guests present, and keen and alert 
attention was paid to reports on the 
progress of the four bills introduced in 
the New Jersey State Legislature by 
the agents’ association to achieve 
agents’ and brokers’ qualification require- 
ments. The legislative report of Harry 
L. Godshall of Atlantic City, former pres- 
ident of the association, in which he out- 
lined the agents’ position on a number 
of important bills, was another highlight. 

An element of surprise and indignation 
was injected into the meeting when at 
the close of the morning business gath- 
ering the agents went into executive ses- 
sion to consider reports that a number 
of stock fire insurance companies were 
prepared to attempt to introduce and 
pass through the state legislature at 
Trenton this year a bill to place a maxi- 
mum limitation of 20% on commissions 
on straight fire insurance risks. The 
association decided to oppose with all its 
strength such a move. For a bill to be 
introduced in the legislature at Trenton, 
which reconvened this week for its final 
sessions, unanimous consent is required 
and the agents planned to block possible 
introduction of such a commission meas- 
ure by getting one or more legislators 
to refuse to accede to unanimous con- 
sent. 


Average Commissions About 27% 


It is stated on good authority that 
commissions paid on New Jersey fire 
business average close to 27%, including 
those paid both by board and non-board 
companies. Whether a drop to 20% 
would in the final analysis be beneficial 
or detrimental to the local agency sys- 
tem is an open question but the New 
Jersey agents last week decided in the 
absense of further information and in- 


vitations for consultation on such a 
movement to oppose it bitterly. 
When the United States Supreme 


Court recently upheld the constitution- 
ality of the present New Jersey law re- 
quiring a fire company to pay the same 
tate of commission on similar risks to 
all its agents in the state.the way was 
immediately opened for a movement to 
limit commissions to a level which might 
be termed “reasonable.” Incidentally this 
commission law recently tested by the 
United States Supreme Court was intro- 
duced by the New Jersey agents’ asso- 
ciation and passed with the support of 
its members from practically all coun- 
ties except Hudson and Essex. 

_ Early this week President Nelson was 
informed by company representatives 
that this bill would probably not be in- 
troduced in the New Jersey legislature 
this session. A company member of the 
Eastern Underwriters’ Association told 
lhe Eastern Underwriter that that body 
had not approved any such bill as the 
New Jersey agents discussed and was not 
ed sponsoring such a movement in that 
ate. 

_ Deputy Insurance Commissioner Chris. 
‘. Gough of New Jersey, who addressed 
the agents following luncheon, said that 
€ was favorable to the agents’ and bro- 
ets qualification bills as now consti- 
tuted and expressed hope for their pas- 
sage. When the state legislature recon- 
vened this week at Trenton none of the 


four qualification bills had been passed 
by either house. 

Both President Harvey B. Nelson of 
the state association and Julius Klein, 
chairman of the committee on these bills, 
strongly urged the individual agents to 
communicate immediately with their 
state senators and assemblymen asking 
them to vote for the measures and point- 
ing out why they are for the public in- 
terest. The agents were asked to re- 
port to President Nelson on all replies 
they get from the lawmakers so that 
pressure may be directed against any 
continued opposition. 

Sources of Hostility 

Hostility to the qualification bills is 
coming actively from certain New Jer- 
sey stock fire companies, Mr. Klein said, 
and also from the associated mutuals. and 
the druggists’ mutuals. He told the agents 
to inform the druggists that the latter 
are themselves seeking qualification 
meaures for druggists and inquire why 
they in turn should then oppose similar 
steps by agents to build up the stand- 
ard of their business. He invoked the 
principal of “business reciprocity.” 

The four qualification bills are known 
as Senate Bills 107, 108, 109 and 110. The 
first would require that an applicant for 
an agent’s license answer a questionnaire 
including among other questions one as 
to what percentage of his time will be 
devoted to insurance. The applicant is 
then made to pass an oral and/or writ- 
ten examination given by the Insurance 
Department to determine his or her fit- 
ness to be an agent. The bill if passed 
will not go into effect until July, 1932, 
and is not retroactive. 

Section 108 is amended to take care of 
companies not admitted to New Jersey. 
It would classify as agents all those who 
collected premiums, settled losses or in 
any other way acted for non-admitted 
insurers and these persons would be lia- 
ble for any unpaid loss settlements. Sec- 
tion 109 is the resident agents’ law, but 
does not affect those domestic New Jer- 
sey companies which are chartered to 
deal direct with assureds. 

Section 110 is the broker’s qualifica- 
tion bill and controls likewise the li- 
censing of brokers’ solicitors. A broker’s 
license fee is fixed at $25 and he would 
be required to pass an oral and/or writ- 
ten examination as to knowledge of in- 
surance the same as an agent. He would 
in addition be required to file a bond 
for $1,000 to guarantee payment of pre- 
miums in his hand due to companies. 

Legislative Committee Report 

Chairman Harry L. Godshall of the 
legislative committee presented a report 
on bills affecting insurance before the 
New Jersey legislature which because of 
its thoroughness elicited much commen- 
dation for the committee. More than 
600 bills were examined and of these 
about fifty had some interest to agents. 

One which the association is opposing 
and which has little likelihood anyway of 
passing is a bill (Senate 154) to create 


compensation insurance for automobile 
accidents. This measure would provide 
indemnification for all such accidents ir- 
respective of negligence and would pro- 
vide a classification of injuries and a 
scale of payments in accordance there- 
with. Motor Vehicle Commissioner Har- 
old G. Hoffman of New Jersey, who 
spoke at the meeting, came out flatly 
against such an innovation. He also ex- 
pressed himself as opposed to any sort 
of compulsory automobile insurance. 

The association also opposed two work- 
men’s compensation bills, one broaden- 
ing the hernia payments and the other 
doubling payments for injuries when an 
employer has willfully disregarded in- 
structions to instal some safety meas- 
ure. Mr. Godshall said the former bill 
would make any sort of hernia compen- 
sable and would increase insurance rates. 
The latter he said would not be offen- 
sive if it were amended to make the em- 
ployer and not some insurance company 
liable for the double payment resulting 
from negligence. 

Senate bill 175 would increase the pow- 
ers of mutual companies to write surety 
and fidelity business. A similar bill for 
the District of Columbia was recently 
killed in Congress and the New Jersey 
association opposes the bill now at Tren- 
ton. 

The association favors two bills pro- 
viding for the teaching of accident pre- 
vention instruction in the public schools 
of New Jersey. It also supports the 
bill introduced, presumably at the in- 
stigation of Leon Watson, schedule rat- 
ing expert, to permit the writing of sup- 
plemental contracts in fire policies. This 
bill would legalize the oil burner smudge 
damage rider, also the so-called six-point 
supplemental contract in effect in other 
Eastern states and would so broaden the 
law as to eliminate the necessity in the 
future for special legislation to provide 
for additional fire coverages. 

Another bill at Trenton would relieve 
automobile drivers of liability for injur- 
ies to guests riding with them who are 
not paying for such transportation. The 
agents approve this bill but consider its 
passage doubtful. 

There were several past-presidents of 
the New Jersey Association attending the 
semi-annual meeting. They included 
Fred J. Cox of Perth Amboy: William 
Dickinson of Trenton; Frederick Hick- 
man of Atlantic City, and Mr. Godshall, 
also of Atlantic City. 

Membership Now 428 

Membership in the state association 
was another matter to which serious 
consideration was given. The New Jer- 
sey Association now has 428 members as 
compared with 417 on October 1 last. 

Both President Nelson and Secretary- 
Treasurer Henry R. Burr emphasized the 
importance of getting more of the quali- 
fied agents in New Jersey into the ranks 
of the agents’ state association. Presi- 
dent Nelson referred to some of these 
self-isolated agents who are getting free 
of expense the benefit of the association’s 
work for the agency system as “island” 
agents who refuse to come over to the 
mainland with the association members. 
The New Jersey Association is still car- 
rying on its drive for members and in 
this connection the new conference and 
grievance committee which the associa- 
tion is forming will be of distinct help. 

Alan V. Livingston of Englewood, 
chairman of the executive committee, 
said that the conference and grievance 
committee was being revised to include 
the vice-presidents from the counties in 
New Jersey and also picked key men 
from different sections of the state. This 

(Continued on Page 22) 
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Old Line General Insurance Agency for Sale 


Live fire and casualty agency in town of 22,000 up-state New York averaging 
$600 gross profit per month. Volume $27,000. Will stand investigation. 
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Tells Agents Hew To 
Enlarge Their Income 


FALLS SPEAKS AT TRENTON 





American of Newark Vice-President 
Urges Sale of U. & O. Lines to 


Augment Commissions 





Three ways for a local agent to double 
his commission income was the subject 
of a talk given by Vice-President Lau- 
rence E. Falls of the American of New- 
ark before the mid-year meeting of the 
New Jersey Association of Underwriters 
at the Stacey-Trent Hotel in Trenton 
last Friday. He held the close attention 
of his large audience because the agents 
were eager for suggestions to round out 
their now depleted commission income. 

Mr. Falls at the outset implored the 
agents to strengthen their morale. He 
said that about half the decline in busi- 
ness was due to personal letdown rather 
than forces beyond the control of any 
individual. With low inventories reduc- 
ing the possibility of placing as much 
fire insurance as heretofore on stocks of 
goods and the like Mr. Falls urged agents 
to develop further the important fire in- 
surance side-lines. He asked them to 
insure risks not already covered rather 
than to attempt to take business on the 
books of some competitor. New busi- 
ness must be produced and along this 
line he suggested the covering of use and 
occupancy values, such as profits and ex- 
penses of business men, those intangible 
things which so often remain uninsured. 

In the course of his remarks Mr. Falls 
said: 

“There are local depressions every year 
which cause interruption of business and 
consequent reduction of payroll in mer- 
cantile businesses and manufacturing 
plants which have been destroyed by 
fires, explosions and windstorms. There 
are local depressions for insurance agents 
in every locality where the agent is con- 
fining himself to the sale only of those 
forms of insurance which sufficed to sup- 
ply the public need ten years ago. There 
are still depressions for agents who sup- 
ply only the public demand. Permit me 
to differentiate between ‘public demand’ 
and ‘public need.’ 

Agent Must Keep Clients Fully Insured 

“Business is adopting the principle of 
free-wheeling and no assured with a 
large insurance account will continue to 
patronize the local agent with whom the 
assured must constantly keep his foot on 
the accelerator to procure the insurance 
protection needed, parallel in its elasticity 
and scope to the improved methods by 
which the assured’s business is now con- 
ducted. 

“It has been said that a 10% reduction 
in the volume of total business conducted 
in the United States constitutes the dif- 
ference between good and bad timés. A 
10% increase in premium income in an 
agency with the detailed knowledge, the 
energy and courage to sell but three of 
the so-called new, and sometimes de- 
spised, side-lines, is easy as shooting fish 
in a rainbarrel. 

“One’s customer is erecting a new 
building and is too busy with contrac- 
tors, architects and trades unions to call 
an insurance agent every few days for 
additional protection. An automatic 
builder’s risk binder will commit a re- 
sponsible insurance company to the pro- 
tection of these values at they increase 
in the rising structure, charging the as- 
sured for the protection used as calcu- 
lated upon monthly reports of value ob- 
tained by the insurance agent from the 
architect. 

“In the communities served by most 
of those agents here present, there are 
owners of values scattered in various lo- 
calities who are without certain knowl- 
edge each day of the exact amount of 
property they have at risk at the mo- 
ment. The fine insurance companies are 
prepared to assume the hazard of fire, 
lightning, windstorm, earthquake, explo- 
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sion, or other insurable peril, in addition 
to the hazard of uncertainty as to the 
value at risk, provided the owner will 
periodically report to them as to the ex- 
act amount shown by his inventories. 
We call this a general cover contract, or 
Interstate Underwriters Board form, de- 
pending upon the number of locations at 
which stock is to be insured. Insurance 
has not the right to expect an owner, 
with values in forty-eight states, to be 
constantly in communication, by corre- 
spondence or telegraph, with local agents 
wherever he may have property subject 
to the perils against which we insure. 

“It has recently become possible, in 
the state of New Jersey, to issue a co- 
insurance form upon the net earnings 
which a business may make but which 
may be wholly or partially interrupted 
by the occurrence of a fire, a windstorm 
loss, or explosion damage. This form 
is without daily limitation of indemnity. 
It does not require the assured, as was 
the case in the seasonal form, to make 
a guess as to the future distribution of 
his business, which prediction we are not 
capable of making with respect to our 
own business. Upon the assured’s war- 
ranty that he will insure with us all of 
the net earnings value which he has at 
risk, we agree to indemnify him for all 
of the net earnings loss which he may 
sustain up to the fate of the policy. 

“Business may be slack with some in- 
surance agents. Possibly there are three 
or more of your fellow agents compet- 
ing with you for every fire property dam- 
age policy which you seek to obtain; but 
you will find no such competition if you 
attempt to increase your income by the 
use of one of these three aids to the 
agent who wishes to make the insurance 
service given by his office parallel the 
needs of his insurance clients.” 


Jersey Agents Meet 


(Continued from Page 21) 








committee is now in process of forma- 
tion. When it is functioning it is ex- 
pected that it will take up the question 
of membership and also such problems 
as rate violations of the Ramsey Law. 
It was brought to the attention of the 
New Jersey agents by Leon Watson, 
schedule rating expert, at a meeting in 
December of the executive committee 
that there are many such violations go- 
ing on and he asked the co-operation 
of the agents to get facts. Mr. Watson 
was present at the Trenton meeting Fri- 
day and’ was re-introduced to the agents. 
in the afternoon the meeting was de- 
voted to addresses by outsiders. Those 
who spoke included James A. Beha, gen- 
eral manager of the National Bureau of 
Casualty & Surety Underwriters, who 
spoke on the purposes and operations of 
the bureau; Deputy Insurance Commis- 
sioner Gough; Laurence E. Falls, vice- 
= of the American of Newark; 
A. R. Lawrence, chairman of the Com- 
pe Be Rating and Inspection Bureau 
of New Jérsey, and Commissioner of 
Motor Vehicles Hardld G. Hoffman. 

Mr. Lawrence was not especially op- 
timistic on the outlook for workmen’s 
compensation insurance. He said that 
the cost of serious accidents in New Jer- 
sey increased more than $1,000,000 and 
that the cost per accident is higher al- 
though the number of accidents remains 
about the same. The loss record was, 
consequently, less favorable than in 1929. 

Employers’ Liability Bill 

Mr. Lawrence spoke of a bill now in 
committee of the New Jersey state sen- 
ate which would overcome the present 
inability of employers to insure their full 
liability without taking out two insur- 
ance contracts. The amendment to the 
state law would give complete coverage 
in a single contract. If this bill does 
not pass Mr. Lawrence said be believed 
the alternative would be the elimination 
of the second contract now required for 
full liability cover. 

Mr. Hoffman received a fine reception 
when he said that he hoped to see the 
motor vehicle department agents better 
compensated for their services so that 
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they will not have to be in other lines 
of business as they are today in order to 
secure a decent livelihood. Some of them 
now engage in insurance and other lines 
of endeavor and by doing so arouse com- 
plaints of unfair competition because of 
their obvious control over a_ certain 
amount of automobile business. Mr. 
Hoffman is also dead set against the 
drunken driver and his department is 
receiving much commendation in New 
Jersey for its work in getting the licenses 
of these unfit and iviesoceaible drivers 
suspended or revoked. 





MARYLAND TAX BILL 





Measure in Legislature to Add 2%: Tax 
to Be Used to Maintain Fire De- 
partments in State 
A bill has been introduced in the 
Maryland State Senate at Annapolis 
providing for an additional tax on all 
fire insurance companies doing business 
in that state. The bill has been re- 
ferred to the Senate committee on fi- 
nance. The bill would have every fire 
company pay on or before March 15, 
1932, and annuallv thereafter, in addi- 
tion to present taxes, fees and charges 
an additional tax of 2% of gross pre- 
miums, less return premiums on all di- 
rect business received from the insurance 
of property in Maryland during the pre- 
ceding calendar year. In the case of 
mutual companies dividends to policy- 
holders would be construed as return 

premiums. 
The proceeds of this tax would be 


used to assist in maintaining fire com- 


panies or departments in Maryland. It 
is also provided in the bill that it would 
be unlawful for any insurance company 
to increase its insurance rate because of 
this additional tax unless the insurance 
commissioner is satisfied that such an 
increase is necessary. A penalty of $500 
is provided for each violation of the 
act. 





SCHOLZ WITH GENERAL FIRE 

W. H. Scholz, for the last thirteen 
years with the Pacific Fire, has recent- 
ly been appointed assistant underwriter 
of the General Fire of Paris in connec- 
tion with its country-wide facultative re- 
insurance business. The General is now 
doing reinsurance business only in this 
country. 











Although this country suffered from 
a severe drought last year and also had 
warmer temperatures than average the 
fire companies writing hail insurance suf- 
fered larger loss ratios generally than 
in 1929. That year was somewhat ex- 
ceptional in its favorable results, both 
1927 and 1928 producing poor experiences. 
The Home last year was again first in 
production and the Hartford Fire sec- 
ond, the premium income of both com- 
panies being less than in 1929. The St. 
Paul retained third place and the Spring- 
field F. & M. and the Great American 
were other large producers. Two compa- 
nies, the Home and Hartford, paid losses 
in excess of $1,000,000 last year whereas 
none went over the $1,000,000 mark in 
losses in 1929. Three companies paid 
close to or more than $2,000,000 each in 
losses in 1928. Following are the results 


of some of the principal companies han- , 


dling hail underwriting: 


Net Losses 

Prem. Paid 
SR Ore ee a ee $ 478,067 $220,102 
Ame@rican Tagie 0.060865 46,003 17,296 
COMPUMIIORY 66.5555 65 Facets ce's os 482,621 174,169 
MOR MOCIIEE 0.0o.5.5:5-4-4070 0 60.5 08k 68,514 56,242 
Fidelity-Phenix ............ 348,650 149,857 
Globe & Rutgers........... 427,706 221,177 
SUOMI GIES 65-6506: < 2. oe-xeleter 119,053 126,530 
Great American ........... 531,154 255,615 
FRBINIDE) PPE oe ick sce este 1,967,655 1,148.699 
pe Re ne Se Dee Te 2,148,551 1,299,742 
Ins. Co. of N. A 239,578 
jE Oe UY De ene re 24,669 
TUNE preci Sn is iss oars 73,978 
Phoenix, Hartford 93,200 
Prov.-Washington 112,594 
Silks MRPNMEDY 5 cass ose losses dues ve eat 575,403 
ROETUUIE 5 oBevesas pied avacns 285,042 
United States) occ cis casa os 128,654 
WOMCHEREE 6655 5.65505, Sadeiaw 184,201 
PMOL, PAMONCE 860.06 oii 60350 23,277 
MONEE, (18s Tai cas coe cqees 55,662 








HOTELS TO GET RATES CUT 


It has been announced by the New 
Jersey State Hotel Association at a 
meeting held last week at Atlantic City 
that 90% of all the hotels in the state 
will receive a reduction in insurance 
rates. The association has been work- 
ing on a plan for the past two years 
for the reduction and there will be at 
least seven items of readjustment in 


_ rating. 


CHAPMAN AGENCY HEARING 
Goodwin Speed of Louisville, Ky., Named 
Trustee in Bankruptcy; In Troubk 
for Several Years 


Filing of claims and appointment o/ a 
trustee was about all that took pl: ice, 
other than examining the bankrupts in 
connection with the first creditors’ mcet- 
ing in the office of Nat C. Cureton, ref- 
eree in bankruptcy, for A. G. and G. K. 
Chapman, and the Chapman Insurance 
Agency, last week at Louisville, Ky, 
Goodwin Speed, of Louisville, an experi- 
enced insurance man, who was formerly 
connected with the insurance office of 
William & Dick, and the Edward J. Mil- 
ler Co., was named trustee, under $5,()00 
bond. : 

Frank M. Drake, Louisville attorney, 
did most of the questioning in the exam- 
ination, and brought out. the fact that 
the agency has been in financial difficul- 
ties for a period of several years, its 
troubles. becoming serious last fall, as a 
result of poor collections, declining pre- 
miums, drop in realty values owned by 
A. G. Chapman, and the fact that the 
companies could not agree on any plan 
to save the business, and make it pos- 
sible to work it out, plus the bank fail- 
ures here in November. 

A. G. Chapman told of efforts made to 
keep the agency in operation, and how 
he had suggested a plan, whereby his 
brother G. K. Chapman would be placed 
in charge, and A. G. Chapman would 
merely broker his business to the agency, 
thuis reducing operating costs materially 
through doing away with his salary, or 
drawing account. 





NATIONAL FIRE APPOINTMENTS 


The National Fire of Hartford group 
has made several important changes in 
its New York City representation. Lewis 
& Gendar, Inc., agents for the Franklin 
National of the group for inland marine 
and automobile lines, will now be fire 
agents as well for Manhattan and the 
Bronx. They will also continue’ to rep- 
resent the Franklin National as general 
agents in the suburban field. The Na- 
tional Fire has also re-established its 
contact with Ogden & Fay by appoint- 
ing that office agents for Manhattan 
and the Bronx for Mechanics & Traders. 
Formerly Ogden & Fay represented this 
company for nearly twenty-five years. 








Chicago 





British Dominions 
Insurance Company Limited 


WESTERN DEPARTMENT 
175 West Jackson Blvd. 





of Bondo, England 


It believes in maintaining the splendid traditions of the old English fire insurance 
companies in this country for the prompt payment of losses, be they small or large. 


It believes in modern present day underwriting methods and ideas. 
It believes in the local agent and considers him the bulwark of the business. 


And it practices what it believes in. 


UNITED STATES BRANCH 


149 WILLIAM STREET 
New York 


Underwriting Service Throughout The United States 
PACIFIC COAST DEPARTMENT 


Star 


108 Sansome Street 
San Francisco 
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An America Fore Jewelry Policy 


ls The Surest Protection. 


The AMERICA FORE GROUP of Insurance Companies 


THE CONTINENTAL INSURANCE COMPANY  FIDELITY-PHENIX FiRE INSURANCE COMPANY NIAGARA FIRE INSURANCE COMPANY 


AMERICAN EAGLE FiRE INSURANCE COMPANY FIRST AMERICAN FiRE INSURANCE COMPANY MARYLAND INSURANCE COMPANY OF DELAWARE 
ERNEST STURM, Chairman of the Boards 


Ei hit. Maiden Lane, cme PAUL L. HAID, President Ne Ww Yo rk N. bs 
oe THE FIDELITY AND CASUALTY COMPANY ) ‘ 
ERNEST STURM. Chairman of the Board 
WADE FETZER. Vice Chairman 
PAUL L. HAID., President 
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Commission Regulation 
Being Much Discussed 


MANY IN FAVOR OF THE IDEA 





General Commission Level Now Held 
Excessive in Some Places; What 
Advocates Say 





The stir caused at the convention last 
week at Trenton of the New Jersey As- 
sociation of Underwriters( local agents) 
by the report that a bill was to be intro- 
duced in the State Legislature this week 
to fix maximum commissions to agents 
at 20% for fire business and 25% for 
automobile and tornado lines brings the 
question of legal commission regulation 
into the limelight. It developed subse- 
quently to the New Jersey agents’ meet- 
ing that apparently no such bill will be 
introduced in that state this year but, 
however, a measure along the same lines 
is now pending before the Texas Legis- 
lature. 

For many years fire insurance compa- 
nies have sought by voluntary co-opera- 
tion to regulate acquisition costs, in- 
cluding commissions. This effort has 
succeeded in some states and failed else- 
where because keen competition for pre- 
mium income has caused both individual 
companies and company organizations to 
bid tor business against their own bet- 
ter judgment. Many agents, too, have 
helped the trend toward higher costs 
along with their bargaining tactics. Once 
increased, commissions are almost im- 
possivle to lower unless with practically 
unanimous action on the part of the 
companies: And despite many sincere 
and far-sighted efforts to turn the tide, 
acquisition costs mount steadily. 

How New Jersey Affair Started 

Three years ago the members of the 
New Jersey agents’ association decided 
that the Eastern Underwriters’ Associa- 
tion in formulating its new commission 
scale was cutting agents’ reimbursements 
below the profit level in many parts of 


the state. Failing to gain satisfaction 
by private conference they took their 
troubles to the State Legislature and 
secured the passage of a law requiring 
every fire company in New Jersey to 


pay to all its agents the same rate of 
commission on risks of like character. 

By this move the agents outside the 
New York City metropolitan area be- 
lieved that they would obtain more rev- 
enue because the companies would not 
reduce the commissions paid in the ex- 
cepted city districts like Newark and 
Jersey City to the level previously pre- 
vailing in ordinary territory. The ordi- 
nary territory agents were satisfied be- 
cause the scale adopted by the E. U. A. 
for all New Jersey was lower than the 
Hudson and Essex County rates but 
higher than these agents previously re- 
ceived. 

Some stock companies instituted a test 
suit of the constitutionality of the uni- 
form commission law and after the New 
Jersey Appeal Court had upheld the 
statute it was taken to’ the United States 
Supreme Court. The latter tribunal, by 
a five to four vote, sustained the law 
in January of this year and in a writ- 
ten decision by Justice Brandeis held 
that as insurance is vested with a pub- 
lic interest and as regulation of premium 
rates was legal therefore the states 
should have the right likewise to con- 
trol commissions which are a component 
part of the rate structure. 

While a majority of stock fire com- 
panies are undoubtedly opposed to gov- 
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Rossia Shows Gain In 


Premiums and Profits 


ASSETS 





1930 WERE — $15,771,714 





Holdings of Rossia International Account 
for Most of Drop in Surplus; 
Dividend Declared 





The annual report of the Rossia shows 
that the company madg an underwriting 
profit of $211,204 in 1930. Net premiums 
written were $9,704,975, an increase of 
$13,321. Reinsurance ceded off amounted 
to $3,722,139, an increase of $1,600,000 
over reinsurance ceded the previous year. 
The assets of January 1 were $15,771,714. 

The security portfolio showed a depre- 
ciation of $3,595,289, in common with the 
experience of most companies. Since 
the first of the year the market value 
of these securities has increased over 
$1,000,000. 

The surplus of the company on De- 
cember 31, 1929, was $6,271,293 and the 
surplus on the same date in 1930 was 
$3,002,688, a decline of $3,268,606. Un- 
earned premium reserve decreased $274,- 
966 to $7,538,394 and special reserves were 
lowered in the sum of $50,000. Losses 
paid were $770,557 more than those paid 
in 1929, but the loss reserve has de- 
creased by $60,424 to $1,335,633. Under- 
writing expenses paid also increased over 
1929. In 1930 they were $4,218,849, as 
against $4,128,510 in 1929. Investment 
expenses for 1930 were $27,957, a de- 
crease from the previous year’s figure 
of $31,763. Income from interest, divi- 
dends and rents was $675,425 as com- 
pared with $692,500 in 1929. 

“The ratio of losses incurred for the 
year to premiums earned was 56.48%, an 
increase of about 3%, while the expenses 
incurred of 41.40% show a reduction of 
1.75%,” says President C. F. Sturhahn 
in his report. “The unearned premium 
reserve shows a reduction of $274,867, 
due principally to the increased percent-, 
age of retrocessions, resulting in a net 
underwriting profit for the year of $211,- 
204. When the discouraging conditions 
which had to be faced during the year 
are considered, the result obtained from 
insurance operations was indeed gratify- 
ing. 

“The severe decline in the securities 








ernmental regulation of commissions as 
a violation of the right of private con- 
tract nevertheless they are coming to 
the conclusion that if commissions are 
to be regulated they should be fixed 
at a reasonable level. To define “rea- 
sonable” is difficult but many say that 
the prevailing commissions today are un- 
reasonably high. One competent author- 
ity last week stated that the average 
commission level in New Jersey is about 
27%, this including contingents and the 
commissions paid by non-board compa- 
nies. With fire insurance expenses 
reaching upwards so that some compa- 
nies last ear had an expense ratio of 
close to or over 50%, the opinion is that 
something must be done to lower costs. 
How Agents May Benefit 

In Texas at present the State Legisla- 
ture is considering a bill to limit fire 
insurance commissions at 20% and auto- 
mobile and tornado commissions at 25%. 
Whether such a bill will ultimately be 
introduced in New Jersey remains to be 
seen. From the agents’ point of view 

(Continued on Page 35) 


markets during 1930 caused a decrease 
in the value of securities owned amount- 
ing to $3,595,289, after entering all securi- 
ties in our balance sheet at December 31 
prices in accordance with Insurance De- 
partment requirements. A large amount 
of this decrease is accounted for by our 
investment in stock of the Rossia Inter- 
national Corporation which we are per- 
mitted to carry on the books at only 
a small percentage of the proportionate 
liquidating value of the operating com- 
panies whose securities it owns.” 

At the annual meeting of the Rossia 
stockholders this week the board of di- 
rectors was re-elected. ~The directors in 
turn re-elected the officers of the com- 
pany and also declared the regular quar- 
terly dividend of 55 cents a share pay- 
able April 1 to stockholders of record 
March 16. At a special meeting this 
week of the directors of the Rossia In- 
ternational, Leon P. Broadhurst, presi- 
dent of the Phoenix State Bank & Trust 
Co. of Hartford, was elected a member 
of the board. He is also a member of 
the board of the Rossia. 


The Fire Reassurance of New York 
on January 1 had assets of $4,066,087, 
premium reserve of $2,549,035, capital of 
$400,000 and net surplus of $601.989. The 
Metropolitan Fire of New York had as- 
sets of $514,343, premium reserve of $43,- 
288, capital of $200,000 and net surplus 
of $268,806. Mr. Sturhahn is chairman 
of the board of the Fire Reassurance 
and the Metropolitan. B. N. Carvalho 
is president of both the last named com- 
panies. 





EN-ROUTE TO AMERICA 


Hugh Macnabb and Brian Mountain of 
the Eagle, Star & British Dominions 
sailed for New York on the Olympic 
March 4. Mr. Macnabbh is foreign man- 
ager of the company and Mr. Mountain 
is the son of Sir Edward Mountain, 
chairman. 
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NEW HAMPSHIRE 
FIRE INSURANCE CO. 


Manchester, N.H. 


Assets $17,750,177.97 
Reserve Funds $6,369,438.96 
PolicyholdersSurplus $11,380,7 39.01 


61 YEARS OF ACHIEVEMENT 


WANTED TO BUY 


ji} Insurance Broker’s Business, 
New York City or Brooklyn. 
No large accounts. Fire and 
Automobile lines desired. 


Address Box 1159 
THE EASTERN UNDERWRITER 
110 Fulton Street, New York, N. Y. 











Brevoort 





Madison Street, east of LaSalle 
CHICAGO 


DOWNTOWN, near 
principal stores, 
banks, _ business 
houses and theatres, 
the Brevoort is pre- 
eminent among Chi- 
cago hotels for qual- 
ity of service at 
moderate cost. 
E. N. Mathews, 
President. 
R. E. Kelliher, 
Manager. 





M: 














4-5 9-Ni 





a 


Cash Capital 
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GUARDIAN LIFE 








Established 1860 Under the Laws of the State of New York 








17-23 John Street, New York 
CORtlandt 8300 
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JOHN C.MCNAMARA 
ORGANIZATION 


MANAGERS 
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Home Office, 50 Union Square, New York City 





Uptown 
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420 Lexington Ave.—LEXington 671. 
245 Fifth Ave.— ASHland 17772 
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TRUE OPTIMISM 


True Optimism is Faith; Faith in Humanity; Faith in the Nation: Faith in its Institutions: 
Faith in Yourself: Faith in the Present: and Faith in the Future. 


False Optimism is Hope based on Desire. 


Pessimism is compounded of lack of Faith in all that True Optimism is founded upon. and is acknowledg- 
ment of unbelief in self. too often coupled with the wish to profit through the misfortunes of others. 

History, that Just Judge of Humanity. reads the record and inexorably records the verdict. 

The Verdict is. always has been. and always will be that True Optimism is justified and its results proven. 


that False Optimism cannot last because of its unsound foundation. and that Pessimism cannot prevail. but 
must ever fail because of its inherent untruth and viciousness. 


History records that the world progressed. and was in every way better and more prosperous in the year 
100 than in the year 1 A. D.. History records that the world progressed. and was in every way better and 
more prosperous in the year 1000 than in the year 100 A. D.. History records that the world progressed. and 
was in every way better and more prosperous in the year 1900 than in the year 1000 A_ D.. and History will 
continue to record the progress of the world. and this record will show the year 2000 in every way better and 
more prosperous than the year 1900 A. D. It is reasonable to believe, and it is wise to believe, and 
most people do believe that the year 1931 will bein every way better and more prosperous than the 
year 1930. Voice, therefore, your belief by word and act and aid it to come true in fullest measure. 

Almost two !housand years ago a wise teacher and leader of men said: 

‘‘Now Faith is the substance of things hoped for, the evidence of things not seen". 
Today Faith is as then. Today, as then, True Optimism is Faith. Thinking men must be and are True Opti- 
mists. That individuals have suffered misfortunes in the past and many have succumbed. and that individuals 
will suffer misfortunes in the future and more will succumb. cannot be denied, but such misfortunes. however 
hard for the individuals, are after all individual misfortunes and will not. in fact cannot stay the world march 
of progress and prosperity. 

Do not be ashamed of your True Optimism, and do not be afraid to express it because you = 
fear some pessimist may ridicule it and tell you that some day he will say ‘‘I told you so". Have = 
courage and make known your True Optimism by voice and deed; make known your Faith in 
Humanity; make known your Faith in your Nation; make known your Faith in the Future; 
make known your Faith in Yourself; and make known your Faith that the tide has turned and 


that Prosperity has its hand stretched to knock at the door, and will surely enter if we hut heed 
it. instead of harkening to cowardly fear. 
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NEAL BASSETT, President 
JOHN KAY, Vice-President and Treasurer A. H. HASSINGER, Vice-President WELLS T. BASSETT. Vice-President ARCHIBALD KEMP. 2d Vice-President 


FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 


NEAL BASSETT, Chairman of Board 
HENRY M GRATZ, Président JOHN KAY, Vice-President A. H. HASSINGER. Vice-President 
WELLS T BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 


THE GIRARD FIRE AND MARINE INSURANCE COMPANY 


NEAL BASSETT, President 
JOHN KAY, Vice-President A. H. HASSINGER, Vice-President WELLS T BASSETT. Vice-President ARCHIBALD KEMP. 2d Vice-President 


THE MECHANICS INSURANCE COMPANY OF PHILADELPHIA 

















NEAL BASSETT, President 
JOHN KAY, Vice-President A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 
NATIONAL-BEN FRANKLIN FIRE INSURANCE CO. OF PITTSBURGH, PA. 
; NEAL BASSETT, President 
JOHN KAY, Vice-President A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP. 2d Vice-President 
SUPERIOR FIRE INSURANCE COMPANY 
NEAL BASSETT, Chairman of Board 
WwW E. WOLLAEGER, President JOHN KAY, Vice-President A. H. HASSINGER, Vice-President 
WELLS T. BASSETT, Vice-President 


ARCHIBALD KEMP. 2d Vice-President 


THE CONCORDIA FIRE INSURANCE COMPANY OF MILWAUKEE 
Cen iee Ce President 


NEAL BASSETT, Vice-President 
AY. Vice-President A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 


THE CAPITAL FIRE INSURANCE COMPANY 
CHARLES L. JACKMAN, President NEAL BASSETT, Vice-President 
UNDERWRITERS FIRE INSURANCE CO. OF CONCORD, N. H. 


NEAL BASSETT, Chairman of Board / 
CHAS. H. YUNKER, President JOHN KAY, Vice-President A. H. HASSINGER, Vice-President 
WELLS T. BASSETT. Vice-President ARCHIBALD KEMP, 2d Vice-President 


MILWAUKEE MECHANICS’ INSURANCE COMPANY 
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J SCOFIELD ROWE, President H. S. LANDERS, Vice-Pres. & Gen’! Counsel S WM. BURTON, Vice-Pres. J. C. HEYER, Vice-Pres 
EARL R. HUNT, Vice-Pres. S. K. McCLURE, Vice-Pres. | JOHN KAY, Vice-Pres, A. H. HASSINGER, Vice-Pres, WELLS T. BASSETT, Vice-Pres, 
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1930 Premiums and Losses 
For State of New Jersey 

















Net 

Net Losses 

Prem. Incurred 
ROE sskausatuscsasee eden $ 9,459 $ 9,055 
ME cue doen pen saa ao ae 576,810 279,577 
ET Pee 30,118 13,412 
SOE cto naseucees 316,421 186,821 
American Alliance ......... 58,259 24,083 
Peperarnty, Bis Bec ds isn cavses 1,254,700 688,654 
American & Foreign........ 69,703 32,342 
American Union ........... 14,937 
ere eee ee 1,109 
Ame. Moatesl, Bi Licccccicves 8,537 
eS Se ery eee pe ee 16,123 
RE RE ee eee 67,952 
Baltimore American 99,949 
Bankers & Shippers. 116,456 
British American .......... 20,058 
DD. 65s0ecpwenccdesenneee 90,306 
SE ea ee 43,932 
NN Ere 63,121 
ERNE INS.” wasvedeteachendes 13,242 
CSOURIOD DERI, oc knoicece cee 19,221 
RE Se ree 72,618 
Commonwealth ............4. 46,011 
SER. bvsediucs Riasesa wn 101,646 
ce BD. GS cob ktacnu we 42,089 
Tees weer 41,982 
COR ME, Ns: Wise 'a:see-ass acd 34,165 
ee eee ee 85,594 
CNN 2. accom enon 37,169 
Cotton & Woollen Mfgs...... 56,730 2,072 
DOGEE Gasacun ceameesasunees 62,069 13,680 
SS Re See ee 428,926 120,167 
a XS & are 59,788 12,968 
"SS 2 eee 11,234 4,822 
ET TR a's ae ebemecee 18,816 6,268 
ee eee Per te 18,298 16,580 
Equitable F. & M........... 36,544 17,118 
Firemen’s, N. J... 1,020,441 410,283 
oe EE EO OPE OES 134,243 65,650 
Fidelity Union ...sesccceee 36,135 19,585 
ge a, ©) Se ney 121,672 40,585 
Fidelity-Phenix .............. 498,298 310,845 
ee a eee 397,755 222,023 
ee 561,110 249,217 
First American ....0s00.s0 78,250 38,614 
ne eee 463,360 146,035 
Franklin National .......... 39,034 25,243 
General Exchange Ins. Corp. 247,486 778,507 
ee rer ee 45,707 31,523 
ERE DOME so cccacvackwcaens 324,283 129,826 
Globe & Rutgers ............1,013,564 499,334 
SS HNN oan e nee Sioe 29,259 9,795 
PIGPOTER NG pica ckwcman seas 26,429 17,036 
Oe nee 55,231 84,591 
Harware Dealers ........... 32,641 5,233 
PEREIOTO on oo ncek oS'eue sass 776,299 458,074 
ORE, Bs OR sek sense 1,424,042 585,846 
Hudson ...... 43,967 38,934 
Industrial, Mass. .. -- 28,395 1,136 
eee 2. oe eee 896,729 287,294 
Ins. Co. of State of Pa....... 161,395 116,720 
Keystone Auto Club......... 17,449 1,373 
SR eer 51,045 33,345 
2 Oe Oe eee 580,673 314,335 
London & Lancashire....... 134,216 57,181 
Manhattan F. & M.......... 35,655 16,686 
SS re ere 116,587 53,101 
PONOMOMIRS Ns. Visine cshenet 280,181 89,497 
DE S255 <vetasenwtaeaes 50,948 24,888 


Mechanics 


Michigan F: Bo Mo oscccccccec 32,905 12,308 
Millers Mut., Ia............. 21,063 6,282 
Millere Mat., Tilo ccccesecvcds 27,942 11,399 
Millers ME. S685 csscesaeay 84,831 47,790 
a | nes 31,224 14,790 
New Hampshire ........ €.<° M5777 56,277 
New Work) Ware. .6<. wwe ase 24,798 7,728 
DRE iciuv ane gadcesacce 434,269 269,471 
Mew. York Biate. cc. scsccess 32,033 6,292 

— | SEE nen 233,742 96,280 
Prortern. TOW, - 6... s cease ccc 180,278 76,851 
Se, pS a eee 184,971 68,966 
PHOUE, FAVES: | <0in:c-0 sivniein's sss 598,802 207,715 
POrwich: TWAIN  <cicncccvecse 158,021 85,976 
Northwestern Mutual, Seattle 57,189 25,507 
Northwestern National ..... 53,301 25,428 
Se ea: 227,670 123,505 
ME Wine ocasiars Mice welohes 81,267 34,981 
National Security .......... 57,213 18,349 
Northwestern Fire ......... 20,841 10,165 
Ae OONONE, pane ade oe scsine 38,586 18,182 
a ir eee 70,196 26,816 
ee de et Cr eee 87,489 41,323 
Se reer re 235,757 = 113,941 
BUROINE osc Ga vekneaackven 45,865 15,365 
PORMIMRMIE. ca cwiver ss asawe 205,521 82,399 
i: ER ne ae Spon ee 42,797 27,888 
Pa. Millers Mut.c.ccccccs 34810 8,456 
PONE IO. ookc ssn énceawe 33,615 13,310 
Peopwe’s Mak? oes csccccccce 60,398 38,946 
ee oe ree 64,679 26,598 
es AE le” eee 234,191 75,162 


Phila. Nat’l 
Phoenix, Ct. 
Phoenix, Eng. 
Pilot Re. 


Oe eee ew eee wenee 


ee eee eee 
SSE ere 
Rhode Island 








Royal Exchange ............ 137,807 48,039 
a_i ae 53,323 2,014 
ICON 5s 2isaccis'sis waieaenc 38,934 6,451 
_ SS Ne ere meek 523,844 308,621 
MPEN: Gos oe aanivacih Gesieeis 505,520 246,374 
tT Ee ree 38,656 29,017 
ROR ccs sates eenieee se 65,211 15,230 
NE rere 119,400 71,235 
Scottish Union & National... 531,046 222,928 
Southern Fite. o..ccsscescs 105,167 17,953 
Springfield 

St. Paul 

PORN: ASh. <a oussatennwmee 

BRON Pena Cease ania ee 

MR 5 accuaeban see anon 

Stuyvesant 

SS 

BOB ie cn ain cewise cide saureae 

Swiss Re 

RT ooo cue sea e wee 

Transportation 67,013 22,066 
MN Soc Casslaeslooa ee 390,955 158,806 
a rr eee 21,319 15,944 
United Firemen’s ........... 52,792 30,625 
United Mutual F............ 53,095 18,827 
ee AE See ee eenee ee 726,276 312,932 
U. S. Merch. & Shippers... 129,732 59,516 
a es re heme nner 48,553 21,983 
sera 260,790 130,686 


i ee ee ane 
WRG Be i viianad cece 








WOODWARD AGENCY DINNER 





Company Executives and Eleven Specials 
Attend Affair at Niagara Falls; 
Those Present 

The Woodward Agency, Inc., Niagara 
Falls, N. Y. recently held its sixth an- 
nual banquet at Niagara Falls, Ont. 
Charles Woodward is president of the 
agency and Edward T. Ellis is secretary 
and treasurer. Amon'g those who attend- 
ed the dinner were Edson S. Lott, pre- 
sident, United States Casualty, his wife 
and her niece, Miss Caroline Cowl; E. J. 
Dickey, Agricultural; Roy Brown, secre- 
tary Niagara Fire; James Crafts, assis- 
tant manager Fireman’s Fund; John U. 
Dixon of the New Jersey Department; 
and John L. Tiernon of the Maryland 
Casualty Co., Buffalo. 

The following special agents of com- 
panies also attended: Thomas Hinckley, 
Newark; Ralph E. Eisert, Agricultural ; 
Wiliam Cooper, London & Lancashire; 
Raymond Parker, Fireman’s Fund; H. I. 
Carothers, Phoenix; Thomas Posthill, 
World Fire & Marine; John W. Wood, 
New Hampshire; William Baldwin, 
Queen, Charles ,Banghart, Marine De- 
partment, Insurance Co. of North Amer- 
ica; Raymond G. Haun, Scottish Union 
& National and A. M. Paddon, Franklin 
National. There were about seventy at 
the dinner. 





LICENSED IN NEW JERSEY 

The Metropolitan Fire of New York 
has been licensed to write business in 
New Jersey. 





HOOPER-HOLMES MOVES 





Home Office in New York City is Now 
Located at 102 Maiden Lane; 
Business Expansion 

The rapid growth of the business of the 
Hooper-Holmes Bureau, Inc., the na- 
tional moral hazard inspection organiza- 
tion, has necessitated the removal of its 
home office to larger quarters. The 
change was made the first of this week 
from 80 Maiden Lane, where the Bureau 
has been at home for the past eighteen 
years, to 102 Maiden Lane. The organi- 
zation has the tenth floor and part of the 
ninth at the new address. 

Hooper-Holmes management reports 
1930 as being the greatest year in the 
bureau’s history. A gain of approximate- 
ly 10% was shown for the year and many 
new accounts were added to the list of 
clients. 





TO LOUISVILLE FROM N. Y. 


H. G. Hillebrecht, manager of the in- 
surance department of the British-Amer- 
ican Tobacco Co., New York office, Am- 
erican division, along with the entire 
American offices, will be moved from 
New York to the Brown & Williamson 
Tobacco Corporation plant in Louisville, 
Ky., May 1 under announcement made 
Monday in Louisville following visit of 
company officials to Louisville, where the 
Brown & Williamson Tobacco Corpora- 
tion, formerly of Winston-Salem, N. C., 
is a subsidiary. The main office of Brit- 
ish-American is in London. 





Sound Insurance 





FIRE ASSOCIATION 


THE RELIANCE INSURANCE COMPANY 


VICTORY INSURANCE COMPANY 
all of Philadelphia 


OTHO E. LANE, President 
JAMES G. MACONACHY, Vice-President 


. 


for over a Century 





CONSTITUTION INDEMNITY COMPANY 


OTHO E. LANE, President 
FRANKLIN VANDERBILT, Vice-President and General Manager 





Chicago 
Atlanta 





HEAD OFFICES 
Fourth and Walnut Streets, Philadelphia 


DEPARTMENTAL OFFICES 
San Francisco 


Dallas 
Montreal 








FLICKNER 25TH ANNIVERSARY 

E. A. Flickner, secretary of the Re- 
public Fire, one of the Corroon & Reyn- 
olds group, celebrates his twenty-fifth 
anniversary with the company today. He 
passed through all the departments of 
the company, being daily report exami- 
ner, special agent, assistant secretary and 
finally secretary in 1928. Agents are 
using stickers in sending complimentary 
business in his -honor. 





COSMOPOLITAN FIGURES 
The Cosmopolitan Fire ended last year 
with assets of $2,640,026, unearned pre- 
mium reserve of $852,524, capital of 
$1,000,000 and net surplus ‘of $617,283. The 
unearned premium figure represents an 
increase of $423,000. The decrease in 


cline. 


surplus as compared with a year ago is 
accounted for by the increase in liabili- 
ties due to greater business and _ the 
markdown in value of securities held fol- 
lowing the general financial market de- 
The Cosmopolitan under the lead- 
ership of President James A. Blainey, 
therefore, made good progress in 1930. 





NAT’L BOARD WRAY TRIBUTE 


The executive committee of the Na- 
tional Board of Fire Underwriters adopt- 
ed a memorial on the late Col. A. H. 
Wray, retired U. S. manager of the Com- 
mercial Union, at its meeting last week. 
The memorial committee consisted of 
Wilfred Kurth, chairman; John B. Mor- 
ton, Gayle T. Forbush, F. W. Koeckert 
and Lyman Candee. 

















O. J. PRIOR, President 


INCORPORATED 1868 


Che Standard Fire Insurance Co. 
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ROYAL EXCHANGE ASSURANCE (1720) 
FIRE and MARINE LINES 


THE STATE ASSURANCE CO., LTD. 
PROVIDENT FIRE INSURANCE CO. 
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CAR & GENERAL INS. CORP., LTD. 
CASUALTY LINES 
95 Maiden Lane, New York 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








The unbiased viewpoint of others is 
always interesting, even though ex- 
pressed through a comic “valentine” re- 
ceived recently from some fieldman lo- 
cated or writing from Albany, N. Y., de- 
picting me as a “braggart,” with appro- 
priate verse in the comic valentine style, 
with the following kindly(?) message: 
“Baron: Why don’t you drop the Bull— 
the public is getting tired of your vapor- 
ings—Why not be a regular fellow for 
once in your life?” 

I have filed this missive with the very 
many (not anonymous) pleasing and 
commendatory letters I have received 
from all over, (as far as Texas and Colo- 
rado, from company executives and field- 
men and local agents) as a reminder not 
to be too stuck on myself as my friend 
from Albany seems to think I am. 

In ancient Rome when a home-coming 
conqueror was honored by a triumphal 
procession, the parade included a number 
of men, following the triumphal chariot, 
loudly abusing the celebrated personage, 
proclaiming to the world at large that 
he, the “triumphator” was not such a 
much, after all. When Julius Caesar 
returned from the Gallic wars, he was 
honored by a public triumph, as de- 
scribed, and it is historically recorded, 
but not in the school text books, that 
these paid defamers cautioned all mar- 
ried men among the spectators as fol- 
lows: “Men, lock up your wives and 
daughters, the old reprobate is back 
again,’ meaning the illustrious Julius. 

Drawing a parallel, though of course I 
am not to be classed with Julius Caesar, 
my friend in Albany -has assumed the 


same role as these paid detractors, for. 





















the good of my soul. But with the for- 
bearance of the publishers of The East- 
ern Underwriter and the encouragement 
of my friends, I will keep on writing 
these reminiscences until my material 
is exhausted. | 
My friend in Albany does not have to 
read my “vaporings,” as he seems to be 
doing, after all, any more than he has 
to listen to the radio, if what I write 
vearies him. 
Moreover, it depends so much as to 
vhom he considers “a regular fellow.” 
He and I might not agree about what 
onstitutes a “regular fellow.” If af- 
fection for the friends I have made, and 
he experiences we have had together, 
and my telling of these experiences does 
ot admit me into his “regular fellow” 
rotherhood I am sorry, but I might not 
hen want to be his kind of “regular 
fellow.” There are quite a few things 
i might not want to do or be, to be 
lassed as a regular fellow by him. Any- 
vay, I would not like to have his sour 
isposition, and if I had anything to 
nd fault with I would not send an 
monymous note. And I’ll bet a red ap- 
le | have gotten more fun out of life 
han he ever will. 
But, nevertheless, it is good for one’s 
oul to receive a “dig” like this, just so 
hat your self-esteem receives a_ jolt 
Vhich makes one realize that it is hard 
) please everybody, and that whoever 
loes anything at all is criticized. People 
‘ho never do anything in the way of 
Tigiial thinking or acting are never 
titicized. Neither do they accomplish 
Mything, 
+. 2 

Feeding Early Commuters 

| notice that in Texas, according to 


he most recent newsreel in the movies, 
he traction companies have inaugurated 





a system for feeding early commuters on 
their suburban routes, so that the sub- 
urbanite may eat his breakfast comfort- 
ably on his trip to business and not com- 
pel his wife to get up early to get his 
breakfast for him, usually in a ‘hurry. 

It is a wonder that noboby seems to 
have thought of this before, and it would 
be a good idea for the steam roads to 
adopt on early morning trains, not by 
attaching costly dining cars to their early 
local trains but by building a car that 
would be like the trolley-breakfasting 
cars used in Texas. 

It would not cost much money or space 
to install a small electrically heated cook- 
ing outfit for preparing a simple meal, 
say, coffee, eggs, ham or bacon, in the 
ordinary daycoach, and it would be a 
great convenience to the traveling man. 

Many’s the time I have had to leave 
Albany, Utica or Syracuse early in the 
morning in a local, about 6 or 6:30 a. m., 
without anything to eat, because the ho- 
tel and other restaurants were not open, 
and I could get nothing to eat anywhere. 
Even if a restaurant were open, one did 
not have time to wait to get a meal, gen- 
erally, being late, anyhow. 

* * x 


Income Difficulties 

In an interesting monthly circular let- 
ter published by H. S. Bull, a-local and 
general agent at Albany who has repre- 
sented the Firemen’s for over fifty years, 
he originates the following good “wis-- 
crack: 

“Income is a queer thing. It is pretty 
hard to live within it. and impossible to 
live without it.” 

Every normal man has a hobby of 
some kind as an avocation. Jim Caroth- 
ers, veteran fieldman of the Phoenix of 
Hartford, has made a collection of pipes 
of all nations and all times, and a very 
interesting one it is. 

* * * 


Business Vs. Personal Feeling 

There are many things we fieldmen 
have to tolerate not to offend an agent, 
whose good will we are cultivating as- 
siduously, but sometimes it is hard to 
repress ourselves entirely. I have an 
agent, a life-long personal friend (as well 
as a business friend) who has the damn- 
able habit of poking one in the ribs with 
his elbow if particularly pleased with a 
picture at the movies, or otherwise. 

As I long since have ceased to enjoy 
this stunt, but do not want to hurt his 
feelings, I always place my body in such 
a position when sitting next to him and 
lay my arm in such a position against my 
body that I do not get the impact, and 
he must feel the recoil. 

As I know in advance what is going to 
please him, I am usually prepared for his 
poke and brace myself against it. You 
would think that he would take notice 
and take a tumble to himself, but he 
doesn’t seem to notice anything. I have 
concluded that if my hints have no ef- 
fect next year to buy an ordinary horse 
currying tool, with sharpened edges, and 
place that on mv side when he is apt to 
poke me in the ribs. Nothing else, | 
think, will stop him and bring him to 
his senses. 

Pe ee 
Mohawk Valley Made History 

The average traveling man_ passing 
along the Mohawk Valley from Albany 
to Utica, N. Y., does not realize that the 
narrow pass through which the Mohawk 
River forced its way at Little Falls, N. 


Y., through ancient rock ages ago, made 
the old Erie Canal possible as an engi- 
neering project in those early days, and 
gave New York City its start over Phila- 
delphia and Boston, as the canal at once 
brought the commerce of the growing 
west to New York, to the detriment of 
other Atlantic Coast cities. 

As the New York Central railroad, 
which follows the Hudson and the Erie 
Canal in its right of way to the Great 
Lakes, correctly states in one of its pub- 
lications, “nature left just the narrow 
pass” in the thousand mile range of the 
Appalachian Mountains extending all the 
way from the Canadian border to Ala- 
bama. “Long before the coming of the 
white man the Mohawk Valley was part 
of the route used for countless ages by 
the red man from the Hudson to the 
Great Lakes and the Mississippi Valley, 
as it offered a water level route and no 
mountains to climb.” 

ae 
Producing Electricity From Oil Burners 
_I am informed that since the introduc- 
tion of oil heated steam boilers produc- 
ing power to drive dynamos, which proc- 
ess is said to be cheaper now in the 
manufacture of electricity for light and 
power and heat than water power pro- 
duced electricity, there has been no in- 
crease in hydro-electric power in 1930. 

Possibly hydro-electric power will de- 
crease in volume considerably in the ten 
years to come with a falling off in the 
value of the hitherto verv valuable hydro- 
electric properties and power sites. Who 
knows? 

It certainly costs a whole lot of money 
to dam rivers and lakes and create and 
conserve power sites, before a single dy- 
namo generates electricity and the cheap- 
ness of crude fuel oil harnessed to im- 
proved spraying and burning apparatus 
under a relatively cheap boiler does seem 
to me as possessing a considerable men- 
ace to hydro-electric plants in the fu- 
ture. It is a matter of dollars and cents, 
not sentiment. 

I presume that some day, say fifty 
years from now, when _ hydro-electric 
plants may have ceased to exist, people 
will be busy “restoring” the beauties of 
nature that were desecrated in our times 
to give way to “improvements,” so-called, 
when we raised the devil with such nat- 
ural beauty as Niagara Falls. I will not 
live to see those times, but have the 
satisfaction of having seen these now 
desecrated spots of beautv in their pris- 
tine glory, before the days of hydro- 
electric power, which development com- 
menced in New York state about 1893. 

To the utilitarian and commercial 
minded nothing is sacred in the way of 
scenery, whether a waterfall, a canyon, a 
beautiful lake or forest, or (as witness 
our scenery-spoiling advertising boards) 
a beautiful outlook from a highway. I 


_thank the Lord that I was born with an 
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appreciation of the beautiful, but this also 
has its disadvantages in so far that one 
suffers very keenly in seeing things dese- 
crated and mutilated. 





NEW JERSEY AGENT MOVES 

Alfred C. Sinn, insurance agent and 
real estate operator at Clifton, N. J., 
this week moved to larger quarters at 
713 Main Street from his former head- 
quarters at 74 Clifton Avenue. The 
change was made on account of expand- 
ing business. 
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1930 Premiums and Losses 
For State of New Jersey 











Net 

Net Losses 

Prem. Incurred 

9,459 $ 9,055 

576,810 279,577 

30,118 13,412 

316,421 186,821 

American Alliance ......... 58,259 24,083 
American, BD. Ji... cccsccese 1,254,700 688,654 
American & Foreign........ 69,703 32,342 
American Union .......cc0e 69,967 14,937 
DEE EEO. bans xcanes dbus 50,743 1,109 
Roe Tees, TE. Bisse <x vctns 76,253 8,537 
PE sccabtteseke tasers ian 54,835 16,123 
MR eae: amantedenb acécas-05 195,657 67,952 
Baltimore American ....... 77,098 99,949 
Bankers & Shippers......... 201,369 116,456 
British American .......... 31,395 20,058 
ND? cule Sene sats teaneee 143,861 90,306 
DD. Ltiuet coctetiaceed ees 96,267 43,932 
OS Peer errr 130,809 63,121 
Ce G6 caccames oconeen 39,085 13,242 
eS | ee 63,315 19,221 
2” a. Seen ee 143,934 72,618 
ee 100,550 46,011 
ONS ARSE Spire 153,562 101,646 
oo SS Pee are 106,490 42,089 
PD 60> Gukcianew pews 85,665 41,982 
a ee oe eee 49,810 34,165 
| a err ere 182,724 85,594 
SIE. cn cnc. cena sworn 13,279 37,169 
Cotton & Woollen Mfgs...... 56,730 2,072 
SEE rine Ginn OG s awewan se enws 62,069 13,680 
SS SS ea ree 428,926 120,167 
a eS eee 59,788 12,968 
tf eee eee 11,234 4,822 
Serr re rrr et 18,816 6,268 
DE. MOOR sssackectwcaae 18,298 16,580 
Equitable F. & M........... 36,544 17,118 
PE. Gis Diswcndcccunes 1,020,441 410,283 
DE Sitcakscceks> concious 134,243 65,650 
Det TIM vnccsccncces 36,135 19,585 
OSS i ere 121,672 40,585 
Fidelity-Phenix .............. 498,298 310,845 
eee 397,755 222,023 
Fireman’s Fund ........... 561,110 249,217 
First American ............ 78,250 38,614 
NN ee ne as 463,360 146,035 
Franklin National .......... 39,034 25,243 
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WOODWARD AGENCY DINNER 





Company Executives and Eleven Specials 
Attend Affair at Niagara Falls; 
Those Present 

The Woodward Agency, Inc., Niagara 
Falls, N. Y. recently held its sixth an- 
nual banquet at Niagara Falls, Ont. 
Charles Woodward is president of the 
agency and Edward T. Ellis is secretary 
and treasurer. Among those who attend- 
ed the dinner were Edson S. Lott, pre- 
sident, United States Casualty, his wife 
and her niece, Miss Caroline Cowl; E. J. 
Dickey, Agricultural; Roy Brown, secre- 
tary Niagara Fire; James Crafts, assis- 
tant manager Fireman’s Fund; John U. 
Dixon of the New Jersey Department; 
and John L. Tiernon of the Maryland 
Casualty Co., Buffalo. 

The following special agents of com- 
panies also attended: Thomas Hinckley, 
Newark; Ralph E. Ejisert, Agricultural; 
Wiliam Cooper, London & Lancashire; 
Raymond Parker, Fireman’s Fund; H. I. 
Carothers, Phoenix; Thomas Posthill, 
World Fire & Marine; John W. Wood, 
New Hampshire; William Baldwin, 
Queen, Charles ,Banghart, Marine De- 
partment, Insurance Co. of North Amer- 
ica; Raymond G. Haun, Scottish Union 
& National and A. M. Paddon, Franklin 
National. There were about seventy at 
the dinner. 

LICENSED IN NEW JERSEY 

The Metropolitan Fire of New York 
has been licensed to write business in 
New Jersey. 


HOOPER-HOLMES MOVES 





Home Office in New York City is Now 
Located at 102 Maiden Lane; 
Business Expansion 


The rapid growth of the business of the 
Hooper-Holmes Bureau, Inc., the na- 
tional moral hazard inspection organiza- 
tion, has necessitated the removal of its 
home office to larger quarters. The 
change was made the first of this week 
van, 80 Maiden Lane, where the Bureau 

has been at home for the past eighteen 
years, to 102 Maiden Lane. The organi- 
zation has the tenth floor and part of the 
ninth at the new address. 

Hooper-Holmes management reports 
1930 as being the greatest year in the 
bureau’s history. A gain of approximate- 
ly 10% was shown for the year and many 
new accounts were added to the list of 
clients. 





TO LOUISVILLE FROM N. Y. 


H. G. Hillebrecht, manager of the in- 
surance department of the British-Amer- 
ican Tobacco Co., New York office, Am- 
erican division, along with the entire 
American offices, will be moved from 
New York to the Brown & Williamson 


Tobacco Corporation plant in Louisville, 


Ky., May 1 under announcement made 
Monday in Louisville following visit of 
company officials to Louisville, where the 
Brown & Williamson Tobacco Corpora- 
tion, formerly of Winston-Salem, N. C., 
is a subsidiary. The main office of Brit- 
ish-American is in London. 
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FLICKNER 25TH ANNIVERSARY 

E. A. Flickner, secretary of the Re- 
public Fire, one of the Corroon & Reyn- 
olds group, celebrates his twenty-fifth 
anniversary with the company today. He 
passed through all the departments of 
the company, being daily report exami- 
ner, special agent, assistant secretary and 
finally secretary in 1928. Agents are 
using stickers in sending complimentary 
business in his -honor. 





COSMOPOLITAN FIGURES 
The Cosmopolitan Fire ended last year 
with assets of $2,640,026, unearned pre- 
mium reserve of $852,524, capital of 
$1,000,000 and net surplus of $617,283. The 
unearned premium figure represents an 
increase of $423,000. The decrease in 


surplus as compared with a year ago is 
accounted for by the increase in liabili- 
ties due to greater business and_ the 
markdown in value of securities held fol- 
lowing the general financial market de- 
cline. The Cosmopolitan under the lead- 
ership of President James A. Blainey, 
therefore, made good progress in 1930. 





NAT’L BOARD WRAY TRIBUTE 


The executive committee of the Na- 
tional Board of Fire Underwriters adopt- 
ed a memorial on the late Col. A. H. 
Wray, retired U. S. manager of the Com- 
mercial Union, at its meeting last week. 
The memorial committee consisted of 
Wilfred Kurth, chairman; John B. Mor- 
ton, Gayle T. Forbush, F. W. Koeckert 
and Lyman Candee. 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








The unbiased viewpoint of others is 
always interesting, even though ex- 
pressed through a comic “valentine” re- 
ceived recently from some fieldman lo- 
cated or writing from Albany, N. Y., de- 
pigting me as a “braggart,” with appro- 
priate verse in the comic valentine style, 
with the following kindly(?) message: 
“Baron: Why don’t you drop the Bull— 
the public is getting tired of your vapor- 
ings—Why not be a regular fellow for 
once in your life?” 

I have filed this missive with the very 
many (not anonymous) pleasing and 
commendatory letters I have received 
from all over, (as far as Texas and Colo- 
rado, from company executives and field- 
men and local agents) as a reminder not 
to be too stuck on myself as my friend 
from Albany seems to think I am. 

In ancient Rome when a home-coming 
conqueror was honored by a triumphal 
procession, the parade included a number 
of men, following the triumphal chariot, 
loudly abusing the celebrated personage, 
proclaiming to the world at large that 
he, the “triumphator” was not such a 
much, after all. When Julius Caesar 
returned from the Gallic wars, he was 
honored by a public triumph, as de- 
scribed, and it is historically recorded, 
but not in the school text books, that 
these paid defamers cautioned all mar- 
ried men among the spectators as fol- 
lows: “Men, lock up your wives and 
daughters, the old reprobate is back 
again,” meaning the illustrious Julius. 

Drawing a parallel, though of course I 
am not to be classed with Julius Caesar, 
my friend in Albany has assumed the 
same role as these paid detractors, for 
the good of my soul. But with the for- 
bearance of the publishers of The East- 
ern Underwriter and the encouragement 
of my friends, I will keep on writing 
these reminiscences until my material 
is exhausted. | 

My friend in Albany does not have to 
read my “vaporings,” as he seems to be 
doing, after all, any more than he has 
to listen to the radio, if what I write 
wearies him. 

Moreover, it depends so much as to 
whom he considers “a regular fellow.” 
He and I might not agree about what 
constitutes a “regular fellow.” If af- 
fection for the friends I have made, and 
the experiences we have had together, 
and my telling of these experiences does 
not admit me into his “regular fellow” 
brotherhood I am sorry, but I might not 
then want to be his kind of “regular 
fellow.” There are quite a few things 
I might not want to do or be, to be 
classed as a regular fellow by him. Any- 
way, I would not like to have his sour 
disposition, and if I had anything to 
find fault with I would not send an 
anonymous note. And I'll bet a red ap- 
ple IT have gotten more fun out of life 
than he ever will. 

But, nevertheless, it is good for one’s 
soul to receive a “dig” like this, just so 
that your self-esteem receives a_ jolt 
which makes one realize that it is hard 
to please everybody, and that whoever 
does anything at all is criticized. People 
who never do anything in the way of 
original thinking or acting are never 
criticized. Neither do they accomplish 
uivthing. 

* * * 


Feeding Early Commuters 
! notice that in Texas, according to 
the most recent newsreel in the movies, 
the traction companies have inaugurated 


a system for feeding early commuters on 
their suburban routes, so that the sub- 
urbanite may eat his breakfast comfort- 
ably on his trip to business and not com- 
pel his wife to get up early to get his 
breakfast for him, usually in a ‘hurry. 

It is a wonder that noboby seems to 
have thought of this before, and it would 
be a good idea for the steam roads to 
adopt on early morning trains, not by 
attaching costly dining cars to their early 
local trains but by building a car that 
would be like the trolley-breakfasting 
cars used in Texas. 

It would not cost much money or space 
to install a small electrically heated cook- 
ing outfit for preparing a simple meal, 
say, coffee, eggs, ham or bacon, in the 
ordinary daycoach, and it would be a 
great convenience to the traveling man. 

Many’s the time I have had to leave 
Albany, Utica or Syracuse early in the 
morning in a local, about 6 or 6:30 a. m., 
without anything to eat, because the ho- 
tel and other restaurants were not open, 
and I could get nothing to eat anywhere. 
Even if a restaurant were open, one did 
not have time to wait to get a meal, gen- 
erally, being late, anyhow. 

x * x 


Income Difficulties 

In an interesting monthly circular let- 
ter published by H. S. Bull, a local and 
general agent at Albany who has repre- 
sented the Firemen’s for over fifty years, 
he originates the following good “wis-- 
crack’: 

“Income is a queer thing. It is pretty 
hard to live within it, and impossible to 
live without it.” 

Every normal man has a hobby of 
some: kind as an avocation. Jim Caroth- 
ers, veteran fieldman of the Phoenix of 
Hartford, has made a collection of pipes 
of all nations and all times, and a very 
interesting one it is. 

* * * 


Business Vs. Personal Feeling 

There are many things we fieldmen 
have to tolerate not to offend an agent, 
whose good will we are cultivating as- 
siduously, but sometimes it is hard to 
repress ourselves entirely. I have an 
agent, a life-long personal friend (as well 
as a business friend) who has the damn- 
able habit of poking one in the ribs with 
his elbow if particularly pleased with a 
picture at the movies, or otherwise. 

As I long since have ceased to enjoy 
this stunt, but do not want to hurt his 
feelings, I always place my body in such 
a position when sitting next to him and 
lay my arm in such a position against my 
body that I do not get the impact, and 
he must feel the recoil. 

As I know in advance what is going to 
please him, I am usually prepared for his 
poke and brace myself against it. You 
would think that he would take notice 
and take a tumble to himself, but he 
doesn’t seem to notice anything. I have 
concluded that if my hints have no ef- 
fect next year to buy an ordinary horse 
currying tool, with sharpened edges, and 
place that on mv side when he is apt to 
poke me in the ribs. Nothing else, | 
think, will stop him and bring him to 
his senses. 

x * x 
Mohawk Valley Made History 

The average traveling man_ passing 
along the Mohawk Valley from Albany 
to Utica, N. Y., does not realize that the 
narrow pass through which the Mohawk 
River forced its way at Little Falls, N. 


Y., through ancient rock ages ago, made 
the old Erie Canal possible as an engi- 
neering project in those early days, and 
gave New York City its start over Phila- 
delphia and Boston, as the canal at once 
brought the commerce of the growing 
west to New York, to the detriment of 
other Atlantic Coast cities. 

As the New York Central railroad, 
which follows the Hudson and the Erie 
Canal in its right of way to the Great 
Lakes, correctly states in one of its pub- 
lications, “nature left just the narrow 
pass” in the thousand mile range of the 
Appalachian Mountains extending all the 
way from the Canadian border to Ala- 
bama. “Long before the coming of the 
white man the Mohawk Valley was part 
of the route used for countless ages by 
the red man from the Hudson to the 
Great Lakes and the Mississippi Valley, 
as it offered a water level route and no 
mountains to climb.” 

ae ee 
Producing Electricity From Oil Burners 
_I am informed that since the introduc- 
tion of oil heated steam boilers produc- 
ing power to drive dynamos, which proc- 
ess is said to be cheaper now in the 
manufacture of electricity for light and 
power and heat than water power pro- 
duced electricity, there has been no in- 
crease in hydro-electric power in 1930. 

Possibly hydro-electric power will de- 
crease in volume considerably in the ten 
years to come with a falling off in the 
value of the hitherto verv valuable hydro- 
electric properties and power sites. Who 
knows? 

It certainly costs a whole lot of money 
to dam rivers and lakes and create and 
conserve power sites, before a single dy- 
namo generates electricity and the cheap- 
ness of crude fuel oil harnessed to im- 
proved spraying and burning apparatus 
under a relatively cheap boiler does seem 
to me as possessing a considerable men- 
ace to hydro-electric plants in the fu- 
ture. It is a matter of dollars and cents, 
not sentiment. ; 

I presume that some day, say fifty 
years from now, when _ hydro-electric 
plants may have ceased to exist, people 
will be busy “restoring” the beauties of 
nature that were desecrated in our times 
to give way to “improvements,” so-called, 
when we raised the devil with such nat- 
ural beauty as Niagara Falls. I will not 
live to see those times, but have the 
satisfaction of having seen these now 
desecrated spots of beautv in their pris- 
tine glory, before the days of hydro- 
electric power, which development com- 
menced in New York state about 1893. 

To the utilitarian and commercial 
minded nothing is sacred in the way of 
scenery, whether a waterfall, a canyon, a 
beautiful lake or forest, or (as witness 
our scenery-spoiling advertising boards) 
a beautiful outlook from a highway. I 


thank the Lord that I was born with an 
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appreciation of the beautiful, but this also 
has its disadvantages in so far that one 
suffers very keenly in seeing things dese- 
crated and mutilated. 





NEW JERSEY AGENT MOVES 

Alfred C. Sinn, insurance agent and 
real estate operator at Clifton, N. J., 
this week moved to larger quarters at 
713 Main Street from his former head- 
quarters at 74 Clifton Avenue. The 
change was made on account of expand- 
ing business. 
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Aero Group Elects 
Two New Presidents 


LLOYD AND ROOME PROMOTED 








Hozatio Barber, Founder of the Business, 
Becomes Chairman of Boards 
of Units 





\t the annual general mectings of 
\ero Underwriters Corporation and stub- 
sidiary companies, held this week in New 
York, Horatio Barber, founder of the 
business and president of each of the 
companies in the past, vacated his posi- 
tion as president and assumed the posi- 
tion of chairman of the boards. George 
L. Lloyd, who in the past was first vice- 
president of each of the companies, was 
elected president of Aero Underwriters 
Corp. and the corporation’s subsidiaries, 
\ero Indemnity. Barber & Baldwin, Inc., 
and Aero Engineering & Advisory Serv- 
ice, Inc. A. B. Roome becomes presi- 
dent of the Aero. 

The change was made for the purpose 
of better allocating the increasing execu- 
tive responsibilities incidental to the 
growing interests of this group of com- 
panies. Mr. Barber is well known as a 
pioneer of aviation and the organizer of 
the Aero group of companies. He was 
the recipient of a vote of appreciation 
from the directors for the valuable serv- 
ices he has rendered the companies in 
the past. As chairman of the boards and 
a member of the various standing com- 
mittees, the companies will continue to 
benefit from his knowledge and experi- 
ence. 

Mr. Lloyd has been associated as first 
vice-president with Mr. Barber since the 
inception of the companies, and is quali- 
fied to assume the responsibilities of 
president and general manager. He has 
had an extensive fire and casualty insur- 
ance experience in the United States and 
Canada and was.a practical aviator in the 
World War. 

Mr. Roome, who assumes the presi- 
dency of the Aero, which operates under 
a fire insurance charter, has been asso- 
ciated with the management of the Aero 
group of companies since soon after their 
establishment, and his experience quali- 
fies him to undertake the presidency of 
that company. He began his insurance 
career with the Continental, subsequent- 
ly becoming assistant secretary of the 
Westchester and later executive vice- 
president of the Independence Fire, 
which position he resigned in 1929 to be- 
come vice-president of the Aero Group. 


EAGLE FIRE FIGURES 
The annual statement of the Eagle 
Fire of Newark shows a gain both in 
assets and surplus. The assets are $495,- 
072 greater than the year before and 
_ the surplus increased $110,000. Total as- 
sets are $5,985,530, net surplus $1,600,000 
which with capital of $1,600,000 gives sur- 
plus to policyholders of $3,200,000. Other 
figures are $2,253,751 reserve for unearned 
premiums; $355,502 for losses in process 
of adjustment; $71,276 for all other lia- 
bilities and voluntary reserve for con- 
tingencies $105,000. 





OREGON FEE LAW KILLED 

The Oregon statute which imposes a 
license fee of $500 for each additional 
fire insurance agent appointed by fire 
insurance companies doing business in 
the State in excess of one in cities of 
less than 50,000 population and in excess 
of two in cities of 50,000 or more popula- 
tion has been declared unconstitutional 
by a statutory three-judge Federal court 
in a recent opinion by Circuit Judge 
Wilbur. 


GETS HOME SERVICE MEDAL 

William T. Lank, local agent at Sea- 
ford, Del., has been awarded the twenty- 
five year silver service medal of the 
Home of New York in recognition of his 
long representation of the company. 
State Agent William J. Christie made 
the presentation of the medal. 


MO. REFUND HEARING MARCH 9 





Cole County Court, Jefferson City, Will 
Hear Motion Filed by Attorney 
General Shartel 

Judge Walter E. Stillwell in the Cole 
County Circuit Court in Jefferson City, 
Mo., on March 9 will conduct a hearing 
into the motion filed by Attorney General 
Stratton Shartel and the special attor- 
neys for the Missouri Insurance Depart- 
ment asking for a judgment of restitu- 
tion and appointment of a commission to 
supervise refunds of excess premiums on 
fire, hail, lightning, and windstorm in- 
surance policies under the Hyde 10% re- 
duction order effective on November 15, 
1922. 

The motion was filed by General Shar- 
tel and associate counsel on February 21 
after Judge Stillwell had overruled a mo- 
tion by the companies that the litigation 


‘involving the excess premium funds be 


transferred to the United States District 
Court for the Western District of Mis- 
souri. 

The companies had questioned the ju- 
risdiction of the Circuit Court to con- 
sider any phase of the litigation, especial- 
ly a motion filed on behalf of Superin- 
tendent of Insurance Joseph B. Thomp- 
son on January 17 asking for an account- 
ing to the court by the 156 stock insur- 
ance companies doing business in the 
state of the excess premiums collected 
by them after the Hyde order went into 
effect. 





ABADIE LEAVES I. & E. 

A. J. Abadie has resigned as treasurer 
of the Importers & Exporters, effective 
April 1, and will be succeeded by H. 
L. Wilkens, who has been an assistant 
secretary of the company. Mr. Abadie 
will be vice-president and treasurer of 
a new construction corporation. 


LEONIDAS || }—aoe 
symbolized FULL PROTECTION 


A little band led by Leonidas, King of Sparta, courageously checked the 
advance of the powerful Persian army of Xerxes at the mountain pass of 
Thermopylae. For three days Leonidas and his followers faced the Persian 
host, fighting to the last man. Their lives saved Occidental civilization, for 
meanwhile Greece mobilized in full force and defeated the Persians in the 


naval battle of Salamis. 


* * * * * 


FEDERAL, N. J.. STATEMENT 


The Federal Insurance Co. of New Jer- 
sey, which is under the direct manage- 
ment of Chubb & Son of New York, is 
one of the few companies to report both 
an increase in assets and net surplus dur- 
ing 1930. At the close of last year the 
total assets were $16,845,580 as compared 
with $15,448,340 the previous year. After 
setting up all reserves the surplus, in- 
cluding capital of $2,000,000, was $9,602,- 
666 as compared with $8,971,254 at the 
close of 1929. The Federal writes ocean 
and inland marine, automobile and avia- 
tion risks. 





G. M. BEATTIE DEAD 


Garnett M. Beattie, state agent in Ten- 
nessee for the New York Underwriters, 
died in Brownsville last week after a 
heart attack. He had been with the 
company twenty-two years. 


Today, marine insurance protects the commerce of the world, and the 
Fireman’s Fund group, writing its full share, affords financial protection to 
owners of merchandise in transit by rail, water or parcel post, lest misfortune 
overtake their shipments. The marine policy of a Fireman’s Fund company is 
a negotiable document readily recognized the world over as a guarantee of 


full protection. 


FIREMAN'S FUND 
INSURANCE COMPANY 


... and affiliated companies: 


HOME FIRE & MARINE INSURANCE COMPANY, OCCIDENTAL INSURANCE COMPANY 
FIREMAN’S FUND INDEMNITY COMPANY 
and on the Pacific Coast the OCCIDENTAL INDEMNITY COMPANY 


Fire + Marine + Automobile + Casualty + Fidelity + Surety 


SAN FRANCISCO 


NEW YORK 


CHICAGO 





BOSTON ATLANTA 
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Dumont on I. U. B. Loss 
Apportionment Clause 


ILLUSTRATES ITS OPERATION 





Manager Tells Pacific Association That 
Premium Volume on I. U. B. 
Risks Is Increasing 





\ concrete example of the working of 
the loss apportionment -clause in a mul- 
tiple location policy issued through the 
Interstate Underwriters Board was given 
this week by Manager John R. Dumont 
oi the I. U. B. in speaking Wednesday 
at San Francisco before the annual meet- 
ing of the Fire Underwriters Association 
oi the Pacific. He said that questions 
are often raised relative to the operation 
o! this clause and he sought to clear up 
ally misunderstandings. 

The clause referred to provides that 
the I. U. B. coverage does not become 
insurance or attach on any property that 
is otherwise insured until the liability 
under such other insurance is exhausted. 
This does not mean that the face of the 
specific policy is exhausted, if written 
with co-insurance, because the appor- 
tionment under the specific policy would 
have to be in accordance with that con- 
tract. The I. U. B. policy is always ex- 
cess Of specific and not contributing ex- 
cept with other I. U. B. contracts which 
are concurrent, Mr. Dumont said. 

“An example of a loss settlement and 
apportionment may be enlightening. I 
have therefore appended as an illustra- 
tion an actual case,” he said. 

“A multiple location policy was in force 
covering the stock of a concern with 
a limit of liability of $7,500 at any one 
location. Last statement of value pre- 
vious to fire reported merchandise val- 
ued at $10,500 at location where fire 
cecurred, with $3,000 s»ecific insurance 
with 90% co-insurance clause attached.” 


and realizes that he must take a broad 
view as to interpretation of law consid- 
ering that insurance is national in scope 
so that all parties at interest may re- 
ceive fair and equitable treatment. Cer- 


- tain questions have been raised as to 


the status of the I. U. B. in states which 
have rating laws and so far these ques- 
tions, after hearings, have been settled to 
the satisfaction of the various insurance 
departments. 

“The entire I. U. B. program was ne- 
cessarily an experiment for several 
months. No one could be certain that 
it would prove successful and much of 
the way had to be carefully tested for 
pitfalls. It was started from scratch with 
no precedents as a guide. I can not be- 
gin to tell you of the many serious prob- 
lems which have been met and are now 
behind us. More and more companies 
are using our services. The number has 
increased from 33 1/3% of the compa- 
nies enrolled six months ago to over 
50% or 150 companies at the present. 

“Supervision is becoming more effec- 
tive. Methods of checking are being im- 
proved. I cannot go into detail but we 
have proof that these are bringing about 
the results anticipated. The plan will 
never be perfect and there will always 
be individual cases which will show 
weakness of the system. The only fair 
way to judge results is to study the 
whole picture. The large majority of 
those who have had any experience with 
the I. U. B. do not hesitate to state that 
the plan has already demonstrated that 
it is workable and is a necessary ad- 
junct to the business. 


Premiums Show 54% Increase 


“Many of the larger lines are now 
being correctly written and more are 
coming in each month. Premiums re- 
ported to the I. U. B. during’ the past 
five months are 54% greater than during 





Adjustment Showed 


Dati pews tenons inane Cee ay ta Da eat hae ene Stead anes oe ee ca helenae’ 

Value of Property on date of last report instead of $10,500 as reported.... 12,400.00 
Valleiererpe Gite ORT AIE Cex. Face ic BPC oy mnie ne SEER RG Sot wi via be dataecenris 12,171.00 
Settlement Was as Follows 

Company A—$3,000° specific—90%clause 
90% of $12,171 = $10,953.90. 
Paid 3,000 _— of $3,298.28 or $903.25 
10,953.90 
I. U. B. contract—$7,500 limit 
Daal PCNONECUN UMUC os 54.2 4 SUNG pent os ehk be nduddis Oe dbebasesabereuwe $10,500.00 
Metal Vale: dt Gate OF LOPOEl. <o5i6 < cid cele wR Pad vows oiwamoae'es cagasewes 12,400.00 
PEASE ore Ss plcile od ncuatetitna d bal icalon Sue ewekee ene lens pe oees $3,298.28 
WSGSELGPECING. PAVINOME 2 oor .u daibi6 sranid signee o.cateisleum ee aeleaies 903.25 
$2,395.03 
Paid 10,500 of balance of loss ($2,395.03 after the payment of 
12,400 
specific $903.25) or $2,028. 
Company A—-specific INStiranc€— paid: oc i6 occet vise vevsiccceocdeescecaes $903.25 
Conipany B15 (U2 By Contiact— paid) 62. sec. sae sian ten sce ctdsensen dens 2,028.00 
Tnigiee eer HOINET PRINCE? « iciras.dtecc sch oi de ve Seas ea enee id aces dae hie buwe tds 367.03 
$3,298.28 


“The damaged stock. was turned over 
to the salvage company and the net pro- 
ceeds amounted to $836.67 which was dis- 
tributed as follows: To Company A— 
Specific Insurance, $229.13; to Company 
B—I. U. B. coverage, $514.44, and to as- 
sured, $93.10. 


Relations With Commissioners 


“The I. U. B. plan being national in 
scope, naturally had to be drawn so as 
to fit in with the laws of forty-eight 
states and the District of Columbia, also 
with the rules of the regional organiza- 
tions, and numerous rating and inspec- 
tion bureaus. This was no easy task. 

“It is a well known fact that should 
ally insurance commissioner attempt to 
enforce every insurance law of his state 
arbitrarily and technically, he would im- 
mediately place the citizens of the state 
and also his home insurance companies 
in a most embarrassing situation espe- 
cially on account of the retaliatory laws 
0! other states. 

“Any commissioner who has had a rea- 
sonable amount of experience knows this 





the same period last year. All parts of 
the United States are represented on our 
governing committee, therefore, no rule 
is adopted without careful consideration 
as to the effect nationally and an at- 
tempt is always made to co-ordinate 
these with rules of the local organiza- 
tions. 


“The I. U. B. is always ready and will- © 


ing to receive suggestions for improve- 
ment of its rules, forms and service and 
I assure you any such will be given very 
careful and serious consideration. The 
whole working plan, however, must be 
maintained on a national basis, always 
considering what will best fit the needs 
and requirements of the greatest num- 
ber. Uniformity must be kept foremost. 
“Many of our business institutions 
have become national in scope with cen- 
tral control and management. They must 
therefore be treated as such. Lack of 
co-operation and co-ordination insur- 
ance-wise to meet the legitimate de- 
mands of the public will force this busi- 
ness into unauthorized companies, self- 
insurance or to foreign markets.” 





W indstorm-Tornado 
Figures for 1930 


Riot and Explosion 
Figures for 1930 








Companies writing windstorm and tor- 
nado business last year appear to have 
benefited by the stagnation of the air 
blanket over this country which resulted 
in abnormally warm weather and lack 
of rainfall. The loss ratios shown by the 
leading producers in 1930 were low, while 
the premium income about constant. The 
Home again led the field with the Hart- 
ford Fire once more a close second. 
Other leading companies were the Aetna 
(Fire), Fidelity-Phenix, Continental, Na- 
tional Fire of Hartford, American of 
Newark, Insurance Co. of North Amer- 
ica, Great American and the St. Paul 
Fire & Marine. The premium figures 
show windstorm coverage to be increas- 
ingly popular and it is a line which lo- 
cal agents can easily and profitably sell. 
The premium and loss figures for some 
of the leading companies in this field 





‘follow: 

Net Losses 
Prem. Paid 

PMNS re re BS cae cace sleet $1,705,068 $731,158 
PICOMGTEE | a irki'sccreesedces 231,498 49,112 
American Eagle .......... 136,357 69,090 
American, Newark ......... 1,120,753 424,519 
Bankers & Shippers......... 127,061 18,519 
WE we aSacevectstewacvecee 187,831 52,566 
DME tal bed eiceeadencs 217,873 64,209 
CHOOT ING Wesce seca ccvaes 120,565 28,855 
Commercial Union ......... 286,573 92,744 
Commonwealth ............ 140,340 28,306 
COMMNENIIN i vecieccawescues 418,026 161,493 
CHINN aad do s0 ccweunees 1,371,668 541,877 
Fidelity-Phenix ............ 1,401,827 681,680 
Pivemed’s DUN 25 ccc ces. 434,526 118,201 
Lye Ee ere 504,540 134,791 
IE roket cen ccdewsasces 513,874 151,864 
CSR ee ere 321,951 75,535 
Globe & Rutgers............ 801,734 190,340 
Great American 2.200565 c6 es 962,640 239,593 
DRIER nO cots 62.46 8G ee qn x ais 77,129 
pS Ey ae eee eee 789,718 
WRONG soda a cwccecnswecadned 780,206 
Ins. Co. of N. A 328,441 
jae 153,018 
National Liberty 64,199 
INUNGSO. oc Sa< cine 63,908 
North River 93,044 
Wg a ee BN Gacteanace cs 114,465 
Northern Assur. 46,894 
Northwestern Nat’l ........ 392,339 101,805 
ee ee 321,069 92,485 
PROeKsS --ASSRE. cc 6s cecces 149,782 50,480 
Phoenix, Hartford .......... 692,730 267,617 
Prov.-Washington .......... 203,697 39,552 
REMNENEE, < ci daubacsseescease 290,888 77.021 
Weaesneiae, UNIO 0 cc enc ccces 469,862 133,575 
NINE, ca etacescveceuiad aves 249,973 58,776 
OME ook ccareetnnseaccenss 447,870 120,315 
SOMME Gadadsacaaccos tease 318,441 89,397 
SUISIINOIN (6 wid hao occacmes-ee 918,073 368,765 
Cle Sere Cotcr ee 927,018 © 294,257 
Travelers Fire oc cc ccccscce 356,531 62,968 
WHGAIGRERET oo vce bec ceccesee 409,400 108,921 
Momte. AlMance 6... <cccccce 82,25 21,812 
Amer. Equitable .......... 306,244 58,206 
WI ibe wack nescaécnces x 112,730 20,814 
ere er 734,586 234,728 
bo eres 233,042 37,677 
NetOMAR FIFE. 6 cc ce cnicccs 1,311.120 676.364 
OMT TNG: co sras'6aaCeescens 144,715 20,612 
RR kG iad 6w da cqacadceaas 150,475 34,533 
Norwich Union ...........- 143,392 40,149 
Scottie 0). @ Nunc ccscncs 163,072 37,542 
Automobile .. nce cccscceccee 161,466 31,777 
Milwaukee Mech. ........-- 220,231 65,084 





WARD ON QUEENS FIRE RATES 


William J. Ward, secretary of the New 
York Fire Insurance Rating Organiza- 
tion, this week said that the communities 
of the Rockaway peninsula in Queens 
County were likely to pay high fire in- 
surance rates for some time. Because 
of improved fire prevention and fire 
fighting facilities in other congested parts 
of Queens County the rates were lowered 
to the level prevailing in the rest of the 
city. Mr. Ward said that fire hazards 
in the Rockaway peninsula had not im- 
proved sufficiently for rates to be 
dropped, and in fact he is not favorable 
to the rate reductions which were’ grant- 
ed not long ago to residents in central 
Queens. 





KILLS BINDER ORDINANCE 
Mayor Charles E. Roesch of Buffalo 
has vetoed an ordinance adopted by the 
council of that city providing for dis- 
continuance of binders on all city insur- 
ance policies. He held the resolution was 
“indefinite and uncertain in its meaning.” 


Despite the general business depression 
last year there was little trouble through- 
out the country in the way of riots and 
other disorders arising out of dissatis- 
faction with existing conditions. The 
fire insurance companies writing riot, 
civil commotion and explosion risks en- 
joyed an exceptionally good year in 1930. 
Losses were low and premium income 
maintained at a high level. The Liver- 
pool & London & Globe assumed first 
place in production in 1930 whereas the 
Insurance Co. of North America was first 
in 1929. In fact, these two companies 
changed places in rank, with the Hart- 
ford Fire still third. The Aetna (Fire) 
was fourth in 1930 and the Home fifth. 
These two companies also changed places 
in rank. Following are the figures for 
some of the principal producers: 


Net Losses 

Prem. Paid 
BT a ee Pe Ore $ 95,607 $ 17,397 
PRMUMAMONON axe bei See alec 9,616 276 
UME ede sntdnewodunas 29,053 371 
American Bagle 0.0606 s0060 13,580 1,299 
BN i rE eee 37,488 5,573 
COMGIIEIEED. ac 5c ecicccsense 64,492 10,120 
MO ay 5 a 40,532 3,633 
BO Ue 18,765 4,788 
Globe & Rutgers............ 76,137 14,422 
Great American ............ 38,977 3,531 
I Sc avin beds xuiaee we 111,255 13,271 
OMNI Pas co hac hide dee Sewer 93,854 8,462 
La a aly ae. eee 115,071 10,653 
WUE fda Sooo ca couch ates 24,689 2,758 
Wee CO ee case seas caeens 67,304 4,701 
Le eee 24,325 4,237 
Phoenix, Hartford .......... 34,130 7,043 
Phoemim “Asaur ......0sce- 10,452 2,641 
SHRINE oc ccdanceussete.ns 38,407 5,456 
FRM o derd dias ote actic we nune 22,244 581 
SOR RRE  oericte: lai n'y: aca, kane a's 32,893 3,033 
ee eS 41,648 6,342 
At Sa 3 a eee 35,367 19,315 
MNGONNTEs Wectaccc xn xacaws 19,719 1,394 
ING) EaNGHte oe sc cilnceccs 23,926 4,861 
GO 5 a it Ok wea ace ke eas 39,619 2,799 
INIMMMEEE na adds ceccccuaens 63,118 3,655 
Be ee HOG, 3a ockcceces 158,477 15,482 
ROUME 5s ood. eet aden ses eecaas 46,544 3,131 





BASKETBALL CHAMPIONS 





L. & L. & G. Team Defeats Wm. H. 
McGee & Co. Quintet in Final Game 
of the Season 


The basketball team of the Liverpool 
& London & Globe won the champion- 
ship of the New York Insurance Basket- 
ball League by defeating William H. 
McGee & Co. in the deciding play-off 
game on Friday, February 27. The L. 
& L. & G. team has been entered in this 
league for several years and has here- 
tofore finished in second place. This 
year their record of ten games won and 
one game lost is proof of improved court 
work. 

Standing of the Teams 


Won Lost 
Liverpool & London &.Globe 10 1 


Wettes i Me Gee. oi. nccscanccc 9 2 
Chiabkcds “Sots 5. < on cicosccence a 
ae. Cg 1g 6 5 
North: America ............... 4 6 
PRONE oe eee ekaav ed Ses 3 7 





JERSEY FIRE LOSSES DOWN 

The estimated fire loss for New Jer- 
sey in February is $446,000, showing a 
substantial reduction from the same 
month last year when losses were $1,- 


’ 





NEWARK FIRE AGENTS IN N. Y. 

The Newark Fire has announced the 
appointment of Howie, Jarvis & Wright, 
Inc., as their New York City metropoli- 
tan agents. This is one of the leading 
New York offices. 





NINETY PASS EXAMINATION 


Of 162 applicants for brokers’ licenses 
who took the New York Insurance De- 
partment examination on February 17 
ninety passed, seventy-one failed and one 
was barred. 
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Why Companies Fight 
Qualification Bills 


TALK BY FREDERICK HOADLEY 





Suburban New York Field Club Hears 
Analysis of Results; Elimination of 


Small Agent Feared 





The attitude of the companies toward 
the much discussed qualification laws be- 
ing agitated by local agents was ex- 
pressed by Frederick Hoadley, secretary 
of the American of Newark, at the lunch- 
eon meeting of the Suburban New York 
Field Club held Monday at the Elks’ 
Club, Brooklyn. Mr. Hoadley said he 
believed too high commissions frequently 
caused the appointment of poor calibre 
agents and that this situation was at the 
bottom of the trouble. 

There are three groups on whom rests 
the burden of deciding what constitutes 
a qualified agent, Mr. Hoadley explained. 
The local agent, the state, or the com- 
panies. The burden properly belongs on 
the companies, the principals under the 
common law of agents, by which agents 
are set forth as those who are authorized 
to act for a company and to bind it. The 
actual selection is done by the special 
agents. 

The current plea is that the companies 
are falling down on the job and picking 
poor agents, with the result that the 
state is now being asked to regulate 
selection of agents. A board of exam- 
iners composed of local agents would 
pass upon the merits of those seeking 
to enter the business. The companies 
do not like the idea of having present 
agents who had to pass no examination 
sitting in judgment upon the new blood 
that desires to enter the field, accord- 
ing to Mr. Hoadley. There is present 
too much temptation to keep applicants 
out. 

If the outcome of the examinations 
were sure to be right the companies 
would be for the tests, he said. Doctors, 
architects, lawyers have to take such ex- 
aminations, it is true. But is insurance 
such an abstruse science that it re- 
quires a long training? 

Furthermore, strict examination laws 
would make it impossible to appoint lo- 
cal agents in small towns, he feared. 
There is no need for this agent to have 
the underwriting and legal retrospect 
that is required for large policies. His 
elimination by the qualification laws 
would place all the business in the hands 
of the city agencies. This prospect Mr. 
Hoadley did not find wise or necessary. 

What the qualification laws really aim 
at is the fact that there are too many 
competitors. More agents are appointed 
than the public needs. Some companies 
figure that by increasing the field force 
the premium volume will be raised, but 
it doesn’t work. The premium volume 
remains the same, but there are more 
mouths to feed. The agencies can only 
take away business from each other. If 
more companies would exercise restraint 
in appointing agents the situation would 
be considerably improved. 


Compares New York and New Jersey 


The chief source of trouble, however, 
is high commissions which bring floods 
of incompetent agents into the field, said 
Mr. Hoadley. 

Suburban New York territory has the 
tightest commission regulation of any 
district, he stated. This regulation is 
not by the state, but by agreement. 
This agreement is enforced far more 
forcibly than the state could do, he said. 
The original agreement drawn up by the 
New York State Fire Insurance Rating 
Organization has been adjudicated by the 
courts as binding on all members and 
any changes made must be made by 
unanimous consent of the members. 

In contrast Mr. Hoadley cited the sit- 
uation in New Jersey, where the state 
regulates commissions to the extent that 
a company must pay the same commis- 
sion to every agent in the state. This 
has forced commission rates way up, he 





If every man could choose 


he would have Custom-Tailored Garments. 


If every Local Agent could choose 
he would have Custom-Tailored Advertising 
made to fit 


his particular needs. 


Our Agents may have Advertising counsel to fit each 


one’s needs 


if they choose. 





—. 
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said; in fact, he knew of one company 
paying 40%. 

The effect of this high rate of com. 
mission has been the appointment of 
many agents of poor quality, Mr. Hoad- 
lev continued. “Wherever the rate of 
commission has been bid up the number 
of mouths to be fed increases,” he said, 
Part timers.come into. the business jn 
great numbers. ‘Newcomers of a poor 
grade, attracted by the big money, be. 
come full time men, but they have no 
intention of assuming any responsibility. 
They take the easiest business to handle 
awav from the qualified agents, and these 
good agents find their premium income 
dropping. 

This “nicking” away at accounts js 
comparatively rare in regions where com- 
missions are low, Mr. Hoadley went on, 
Whenever rates go down the agent feels 
hurt, but it is commission dollars rather 
than commission percentage that pays 
for bread and butter. In the long run, 
any agent must really work for a living 
and not rest on his oars. 





FIRE CHIEF KENLON RETIRES 

Fire insurance men regret the retire- 
ment of Fire Chief John Kenlon of the 
New York City Fire Department. He 
was 70 years of age on Tuesday and 
was forty-four years in the service of 
the department. Chief Kenlon rendered 
splendid service to New York City in 
fighting fires and reducing fire hazards 
according-to General Manager W. E. 
Mallalieu of the National Board of Fire 
Underwriters, who has been a friend of 
the chief for many years. 





~ Aircraft Figures 


(Continued from Page 20) 
Fire, North River and the American 
Equitable. 

Loss ratios on aircraft vary greatly. 
Some companies showed excellent results 
while many had loss ratios running as 
high as from 100% to 250%. Following 
are the figures for some of the leading 
producers last year: 





Net Losses 

Prem. Paid 
Amer, Equitable .-+- $ 43,204 $ 53,419 
ABEO.<sd0cp neice -» 96,248 109,625 
ye eres 52,820 10,842 
Automobile 20,039 1,064 
Amer. Eagle 4,426 11,531 
Brooklyn ..... 19,257 22,842 
TPORE oiisci'cee os 22,079 30,063 
Continental ..... Juss) Eee 37,260 
PIGGMEPoE NOMS) oc5 ceec cess 15,293 37,260 
Ne 2 Se eee eee 46,048 66,987 
Poe eee eee 
Giana PAUe® sigs sic cecpecce vere 14,224 21,377 
Globe & Rutgers............ 29,007 53,143 
OE ne pis a aw eine ats 5,833 16,060 
Independence ..........s%-- 6,478 44,075 
BEMOIOIG cs ces tse vie > Som cae 81,009 40,275 
FEMIGNRETDOCKES 6 ik 5008s cere 14,755 24,050 
Mer. & Manufac........... 21,454 27,658 
National, Hartford ......... 13,857 5,430 
INAtONGL TION. cisvssb:0000 111,547 71,329 
INGER RIVED vot cece ce ashe 43,458 36,226 
Tendon ASHUT: ios «ste dee vee - 26,789 10,217 
je > eee ee 62,174 95,367 
tee Oe Cece 25,970 10,216 
HERS: bre h ass hha Sb eas eleecasre 11,658 17,881 
RINE inva 14 Wle'© Bid 4g arava niacora are 23,844 3,632 
De he ER Fda coc sres a geks 44,822 36,094 
Bankers & Shippers......... 37,809 28,168 
STOPRIRTNG 3S. s Boa enieweie we 23,392 19,231 
Ms i, hay is ctw ares wel oom 17,515 2,122 
NNN oie ad a's 1k caer ate 8 einra 37,809 28,278 
INOW TOISOW “cccccecscaceses 18,905 14,139 
Phoenix, Hartford .........- 38,945 7,721 
SBrinGQneld: 0656.63 oscs cusos'e 10,574 9,359 
Travelers Fire ...3...sscee- 14,381 12,257 
Northern Assur. ........... 18,344 4,307 
Wy Uae maberdsdes nee 48,622 4,677 
Consheeticnl 2.6 vs6 cutee sents 23,501 4,659 





Cc. H. PEDERSEN ADVANCED 

C. H. Pedersen, who has been head 
accountant in the New York City branch 
of the Thames & Mersev, is now secre- 
tary. He joined the company at the 
head office in Liverpool in 1914 and in 
1921 came to New York where he has 
been ever since. 


NELSON ADDRESSES SPECIALS 

Harvey B. Nelson of Nelson & Ward, 
Tersey City, and president of the New 
Jersey Association of Underwriters, 
spoke this week before the New Jersey 
Field Club at its meeting at Trenton on 
the subject of “The Potentialities of the 
Special Agent and His Importance in the 
Insurance Field.” Extracts from his talk 
will be published next week. 
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R. Connew Tells Of Early Days 
Of Royal Exchange Assurance 


R. Connew, general manager of the 
Royal Exchange Assurance, who is in this 
country on a visit, was asked by The 
Eastern Underwriter to tell something 
about the early days of the Royal Ex- 
change, which started writing insurance 
in 1718, and was incorporated in 1720. 

In the early years of the eighteenth 
century the whole of England was seized 
by a wild fever of speculation which cul- 
minated in 1721 in the collapse of a com- 
pany which has gone down to history 
as “The South Sea Bubble,” based as 
it was on speculation in the South Seas. 
During the years in which this money- 
making fever raged there were all man- 
ner of wildcat schemes launched and 
companies formed many of which turned 
out to be swindles. But there was one 
company which had behind it men of 
foresight, who were honest, able, well- 
financed and knew what they were do- 
ing, standing firm amid the wholesale 
wreckage, and that was the Royal Ex- 
change Assurance. Its promoters were a 
little group which started marine under- 
writing in 1718. 

How Company Got Its Charter 

“They applied for a charter,” said Mr. 
Connew, “but being refused they bought 
up the charters of two defunct mining 
companies and, although the connection 
between mining and insurance seems 
somewhat remote, it was under the pro- 
tection of those charters that they com- 
menced writing marine insurance. 

“Presumably the unconventionality of 
their authority weighing on them or per- 
haps being impressed on them by some 
rival concern, and having a _ certain 
amount of ingenuity, they enlisted the 
help of a notable peer, and by promise 
of assistance to the civil funds of George 
I (assistance of that sort being very wel- 
come at the time), gained royal assent 
to their charter.” 

This charter, granted in 1720, was only 
for marine insurance, and further pow- 
ers were conceded in the following year 
for fire and life business. Thus there is 
no older composite insurance office than 
the Royal Exchance Assurance. Acci- 
dent insurance was the next to be added 
to the list, and now every class of busi- 
ness is transacted. 

Always a pioneer this. corporation led 
the way in the matter of executor and 
trustee business, being practically the 
first of the insurance companies, or banks 
for that matter, to open a department 
to undertake these duties. How quickly 
the department has expanded is shown 
by the fact that trust funds being admin- 
istered stand at over £110,000,000 ($550,- 
000,000). 

A Big Loss in 1721 

“After one year of trading, the Royal 
Exchange Assurance declared a divi- 
dend,” said Mr. Connew. “It was com- 
pelled to postpone it, owing to a sudden 
heavy marine loss, a matter of the loss 
of a fleet of merchantmen off Jamaica, 
but’ since then for over two hundred 
years a dividend has not been passed or 
deferred. 

“As early as 1821 mention is made in 
a minute of the Court of Directors of 
fire insurance in America, to quote the 
exact words, ‘Resolved that no houses or 
goods be assured in America unless there 
be an agent in the place,’ this at a time 
when the white population of America 
consisted of a few straggling colonies on 
the east coast. 

“What might be termed the first 
branch was opened in Ireland in 1722, 
where it is interesting to discover, no 
insurance office had up to then com- 
menced operations.” 

To extend the scope of its operations, 
the Corporation has from time to time 
acquired the controlling interest in vari- 
ous insurance companies. These include, 
at home, The National Provincial Insur- 
ance Co., Ltd., Car & General Insurance 
Corporation, Ltd. Local Government 


Guarantee Society, Ltd., State Assurance 
Co., Ltd., and the Motor Union Insur- 
ance Co. Ltd.; abroad, The Provident 
Fire Insurance Co. of America, and four 
insurance companies in the Dutch East 
Indies. 

Triumphed Over Many Difficulties 

During its two centuries of business 
the Royal Exchange Assurance has in- 
deed passed through some _troublous 
times, especially in its early days, what 
with wars on the Continent and abroad, 
piracy and privateering on the high seas 
and highway robbery on the roads at 
home. Apart from these happenings, it 
suffered a heavy blow in 1838, when the 
Royal Exchange, which had been its head 
office since its incorporation, was totally 
destroyed by fire. The building which 
sprang from its ashes (the present Roy- 
al Exchange) is the home of the Royal 
Exchange’ Assurance today, and is rec- 
ognized as one of the finest business 
sites in the world. 

The reputation of the Royal Exchange 
Assurance is recognized throughout the 
world, while the fruit of two hundred 


SUSSEX FLEET FIGURES 





All Three Companies Had Gain in As- 
sets; Essex and Ajax Showed Gain in 
Surplus; Sussex Increased Capital 
The Sussex, the Essex and the Ajax 
companies of Newark, affiliated with the 
Eagle Fire of that city, in making their 
annual reports showed that all the com- 
panies had gained in assets and that 
two, the Essex and the Ajax, had in- 

creased in surplus. 

The Sussex Fire on December 31 had 
admitted assets of $2,746,931, as com- 
pared with $2,746,716 a year ago. The 
unearned premium reserve is $887,657, 
an increase of $277,000. The loss re- 
serve is $144,030, an increase of $42,000 
but there was a reduction in other lia- 
bilities of $14,000. During 1930 the com- 
pany transferred $500,000 from surplus 
to capital, increasing the capital to $1,- 
000,000. This together with the increase 
in reserves reduced the surplus to $660,- 
015, or about $800,000 less than it was 
a year ago. 

The Essex Fire has assets of $808,167, 
a gain of $64,000 for the year. The re- 
insurance reserve increased $17,000 to 








years’ good management and integrity 
shows itself in its present prosperity and 
financial strength. 


$106,399. There was little change in oth- 
er reserves. The capital is $250,000 and 
the net surplus is $425,279, the surplus 
having increased nearly $50,000 during 
the year. 

The Ajax Fire shows assets of $693,212, 
a gain of over $50,000. The unearned 
premium reserve is $117,929, a gain of 
over $15,000. With other liabilities of 
about $27,000 the company has surplus 
to policyholders amounting to $552,- 
489, of which $200,000 is capital and $352,- 
489 is net surplus. The surplus increased 
over $39,000 during the year. 





N. Y. EXCHANGE NOMINEES 

Ronald R. Martin, Atlas Assurance, 
has been nominated for president of the 
New York Fire Insurance Exchange. 
Warren F. Goodwin, Hall & Henshaw. 
is slated for vice-president and W. L. 
Chambers, North British & Mercantile, 
secretary-treasurer. The annual meeting 
is March 11. 





E. Ss. & B. D. STATEMENT 

The United States branch of the Eagle 
Star & British Dominions had assets of 
$6,368,717 at the close of 1930, unearned 
premium reserve of $2,114,832 and a net 
surplus of $3,220,922. Compared with the 
previous year there was a fall of $418,259 
in assets but an increase of $300,331 in 
net surplus. 











ASSETS 


Bonds and Stocks 
(Market Value) 


Cash in Banks and Offices. . . 


Due from Bankers for 
Securities 


days) 


Due from Other Companies . 


Assets 


Total Admitted Assets. . 





Agents Balances (less than 90 


COSMOPOLITAN FIRE INSURANCE Co. 


JAMES A. BLAINEY, President 


75 MAIDEN LANE 
NEW YORK, N. Y. 





Cash Capital, $1,000,000.00 





Statement as of December 31, 1930 


Interest Accrued and Other 





LIABILITIES 
Reserves: 

$1,777,095.80 For Unearned Premiums.. $ 852,523.99 
275,825.31 For Losses............. 123,633.00 

214,601.25 For Taxes, Commissions, 
SS ick Dk mea ba 46,586.02 

346,203.03 CAPITAL .. $1,000,000.00 

17,844.77 NET SURPLUS 617,283.02 
8,455.87 Surplus to Policyholders.... 1,617,283.02 
$2,640,026.03 Total Admitted Assets. $2,640,026.03 
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ATTRACTIVE AGENCY CONTRACTS 
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Automobile and Marine 
Production for 1930 


PREMIUM FIGURES SHOW DROP 





Loss Ratios Are Up Somewhat on Fall 
in Income; Home and North 
America Are Leaders 





Automobile insurance premium and 
loss figures for last year for the whole 
country as taken from the annual reports 
of stock fire companies show a definite 
reduction in income as ‘compared with 
1929 and likewise somewhat of an in- 
crease in loss ratios. The General Ex- 
change Corporation, the General Motors 
insurance subsidiary, in 1930 had net pre- 
miums of $9,758,823 as compared with 
$11,750,695 the year before. Losses on 
the other hand increased from $4,230,968 
in 1929 to $5,128,004 last year. 

The Home, leader in the regular group 
of insurance companies, had automobile 
premiums last year of $6,795,344, com- 
pared with $7,762,758 the year before. 
The Home’s losses paid at $3,668,217 were 
more than $900,000 in excess of those of 
1929. The National Union was third 
again in premium volume last year with 
$5,201,317 against $6,650,437 the year be- 
fore. Paid losses for the company last 
year were $4,118,192 against $3,616,221. 
The unfavorable loss ratios are account- 
ed for in part by the fact that many of 
these claims arose out of the tremendous 
volume of business placed on the books 
in 1929 in addition to the losses on 
strictly 1930 business. 

Other leaders in the automobile field 
last year were the American Automobile 
Fire, National of Hartford, Hartford Fire, 
Fireman’s Fund, Insurance Company of 
North America, Globe & Rutgers and 
Travelers Fire. 

Ocean Income Drops 

In the ocean marine field last year 
there was likewise a heavy decline in 
premium income for many leading com- 
panies as a direct result of the large fall 
in the United States’ foreign commerce. 
The Insurance Co. of North America, 
which generally holds the lead in ma- 
rine premium income, was first again last 
year with an income of $3,818,935 as com- 
pared with $5,137,276 the year before. 
Losses at $2,231,606 were about $100,000 
less than in 1929. The Fireman’s Fund, 
although it wrote less last year than in 
1929, has taken second place in the field 
from the Atlantic Mutual. The former 
company had a premium income last 
year of $2,860,752 against $3,167,392 in 
1929 while the Atlantic Mutual in 1930 
had income of $2,620,966 compared with 
$3,278,054 the year before. 

Among the other big producers in the 
marine field last year were the Globe & 
Rutgers, Home, Boston, United States 
Merchants & Shippers, Standard Marine 
and Automobile. Marine insurance loss- 
es in 1930 were, generally speaking, less 
in actual volume than in 1929 but their 
fall was not as great as that in income 
so that most companies will show a larg- 
er loss ratio on the basis of net -pre- 
miums and losses paid. 

The inland marine field is now the 
most spectacular in this branch of fire in- 
surance. While it has not attained the 
age and prestige of ocean marine and 
automobile its growth in the last few 
years has been phenomenal and scores of 
companies which had paid little attention 
to this general source of premium in- 
come are now developing the inland ma- 
rine field intensively. Following are the 








JOINS INLAND MARINE ASS’N 

The total membership of the Inland 
Marine Underwriters’ Association is in- 
creased to 145 by the joining of the Ne- 
vada Fire “Pacific Underwriters” at the 


last meeting of the association. 


automobile, ocean marine and inland ma- 
rine figures as taken from annual state- 
ment blanks filed at Albany, N. Y., and 
Trenton, N. J.: 


Automobile Figures 


Company 

« Net 
Net Losses 

Prem. Paid 
Aetna bine Ah is noka bere ee a $1,779,300 $946,221 
Agricaltural 2.056.655 sce. 45,291 527,285 
Amer. Auto Fire ......... - 3,584,719 1,663,574 
vgs TA, ETS 167,466 69,908 
Amer, Equitable ....;...... 332,191 243,274 
American Eagle ........... 234,660 157,282 
American of Newark....... 644,491 685,886 
Alliance Assurance ......... 207,079 89,946 
Atlas of London............ 434,564 225,271 
POMENE on ee 1,219,128 420,978 
Baltimore American ....... 207,820 181,571 
Bankers & Shippers........ 556,878 249,735 
ORE ERIE 719,971 377,928 
British America ............ 112,469 60,892 
SIN sctieac decccetcas 80,855 166,885 
Caledonian .:......-.....0.. 592,338 274.877 
ee ee eR a « 847,631 372,158 
Commonwealth ............. 341,041 216,359 
Commercial Union Assur. 356,308 165,202 
City of N. ER Oe 26,548 471,713 
COMMOCHCUE ok oon dns cv ce os 448,440 232,534 
Commerce ech bbolneceiawmucae eves ae 205,479 103,758 
So ee iS 1,471,171 775,932 
ee Ee ee pa ont. 46,804 319,543 
E. S, & Bri. Dom: ...6..4.. 171,476 84,435 
pe Be soos vice cckewen 280,618 124,123 
PORE 556.5 ESSN RR 1,159,647 504,269 
i OE 1,388,973 707,570 
Fid. & Guar. Fire ........ 1,289,768 549,316 
Fidelity-Phenix 1,278,749 692,839 
oe ee 555,781 256,931 
Pivemes's Pend 2. ...06.65 3,150,676 1,570,284 
SO SN 8 occa cceeaee 873,586 520,139 
RNNRME ao snc. sions a be oe 454,337 488,848 
Glens no PRC ES 752,575 309,494 
Great American ..........5- 781,285 390,508 
ge a ere 9,758,823 5,128,004 
Globe & Rutgers........... 2,129,088 1,369.331 
ee a Se rn 495,629 240,909 
ee ro te Sie & 154,291 43,851 
EP NORA: | 3,173,619 1,442,797 
Oe ee 6,795,344 3,668,217 
Ins. Co OF Me Bee Sista cece 2,427,428 1,167,248 
ere ae 264,429 148,815 
Romioe Beir ooscs occiccx 410,864 272,814 
Se ea eee ee. 686,972 331,838 
London & Lancashire....... 402.644 177.299 
Marine, London ............ 205,695 90,831 
Bemretente, NF. o..6s csc 222,312 89,990 
Ee 424,809 210,934 
National, Hartford ........ 3,205,096 2,104,144 

National Liberty 55, je 





National Union 
atte, i OCT era peste pene 
Netherlands 


New Hampshire ....,...... 135,521 56,698 
hoe: ee ee 307,399 222,867 
ety Se ee 561,802 238.892 
RNIN 5 st ering wakes turn Rae 511,352 300,164 
M.S G& Me rviecs ol esas 526,275°* 283,958 
ers 707.233 437,380 
Northwestern Nat’l ........ 510,322 232,531 
, Bo eee 167,551 94,890 
eg SCL ET Oe 247,441 109,622 
Peonles Fire, Md. .......... 259,639 227,899 
PMNS Sn anicg Kdavennnsuuw eae 579.158 288,911 
i ee 550,537 328,074 
Phoenix, Hartford ......... 743,130 385,343 
Phoenix Assurance ......... 371,917 169,066 
ere 649,365 307,414 
Prov.-Washington .......... 388,895 223,513 
i ee rrr 1,278,323 806,365 
ME Sa oC cacti saton 930,977 445,986 
ere ee 632,306 285,332 
ee re me 941,402 473,889 
Royal Exchange ........<s0. 214,269 89.460 
Sle NE as ors panto sace-dcoarote 1,792,976 889,794 
SNE As ss 6 5's 600% 71,450 178,452 
ee EOCENE, 401,308 253,777 
a Ee eye 1,146,927 614,368 
SOBRE, Be View sense ccawn 266,705 150,357 


MRE OS ch cits doa Saray een” 
SUNT VORROE coin sts scies bent aoe 
Svea vats viele a Kas wa peawe’s 
Transportation 
Travelers Fire 
2 EEE ae See ee Beer 
U. S. Mer. & Shippers...... 
United Firemen’s .......... 
Le en eae ey 
WEAMOTE 603.654 44 00K doh estas 
WCMRCURIEE so i asia caine sioy:s 
Western Assurance ......... 
bf ae Oe oe ” RAE racer 
MORMON 55.6 5 h.65re sea nid ceca 
» Err ee eree 
Amer. & Foreign 
Cosmopolitan 
Franklin Nat’l 
Southern Fire 
Transcontinental 
Chie Parmete oicikss oe acsan 
BIE ee i os ee oe 
PMIOIOPETS. FITC o.ncscss veces 
Northern Assur. 
Paereate TR Toceocs che see 
Ce agree ree Pree ee oe 
Bronx Fire 
Brooklyn 
Concordia 





158, 795 
Marine Figures 

Net 

Prem. 
American & Foreign........ $540,820 
American, Newark ......... 519,723 
RQCICONURTAL esc kc oa ses Saree 
Alliance, London 
American Eagle ............ 
Atlantic Midtal . «0. cesicas des 
Automobile 
Bankers & Shippers. 
MIRE <5 acs hs aiseae bolas ee 
British & Foreign.......... 
ee, PR OPA PERCE 
Commercial Union 
Connecticut 
COMEROOEAD — 4. « «ove 6:00-0:40 
Rawie, Stee RE Be Diss cede icc 


Fire Association ..........< 
Pamelity-PRERTE 6.6 5 oe si00s 5s 
ee PES TPR eee ie 
Fireman’s Fund ......... 

WE ho 436. pc RK we eninnls sem 
rer ie 
Globe & Rutgers............. 
Great American 
EIGUGVER n.5c cbc cw eniasace she 


Ins. Co. of N. A 


Home F. & M... 

| Pee Pe ee Rr 
London Assur. 
Marine 





J err eo 8.5 

New Hampshire ............. 172,345 
MRMNEEA: oc ckrsesdcas esa es 90,954 
DEORE. BIWEE 6c kcican ciencece 565,798 
Ts Wa Ae leas biemedvececees 150,846 
Norwich Union ...........- 183,172 
Rd GOMGNE. 6 os os-ctecdnicccs 314,081 
er NRE Cre ye 213,561 
PPRCHNC PIES. 6.0.5 6.65.55 cscs scien 96,586 
Phoenix, Hartford ........ 468.569 
Prov.-Washington wcivenes. CRRumOT 
UPON + o.cnc seinen dnsveces's * 405,285 
Reliance Marine .......... 202,464 
ee ree rr re i 356,776 
tion Exchange .......++-- 256,353 
eS rer hoy ee 694.676 
io wink cans 4000 G0 wena 759.261 
ETT. oa.nie scion cnerediesas 165,714 
ie eer 834.532 
Springfield ........eeeseee 77,076 
Standard Marine .........- 1,072.573 
EE ene ear re rt 245,277 
Switzerland General ....... 376.639 
Thames & Mersey.......--- 518.028 
CO ee errr ee 702,136 
Transportation .........+++- 332.149 
TInion of Canton........... 785.733 
Tip ee Ro ckcsen oe 6542 si 787.599 
U. S. Mer. & Ship.......... 1,370.496 
Union Marine .......-e.+00- 185,617 
WIRIMEEBEE: accu vei de csinevies 762,146 
Westchester .....2.0-ccec00 336.570 
Western Assur. ........00+ 196,735 








88,384 
73,409 


Losses 
Paid 


$287,217 
243,704 
253,272 
238,471 
107,137 
842,380 
705,364 
102,129 
877,236 
286,657 
159,258 
170,353 
197,052 
350,030 
474,663 
36,834 
556.708 
413,680 
347,017 
150,351 
2,086,681 
158,327 
318,649 
1,534,338 
327,158 
108,058 
350,630 
931,470 
2;231.606 
228,034 
166,653 
103,486 
335,564 
289,583 
110,850 
114,743 
307,305 
386,962 
108,436 
80.266 
215,653 
84,644 
69,781 
326 544 
339,994 
241,554 
89,987 
190,288 
166,476 
376,331 
366,031 
120.654 
803,555 
54.985 
775,786 
141,111 
632.755 


136,603 








APPLETON 


8 South William 


& COX, Inc. 


Street, New York 





AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $7,289,004.71 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $12,994,064.64 


Indemnitv Mutual Marine Assurance Co., Ltd., edidon 
Admitted Assets, $1,394,635.82 
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Merchants Fire, N. Y. 
Seaboard 
National 








Net 
Net Losses 
: Prem. Paid 
BRUNER SS Se eee 289,983 134,425 
yo sete. magn yaar ++++1,908,578 1,155,840 
Dc Bel ORs aap aa epi aes epee eo TAN 
RSOBIOE s c nacie ncle sae v6 ceases 370,493 231,424 
American & Foreign..... +». 261,900 42,072 
American of Newark...... 727,845 479,954 
GUY (OE NGO. 6 ccdciaciaews 5,567 22,692 
Commonwealth 92,590 42,872 
CONNECH CUE oss ces onclick 305,421 117,025 
Goitinental oo sosce6 Ger 1,513,187 846,173 
Reg eea ass 2 cersioe ses k piclaines 1,540,384 478,365 
Fidelity-Phenix) 6. ..054..+6. 1,239,667 723,647 
Fireman’s Fund ........... 1,102,872 468,897 
Fire Association .......... 281,803 132,130 
Prenele 4. fo ce. nccwoneo 340,744 171,537 
Ua | Re ei eee oe 567,890 343,464 
Globe & Rutgers........... 4,596,856 3,094,668 
Great Amerntan: <3... oi.sKn 494,922 328,124 
Hartford 5 
EGO Ss chs 
Ins. Co. of N. A 
b.. & L.-& 
Northern 
North British & Mercantile. 567,138 362,786 
Old Colony thi nis OP Us Magee 101,520 64,439 
WOUNOEIVRING cca bce aces 164,579 54,908 
BOPRe coed er ale tha toeens 3 58,148 
St. Paul 1,251,282 
Soringfield 240,007 
jee 254,909 








GETS LOSS AND SHIP, TOO 





South American Assured Buys Back 
Vessel From Insurer and Floats Her 
Without Damage 
“Happy Odyssey of cutter Josefina per- 
mits shipowner to collect total loss and 
gets boat, too. Josefina in good shape. 
If all marine lines were like this, rest of 
the companies writing it would have to 
liquidate their portfolios.” These are 
the headlines of the Argentine contem- 
porary Revista de Seguros. The Argen- 
tine cutter Josefina stranded in April of 
last year off Palmira, Uruguay. The boat 
was insured in the Sud América Terres- 
tre y Maritima, which when the strand- 
ing was reported to it had the adjust- 
ment bureau of the Argentine Underwrit- 
ers Association handle the case as cus- 

tomary. 

This office in turn nominated an expert 
in the person of Mr. Ridel who after 
visiting the locality of the accident ex- 
pressed himself to the effect that the 
position of the boat was very difficult, 
that the expenses for bringing her off 
would be high and that therefore it was 
not advisable to have salvage operations 
arranged for, especially as it was not 
known whether or not the boat was 
damaged below the water line. 

Underwriters in view of this infor- 
mation from the adjustment bureau paid 
the insured amount as a total loss and 
took over the ship. As, however, the ex- 
perts of the insurers did not advise sal- 
vage operations the ship was sold and 
acquired by the former owner himself, 
who bought it for the ridiculous amount 
of 800 pesos. 

The ship had been valued at 10,000 
Argentine pesos and was insured for an 
amount of 7,000 pesos. After the loss 
had thus been settled the shipowner had 
the boat drawn up to the shore at an 
expense totaling 100 pesos (Uruguayan), 
employing a few peons and some ropes. 

As photographs reproduced in Revista 
de Seguros show the refloating of the 
vessel was an easy task and low expenses 
not surprising. 





LEO J. HART WITH POTOMAC 

The Potomac Insurance Co. is_ the 
latest to enter the inland marine field. 
Leo T. Hart, well known to marine un- 
derwriters in New York, will manage 
the new department at the Potomac’s 
head office in Philadelphia. Mr. Hart has 
been in marine insurance for more than 
twenty years, starting with the British 
& Foreign. In New York City the Po- 
tomac’s inland marine business will be 
handled by the Whelpley Agency, Inc., 
80 William Street. This office has here- 
tofore represented the Potomac for au- 
tomobile lines. 
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H. B. Johnson, Fifty Years With 
Travelers, Honored At Dinner 


New York Advisory Manager, Casualty Lines, Gives Reminis- 
cences of the Old Days When First Travelers Branch Was 
Heated by a Stove; A Friend of All Presidents of 
the Company 


Harris B. Johnson, advisory manager, 
casualty lines, in the 55 John Street 
branch of the Travelers, who celebrated 
his fiftieth anniversary of continuous 
service with the company on March 1, 
had one of the happiest evenings of his 
long career on Tuesday as the guest of 
honor at a dinner in the Downtown Ath- 
letic Club, New York, receiving the con- 
gratulations and tributes from the en- 
tire New York staff of the Travelers. 
Only those who had served the company 
for twenty-five years or more were seat- 
ed at the head table and with John Mc- 
Ginley, casualty general manager, as 
toastmaster the affair was a huge suc- 
cess. Mr. Johnson was presented with 
a large bronze ship’s clock and a testi- 
monial scroll attesting to the high opin- 
ion in which he is held by his associates. 

To Be Honored at Palm Beach 
Convention 

It goes without saying that the ship’s 
clock pleased him immensely for his hob- 
by for years has been ships and he has 
fashioned by hand models of some of 
the old sailing vessels and done oil paint- 
ings of ships. Always fond of the sea, 
he enjoys motor boating and fishing and 
one of his sports even today at the age 
of sixty-eight is the lively and fashion- 
able game of ping-pong. 

Still further recognition will be given 
to Mr. Johnson’s faithful service with 
the Travelers this month at the Palm 
Beach agent’s convention. He and Mrs. 
Johnson have accepted the invitation ex- 
tended by Major Howard A. Giddings, 
vice-president of the company, to be the 
special honor guest on that occasion and 
he will be one of the platform speakers. 
According to Major Giddings it is the 
first time in his recollection that a field 
representative of the Travelers has had 
such a long career with the organization. 
Reminiscences of Travelers’ Presidents 

Vivid memories of Travelers events, 
milestones and progress made under chief 
executive officers were told to a reporter 
for The Eastern Underwriter the other 
day in Mr. Johnson’s office. It was a 
fascinating half-hour visit. Personally 
known to every president of the com- 
pany, he recalled the shrewd, practical 
ability of James G. Batterson, founder 
and first leader of the Travelers; how he 
became a noted Greek scholar after he 
had reached the age of fifty also speak- 
ing Italian and French fluently. 

Sylvester C. Dunham, second president, 
he described as a gentle, kindly, swect 
tempered gentleman who did more to 
sive life insurance a true conception than 
any insurance man of his day. And 





HARRIS B. JOHNSON 


Louis F. Butler, who passed away in 
October, 1929, was looked upon as a 
genius by Mr. Johnson who said that 
Mr. Butler had a greater knowledge of 
the business than any man he had ever 
known. “L. Edmund Zacher, now at the 
helm, is a financial wizard of the first 
rank,” he said. 
Started on $5 Weekly Salary 

Mr. Johnson was steeped in the Trav- 
elers atmosphere long before he started 
his career with the company. His father, 
Richard M. Johnson, being a general 
agent and one of the first two employes 
hired by the Travelers, he often made 
trips to the Hartford home office in his 
boyhood meeting all of its officers and 
learning about the traditions of the com- 
pany. It was therefore to be expected 
that he would come into his father’s of- 
fice at 207 Broadway, New York. That 
was in March, 1881, at a salary of $5 a 
week. This, the first Travelers branch 
office in the metropolis, was thirty feet 
square, heated by an old fashioned stove, 
and had three employes. “Even in those 
days,’ remarked Mr. Johnson, “the 
amount of business we did was mighty 
fine.” 

Mr. Johnson recalled how he would 
spend his Saturday afternoons in this 
office watching the crowds along Broad- 
way, marvelling at the showmanship of 
P. T. Barnum and his museum across the 

(Continued on Page 36) 
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Opens Up in New York 
And in Philadelphia 


PUBLIC INDEMNITY MOVE 





Made Fine Financial Showing in 1930; 
Big Premium Gain; Now Entered 
in Thirty-two States 





The Public Indemnity, which made a 
splendid increase in premium volume last 
year, has received its Pennsylvania li- 
cense, opened a Philadelphia branch of- 
fice in charge of A. J. Grainger, rounded 
out the personnel of its New York branch 
at 26-28 Platt Street and qualified to 
write business in New Hampshire, mak- 
ing thirty-two states in which it is now 
entered. 

The net premiums written for 1930 to- 
taled $3,836,287 as against $604,513 in 1929, 
Its total admitted assets of $6,291,718 as 
of December 31 compared with $2,865,- 
178 the previous year, reflect the merger 
during 1930 of the Georgia Casualty and 
Hudson Casualty. The Public Indem- 
nity now has a total paid-in capital of 
$760,000 and a net surplus of $1,160,000. 
Surplus to policyholders stood at $1,920,- 
000 on December 31. 


M. A. Kreps Metropolitan V.-P. 


The metropolitan office of the Public 
Indemnity, formally opened on March 
2, is under the management of Max A. 
Kreps, formerly vice-president and gen- 
eral manager of the Hudson Casualty. 
He has been in the business for more 
than twenty years. The staff of the 
Hudson Casualty on Liberty Street has 
been transferred to the new office and 
the Hudson office closed. 

John E. Hogan will be in charge of 
the counter and William C. Krumrey 
has been transferred from the home of- 


fice to act as agency supervisor. C. E.. 


Stade, assistant vice-president, who has 
been with the company since its organi- 
zation, is in charge of claims in New 
York. 

The metropolitan office will cover 
Greater New York and the state as far 
north as Poughkeepsie and also the coun- 
ties of Hudson and Bergen of New Jer- 
sey. It will have complete facilities and 
country-wide binding authority. 

A. J. Grainger, manager of the Phila- 
delphia office at 216 South Fifth Street, 


is a graduate of the Travelers training 


R. G. CHACE MAKES CHANGE 





Joins Forces With Col. George Upshur 
Pope; Formerly With National 
Surety; His Career 
Robert G. Chace, for more than nine 
years with the National Surety in the 
field and home office capacities, and who 
is considered an expert on bonding cov- 
erage for New York Stock Exchange and 
investment houses, has joined forces with 
Col. George Upshur Pope, city surety 
agent with offices at 51 Maiden Lane. 
To take care of the increase in business 
brought about by this change Col. Pope 
is taking larger quarters in the building. 
Mr. Chace, who started with the Na- 
tional as a forgery bond specialty sales- 
man, spent three years in the Boston 
office of the company, then a year and 
a half in charge of forgery business for 
the state of Connecticut and a year in 
the same capacity in Baltimore. Since 
that time he has been at the home office 
devoting practically all of his time to 
the development of Stock Exchange and 

investment house contacts. 

Col. Pope has long been a popular fig- 
ure in surety circles and as a city surety 
agent has built up a nice volume of bond- 
ing business. 





CASUALTY ACCOUNTANTS MEET 

The Insurance Accountants’ Associa- 
tion of New York, composed of casualty 
company accountants, held its first an- 
nual dinner meeting at Miller’s Restau- 
rant a few nights ago with Benjamin R. 
Mowry, manager of the Central Bureau, 
as the guest of honor. 





OPENS NEWARK CLAIMS OFFICE 

The Franklin Surety has opened a 
Newark claims office at 20 Branford 
Place. This office will serve the entire 
state of New Jersey and will be in charge 
of D. W. Carroll, who is widely known 
among agents in the state. 








school and was with that company for 
many years. Subsequently he became 
Pennsylvania special agent and_ later 
manager of the Philadelphia branch of- 
fice of the Independence Indemnity. The 
territory served by the Philadelphia of- 
fice will be eastern Pennsylvania, Dela- 
ware and southern New Jersey. R. D. 
Mulhall has been transferred from the 
home office to Philadelphia as agency 
supervisor. 
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Education In Spotlight At 30th Anniversary 
Of Insurance Society Of New York 





GEORGE E., 


HAYES 


Conaceidbbeetlienians 
Read by President Hayes 


PIONEERS AT THE HEAD TABLE 








News Letter, Prepared by E. R. Hardy, 
Gives Interesting History of Insur- 
ance Societies Throughout World 





The thirtieth anniversary of the In- 
surance Society of New York, Inc., was 
fittingly observed last Thursday night at 
the Hotel Astor with 500 guests pres- 
ent to pay tribute to the valuable edu- 
cation work which the Society has been 
doing since its inception in February, 
1901. 

Charter members and past presidents 
were seated at the head table on both 
sides of George E. Hayes, Union Indem- 
nity, who as president this year presided 
as toastmaster. They included William 
C. Scheide of Hartford; Edward C. Lunt, 
Great American Indemnity; W. D. Win- 
ter, Atlantic Mutual; Henry Moir, United 
States Life; Lyman Candee, Globe & 
Rutgers; A. L. Brower; Louis F. Burke, 
retired marine underwriter of the Home; 
A. R. Phillips, Great American; Charles 
E. Case, North British; C. Weston Bai- 
ley. American of Newark; Charles E. 
Wickham, prominent New York agent; 
Charles R. Pitcher, Royal Group, and 
Richard B. Dawson, adjuster. 

It was the pleasant duty of President 
Hayes to introduce to the diners the 
speakers of the evening, all of whom had 
educational themes for their talks. They 
were Dr. S. S. Huebner, University of 
Pennsylvania, whose address, “Forward 
Strides in Insurance Education,” had 
close attention; Edmund J. Donegan, 
General Suréty, who presented “An In- 
surance Executive’s Viewpoint on Edu- 
cation,” and Dr. Lee Galloway, Alexan- 
der Hamilton Institute, who spoke on 
“Business and the New Culture.” 

President Haves also read congratu- 
latory telegrams and letters from E. F. 
Williamson, president, Chartered Insur- 
ance Institute of England; John H. 





Hayes. 


respective tables. 





who told the diners that Mr. Hardy ‘ 
success of the affair. 


| 
| ahead.” 


Surprise Birthday Cake Ceremony 

One of the impressive features of the thirtieth anniversary dinner was 
the ceremony of presenting a huge birthday cake to President George E. 
It was a surprise to most of those present. 
lowered, soft music was played and the conversation hushed as two Hotel 
Astor waiters entered the banquet hall bearing the cake which stood about 
three feet high. They were followed by a procession of fifty or more wait- 
ers, each carrying an individual cake lighted by a single candle for their 


Another pleasing touch was the fine tribute paid to Edward R. Hardy, 
the tireless secretary and treasurer of the Society, by President Hayes, 
‘is entitled to all of the credit for the 
He told me what he was going to do, everything was 
so carefully planned in advance, and all I did was to tell him to go right 


The lights were 








Donegan Sees Need For 
More Executive Interest 


IN INSURANCE SOCIETY WORK 





“Inspire Beginners to Get Most Out of 
Classes,” He Urges; His Tribute to 
Trade Papers 


To inspire the beginner in the insur- 
ance business to seek a greater knowl- 
edge of his subject and to encourage a 
greater interest on the part of company 
executives in the work of Insurance So- 
ciety courses were two objectives which 
Edmund J. Donegan, vice-president, Gen- 
eral Surety and State Title & Mortgage 
Co., looked upon as desirable in his talk 
—“An Insurance Executive’s Viewpoint 
on Education.” 

He gave a picture of a hypothetical 
young fellow in the accounting depart- 
ment of an insurance company working 
seven hours a day for $25 a week. He 
is just twenty-five years old; does his 
work neatly and with dispatch. “His 
day is long,” said Mr. Donegan, “the 
evening short; life is full of a number 
of things; Charlie Chaplin is at the Riv- 
oli Theater on Broadway; and the girls 
are just as sweet as they were when 
you and I were twenty-five. 


Educating the Executive 


“What is this Insurance Society thing, 
anyway? Do you need lectures to add 
a column of figures? Such thoughts are 
perhaps passing through our young man’s 
head. How many of us have ever talked 
to him? How many of us, in fact, know 
the names of our employes who attend- 
ed the Society’s courses last year? The 
year before? How many have commend- 
ed them or have made it otherwise pat- 
ent that their efforts met with executive 
notice and approval? 

“There are men here who control the 
destinies of millions of dollars and thou- 
sands of employes. In how few cases 
have their great abilities, which watch 
the millions so carefully, concentrated for 
one solid hour on the planning of a con- 


structive program to interest the thou- 
sands of employes in acquiring an in- 
surance education. Yet there is no bet- 
ter way through which to augment the 
millions. 

“Poppycock, some will say. You can 
lead a horse to water but you cannot 
make him drink, and you can’t make 
young people who are not naturally stu- 
dious study. But the latter is not true. 
Ambition is latent in us all. The young 
man in the accounting department may 
have a different idea about insurance 
courses if he comes to believe that the 
boss desires his attendance and that a 
favorable showing in examinations may 
accelerate that raise he hopes for. Or 
he may feel a trifle insecure in his non- 
attendance if the executives should go 
out of their way to compliment his more 
studious colleagues upon their enterprise. 
Whatever the motive which prompts him, 
the important thing is to tempt him to 
the fountains of education. Once there, 
in most cases he will drink! And so I 
believe that the most important thing in 
insurance education is to educate exec- 
utives to educate their people to the de- 
sirability of education. 

“And now let us assume that our young 
man from the accounting department has 
drunk his fill at the fountain. He has 
finished, we will say, the casualty course. 
He has faithfully attended the lectures, 
he has passed the examinations and he 
has won one of James J. Hoey’s beautiful 


prizes. Is his education complete? Is 
our part in it done? Both have barely 
started! 


Generalists vs. Specialists 


“This is an age of specialization and 
a nation of specialists. Specialization is 
a splendid thing, but no vice, Macauley 
tells us, is half so bad as a virtue run 
mad. One dentist treats root canals, an- 
other cavities, the third performs extrac- 
tions, the fourth does nothing but in- 
lays. That is all very well for individual 
practitioners. But if dentistry was prac- 
ticed by corporations, if you were to 
visualize a vast dental organization 
stretching from coast to coast, with of- 
fices in all large cities, employing hun- 
dreds and thousands of specialists, you 
would instantly realize’the organization’s 


(Continued on Page 3%) 








Packard, U. S. manager, London Assur- 
ance, now on a trip abroad, who is one 
of the Society’s oldest members; the 
Insurance Institute of Iowa and Willis 
O. Robb, retired manager of the New 
York Fire Insurance Exchange. A vote 
was taken to send best wishes to Rob- 
ert P. Barbour, United States manager, 
Northern of London, one of the earli- 
est presidents of the Society and who 





was a member of its original organiza- 
tion committee. 

Each banqueteer found at his table 
place a specially prepared issue of the 
Society’s News Letter, prepared by Sec- 
retary and Treasurer Edward R. Hardy, 
which not only told about the early days 
of the New York Society but covered 
a lot of ground in describing the growth 
of insurance societies all over the world. 





Blank & Stoller 
EDWARD R. HARDY 





Huebner Would Stress 
Economics of Insurance 


IN UNIVERSITY CLASSROOMS 





U. of P. Professor Says 100 Collages 
Now Have Separate Courses; Favors 
High School Classes Too 





In a fine talk Dr. S. S. Huebner, Uni- 
versity of Pennsylvania professor in 
charge of Wharton School insurance 
courses and dean of the American Col- 
lege of Life Underwriters, made a strong 
plea for a greater emphasis on the eco- 
nomic side of insurance in classroom 


work as compared with the present em- 
phasis being put on the mathematical 
side of the business in school and college 
courses. His thought was that future 
textbooks should treat of insurance in 
its relationship to such fields as credit, 
banking, corporate finance or invest- 
ments; that textbooks in recent years 
have not gone far enough in present- 
ing insurance as a distinct and special- 
ized branch of business literature. 

Dr. Huebner was encouraged by the 
fact that at least 100 universities and 
colleges today include insurance as a 
separate course in their curriculums. The 
first courses were established in 1903-04 
in two universities but very little prog- 
ress, he said, was made until 1915; from 
then on such courses ‘spread rapidly. In 
at least twenty institutions today sepa- 
rate life insurance courses are now es- 
tablished as a result of the efforts of the 
American College of Life Underwriters. 
None of these colleges previously offered 
life insurance instruction. 


Urges Insurance aga Compulsory Course 


Despite the progress made so far Dr. 
Huebner indicated that much remains to 
be done in the way of popularizing in- 
surance among the student army. At the 
Wharton School of Commerce & Finance 
where he has taught for the past twenty- 
seven vears the subject is compulsory 
but at most colleges it is elective. The 
speaker said that insurance was fully on 














March 6, 1931 








Page 35 








a par with many other business subjects 
required as part of the student’s train- 
ing and he emphasized that those pre- 
paring for business should be given a 
fairly extensive knowledge of the subject. 

As many as 500 graduates of the Whar- 
ton School have had one year of con- 
centrated insurance study with three 
hours of classroom work a week and 
when they go back to their home towns 
they do so with a favorable attitude 
toward the insurance business. “Much 
good will is built up in this way,” re- 
marked Dr. Huebner, “and the spreading 
of the insurance gospel constructively by 
these graduates does an immense amount 
of good.” 

The speaker’s recommendation was that 
courses on insurance should be compul- 
sory in colleges, at least for those stu- 
dents seeking business education. In this 
connection he recalled that on his trip 
to Japan a few years ago he was pleased 
and encouraged to observe that a study 
of insurance was required by educational 
institutions there. 

Another suggestion made was that a 
rudimentary study of the business be 
introduced into, high school curriculums. 
He said: “Comparatively few high school 
pupils go on to college and not so many 
of them go to business colleges. They 
should be given a background in insur- 
ance principles before leaving school. 
The situation now is that the subject 
is referred to only in a limited way. 
This movement, however, will never be 
alive unless it percolates down from the 
top.” 

Company Training Courses 

Discussing insurance company training 
classes Dr. Huebner gave them his hearty 
endorsement and said that he was in 
favor of five to ten week to three to 
four month courses for those who are 
beginners in thé business. “Such courses 
should be so organized as to whet the 
appetite for more by the student.” 

This brought him to say a few words 
about the “long course” idea over a two 
or three year period. He described it as 
“an investment the young man in the 
business should be allowed to make.” He 
praised the Insurance Society of New 
York for sponsoring this plan. 

Before closing Dr. Huebner referred 
to the Chartered Life Underwriter de- 
gree given by the American College of 
Life Underwriters and advanced the 
thought that it might not be inappropri- 
ate to extend the C.L.U. degree idea 
to the fields of property and casualty 
insurance. 


EUGENE A. LUTHER PROMOTED 








Made Agency Sup’t of Consolidated In- 
demnity; Making His Headquarters 
In St. Louis for Present 
Eugene A. Luther, who has been mak- 
ing a noteworthy record with the Con- 
solidated Indemnity since he joined its 
agency forces in 1930, was promoted this 
week by Executive Vice-President J. W. 
Brushwood from assistant secretary to 
agency superintendent of the company. 
For the present Mr. Luther will make his 

headquarters in St. Louis. 

A graduate of the law department of 
Northwestern University, he entered the 
insurance business in 1913 with the Aca- 
tia Life. He was later connected with 
the Insurance Field but resigned to en- 
list in the U. S. N. R. F. for the world 
war. After being honorably discharged 
from service he joined the Southern 
Surety as a special agent, serving suc- 7 
téssively as executive special agent, as- 
sistant agency manager and agency 
manager, from which post he resigned to 
join the Consolidated. 





ONE CENT POLICY TEST 
Miss Florence Shephard of Indiana Har- 
bor, Ind., has filed suit in Federal court 
at Hammond against the Sterling Cas- 
ualty Co., an Illinois corporation, to test 
the legality of “one cent” insurance poli- 
its. She alleged she had received no 
remuneration for an injury under the 
blicy and the suit charges the company 


Was operating in Indiana without a li- 
ense, 


H. L’Estrange Malone 
Adds To His Companies 


U. S. F. & G. AND MARYLAND CAS. 





London Reinsurance Man Now Repre- 
sents Six Fire Companies and Three 
Casualty Carriers in London Market 





H. L’Estrange Malone, prominent Lon- 
don insurance man who frequently makes 
trips to the United States, has recently 
made ‘two notable additions to the group 
of American companies he represents 
for reinsurances in the London market. 
They are the United States Fidelity & 
Guaranty of Baltimore and the. Maryland 
Casualty for treaty reinsurances in Great 
Britain and on the continent of Europe. 

he companies will be represented in 
London under the joint attorneyship of 
Mr. Malone and Hugheston Roberts, his 
underwriter. 

Mr. Malone’s group of companies now 
consists of the following for fire rein- 
surance: Globe & Rutgers, Insurance 
Co. of the State of Pennsylvania; Cam- 
den Fire, Security of New Haven, Agri- 
cultural of Watertown and the Hamilton 
Fire of New York. For casualty rein- 
surance he has the Lloyds Casualty, 
Maryland Casualty and United States F. 
& G. 

A keen student of international fire 
and marine insurance conditions and 
trends, Mr. Malone has built up a wide 
following on this side of the water and 
the respect of his fellow underwriters 
in Britain. 





Form Brokerage Firm 


A new organization known as the 
Underwriters Brokers, Inc., has en- 
tered the general insurance broker- 
age field with Charles H. Remington, 
formerly vice-president of the Aetna 
Life & Affiliated Companies, as its 
president. The headquarters will be 
at 551 Fifth Avenue, where Mr. Rem- 
ington has maintained offices for the 
past few years... 

Associated with Mr. Remington in 
this. enterprise are Louis O. Faul- 
haber, formerly of Faulhaber & 
Heard. of Newark and who was a 
popular figure in that city’s casualty 
fraternity, as vice-president and. sec- 
retary; also Carleton E. Clutia, a fire 
insurance man of many years of ex- 
perience who rari the Jefferson Fire 
of Newark until‘ it. was taken into 
the Corroon & Reynolds group. 











GUILTY OF MISDEMEANOR 

Officers of the Interstate Bail Agency, 
Inc., 2 Lafayette Street, New York, were 
recently held in $500 bail each by Magis- 
trate Murphy in the Tombs Court for 
violating the New York state insurance 
aw. This action was on complaint of 
the New York Insurance Department. 


Spielberg Freed On 
Grand Larceny Charge 


TURNS TABLES ON COMPLAINANT 





M. Sporkin, Bail Bondsman, Arrested 
After His Testimony on $11,000 Which 
He Charged Was Stolen 





Harold Spielberg, former head of the 
Equitable Casualty & Surety now being 
liquidated, was discharged by Magistrate 
Silbermann on a grand larceny charge 
in the Tombs Court on Tuesday, the 
court ruling that no evidence was pre- 
sented to show that any larceny or “pre- 
tense at larceny had been committed.” 
Mr. Spielberg was arrested on February 
26 on the charge of Michael Sporkin, a 
Philadelphia bail bondsman, that he had 
appropriated $2,000 in money and $9,000 
in first mortgages which Sporkin had 
placed as a collateral bond for control 
of the Philadelphia agency of the Inter- 
state Bail Agency, Inc., managing agent 
of the Equitable. 

As Sporkin was leaving the court he 
himself was arrested on Mr. Spielberg’s 
charge that he had falsely accused the 
former Equitable Casualty head of mis- 
appropriating the $11,000. 

Spielberg His Own Counsel 


Sporkin had testified that he turned the 
$11,000 in money and mortgages over 
to the Interstate but admitted, under 
interrogation by Mr. Spielberg, who act- 
ed as his own counsel, that his ques- 
tioner voluntarily had returned the mort- 
gages to him before he lodged his com- 
plaint. He also admitted that he knew 
the $2,000 in cash was being held in 
escrow by Francis P. Ward as liquidator 
for the New York Insurance Department 
of the Eauitable’s affairs. 

Mr. Ward, on the witness stand, ex- 
plained that the Interstate Bail Agency, 
Inc., was a managing agent for the Equit- 
able Casualty & Surety to watch over 
its agents and that, consequently, in his 
opinion it would not be necessary for 
the Interstate to obtain a license. 





Commission Limits 
(Continued from Page 24) 


such limitation is not necessarily inim- 
ical, some who have the agents’ interest 
at heart say. 

In the first place lowering commissions 
to a level which many hold to be reason- 
able would rather quickly drive from in- 
surance a host of incompetent agents 
who would be unable to operate at 20% 
or would not, be interested in remaining 
in the business unless paid higher rates. 
It is said that qualification would be 
achieved more rapidly under commission 
regulation than through the passage of 
qualification laws. With the premium 
income now controlled by non - policy 
writing agents and others restored to the 
legitimate agents by the retirement of 
the former the full-time agent, it is 
stated, could prosper even better than 


GEORGE GOODWIN ELECTED 
Made Chairman of Personal Accident & 
Health Bureau Governing Commit- 
tee at Annual Meeting 

The Bureau of Personal Accident & 
Health Underwriters, comprising sixty- 
one companies writing commercial acci- 
dent and health business, held its an- 
nual meeting at the Hotel Astor, New 
York, last Friday with a fine attendance 
of company men who showed a real spirit 
of co-operation in an effort -to solve 
ptesent day accident and health prob- 
lems, 

In the discussions on the committee 
reports, it was emphasized that, for many 
years, the companies have been paying 
increasingly huge sums of money due 
to many factors—particularly due to the 
growing use of automobiles. In that con- 
nection, it should be remembered that, 
generally speaking, there has been no 
increase in the cost of accident insur- 
ance to the public in a great many years. 
In fact, the companies today are giv- 
ing more coverage per premium dollar 
than they did years ago. 

The consensus of opinion at the meet- 
ing was that by a simplification of pol- 
icy forms and more uniform practices a 
better appreciation of accident and 
health protection on the part of the pub- 
lic could be obtained. The Bureau will 
name a special committee to undertake 
a study of this phase of the situation. 
The meeting closed with the election of 
George Goodwin, Connecticut General, 
as chairman of the governing commit- 
tee composed of ten company members. 
F. Robertson Jones was re-elected sec- 
retary-treasurer. 








he is able today. 

One of the strongest arguments of mu- 
tual insurance advocates is that the as- 
sured saves the “excessive” commission 
paid to stock company representatives. 
If commissions were lowered to a point 
where the public’s representatives in 
State Legislatures considered them fair 
and non-excessive this weapon of the 
mutuals would have far less effect than 
at present. 

Another point advanced by advocates 
of commission regulation is that the con- 
troversial subject of separation would 
tend to disappear. There is no ques- 
tion but that today the separation of 
agencies had caused much irritation; and 
also that as long as different commis- 
sion scales are in operation separation 
is essential. 

From opinions which may be gathered 
now it is not the purpose of the stock 
fire company organizations to besiege 
State Legislatures with commission con- 
trol bills. Rather they will act, if they 
do act, in those states such as New 
Jersey where others have opened the 
road to state control of commission pay- 
ments. While the companies are not in 
favor of governmental inference they do 
feel that if commissions are to be made 
uniform then there should be a top limit 
fixed. 
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A. W. SISK’S DEATH A SHOCK 





Taken Suddenly Ill on Business Trip; 
Assistant Bonding Manager, U. S. 
Casualty; His Career 

En route to Lima, Ohio, on a business 
trip, Albert W. Sisk, well known surety 
man who had been assistant manager of 
fidelity and surety lines in the United 
States Casualty, was taken suddenly ill 
a week ago Wednesday, removed from 
the train at Altoona and died the next 





A. W. 


SISK 


morning. His passing was keenly regret- 
ted by bonding men all over the country 
who had favorably known him for many 
years. 

Mr. Sisk, a native of Baltimore and 
47 years old had been with the United 
States Casualty for about a year after 
three years in San Francisco as resident 
vice-president and Pacific Coast manager 
of the Commercial Casualty. His first 
surety post was with the Fidelity & De- 
posit in Baltimore, then the Globe In- 


demnity in Newark at the time Kennedy 
R. Owen had charge of its bonding activi- 
ties. When Mr. Owen went to Detroit to 
organize the Standard Accident’s surety 
department Mr. Sisk followed him as 
his assistant. His Commercial Casualty 
post at San Francisco came after leaving 
the Detroit. 

Mr. Sisk’s funeral was held last Sat- 
urday at the home of his sister, Mrs. 
William McLean of Baltimore. He is 
survived by his wife and three children. 





TWO NEW APPOINTMENTS 





Commonwealth Casualty Selects J. R. 
Donahue as Agency Head; F. P. 
Martin New Claims Attorney 
J. Ray Donahue is the new agency 
director of the Commonwealth Casualty 
of Philadelphia and Frank P. Martin is 
newly appointed claims attorney in 

charge of the claim department. 

Mr. Donahue, a Pittsburgh man, for 
eight years was general agent at Pitts- 
burgh for the Georgia Casualty. Five 
years ago he went into the agency field 
and his last connection was as vice-presi- 
dent and agency director of the Pennsyl- 
vania Surety. 

Mr. Martin for ten years was with the 
Travelers in Pittsburgh in the claim de- 
partment, the last seven years as man- 
ager of the claim office. He then went 
with the Republic Casualtv as head office 
claim manager and in 1928 joined the 
Pennsylvania Surety as vice-president in 
charge of claims and the legal depart- 
ment. He is a member of the Bar and 
of the Pennsylvania Supreme and Supe- 
rior courts. 





EXECUTIVE COMMITTEE MEMBER 


A. R. Lawrence, chairman and man- 
ager of the Compensation Rating & In- 
spection Bureau of New Jersey, is an 
active member of the Northern New Jer- 
sey Chapter, American Society of Safety 
Engineers. He is second vice-chairman 
of the executive committee of the North- 
ern Chapter. 








Harris B. Johnson Honored 


(Continued from Page 33) 


Incident- 
ally he was an eye-witness to the fire 
which burned up that famous museum. 

The Travelers later moved its branch 
to the old Tribune building on Printing 
House Square, now known as Park Row, 
having five employes in the office. Mr. 
Johnson busied himself at first as an 
accident claim adjuster and for twelve 
years he worked under old Dr. Lewis. 
“In those days the Travelers was an ac- 
cident company,” he said, “with onlv a 
small amount of life insurance being 
produced as a side litle. In fact, it was 
very difficult for a life insurance solici- 
tor to make progress since public opinion 
was against insurance protection on one’s 
life. Even preachers delivered sermons 
against it.” 


street in attracting customers. 


Has Specialized on Liability Insurance 


When the New York branch began to 
write liability insurance in December, 
1889, Mr. Johnson started out to special- 
ize on this line and has done so ever 
since. The branch expanded as the bu-i- 
ness grew, moving first to 173 Broadway 
on the first floor (with a gin mill operat- 
ing in the basement) and ten years later 
to 240 Broadway. He is proud of the 
fact that the first liability risk written 
in that office in his own handwriting is 
still insured with the company. The 
Eastern Underwriter reporter was told 
that the New York branch wrote liabil- 
ity lines six years before the Travelers 
wrote them elsewhere, and although 
some of the loss ratios looked high in 
the old days the business served as a 


foundation for the profitable volume that 
was to come in later years. 

Another step forward was necessary 
after about ten years at 240 Broadway, 
this time to 31 Nassau Street where the 
office stayed until headquarters at 76 
William Street were taken. The year 
1921 marked the opening of the Travel- 
ers branch at 55 John Street, its present 
location. 

As Mr. Johnson looks back over the 
fifty-year span many things which seem 
to be stumbling blocks in the path of 
progress he now laughs at. For instance, 
when the branch moved off Broadway to 
the old Tribune building, almost one- 
third of the New York business was lost. 
This was because the insurance district 
was on Broadway and any company 
which dared to move off the beaten track 
simply lost out to competitors. Later 
other companies followed in the lead of 
the Travelers by moving to other loca- 
tions. 

He is also impressed with modern busi- 
ness methods as compared with the way 
they did things in the old days. As he 
told his associates at Tuesday night’s 
party: “Fifty years does not seem a 
very long period when you look back on 
it as I do but when you stop to think how 
much has happened in the world in that 
time you can appreciate the passing of 
so many years.” 

Since April, 1914, Mr. Johnson has 
been advisory manager for casualty lines 
in the 55 John Street branch and prior 
to that he handled all casualty business 
in this territory in the capacity of man- 
ager. 


E. J. Donegan On Education 


(Continued from Page 34) 


need for a few generalists—men who 
knew not quite so much about root canals 
as the root canal specialists, not quite 
so much about bridges as the bridge spe- 
cialists, but who, able to assimilate the 
special knowledge of these single line ex- 
perts, knew enough about every pro- 
fessional function to direct it intelligent- 
ly, and enough about every business func- 
tion to co-ordinate the whole enterprise 
and run it efficiently and well. 

“So, in insurance, the urgent need is 
the development of a number of general- 
ists bearing a reasonable proportion to 
the number of specialists. Being an ex- 
pert depository bond underwriter, fire 
adjuster or statistician is not in itself 
a qualification for executive rank. In 
fact, if it leads to insularity, if it tends 
to circumscribe a man’s vision to. the 


field of depository bonds, adjustments or’ 


statistics, it is a positive disqualification. 

“Our potential Kingsleys, Sturms, 
Blands, Browns ang Allens, the general- 
ists of tomorrow, are just beginning to 
punch the time clocks of today. By in- 
telligent effort we can create more of 
them than, like Topsy, might merely 
have grown without that effort; and the 
greater the number of these future gen- 
eralists the safer the future of our pro- 
fession.” 


Bringing Schools to Grown Men Through 
the Trade Press 


Mr. Donegan then asked the question: 
“How can we stimulate this all-around 
development?” Our young man in the 
accounting department got that raise; he 
is married now and receiving congratu- 
lations upon the advent of his nine pound 
son. Obviously we cannot keep sending 
grown men, men with families, to school. 
Yet we can, in a measure, keep bringing 
schools to grown men. 


“Tt is an amazing thing that we in in- 
surance have made so little use of that 
great educational auxiliary—the insurance 
press. When, as a young claim attorney, 
I entered insurance, it seemed a new and 
bewildering world. Fortunately for me, 
I succumbed to the importunities of two 
solicitors of subscriptions for insurance 
journals. And gradually, through the 
columns of those journals, that world 


‘began to take on shape, form and color. 


Then handling only surety cases, I thus 
obtained a vicarious smattering of plate 
glass surveying, I learned why some of 
the standards applicable to employers’ 
liability cover were inapplicable in com- 
pensation underwriting, and I came to 
know what premium reserves were and 
why the companies had a hidden equity 
in them. 

“There, too, I came to know the per- 
sonalities of this new world of mine. I 
read of Ed Allen when he was still in 
Arkansas. The name J. B. Levison con- 
jured up fire insurance and San Fran- 
cisco, and George D. Markham was a 
photo-engraving handsome and promi- 
nent agent in St. Louis. Tom Grahame 
was a struggling youn~ golfer in Balti- 
more. I saw the then little New Am- 
sterdam falter, and later, through the 
years, grow into a great institution under 
the able guidance of J. Arthur Nelson. 
Thus, more through accident than de- 
sign, through a moment’s weakness in 





the presence of a subscription hound, | 
became the beneficiary of an encyclo- 
pedic collection of facts which proved 
invaluable when the transition to ail- 
ministrative work suddenly came. 


Post-Graduate Course Idea 


“Knowing from experience how hel)- 
ful they can be, I wonder that we do 
not make our people use: them more. 
I think no more constructive step along 
the lines of general insurance education 
could be taken than for companies not 
only to provide selected trade publica- 
tions for their key men and their under- 
studies, but also to insist, and by ques- 
tions or other tests from time to time to 
insure that they read them. Indeed, it 
might be that these publications, which 
now carry much educational matter, 
might be induced to become direct aux- 
iliaries of this. Society by carrying, in 
addition to our current lectures, what 
would be really post-graduate courses.” 

Mr. Donegan’s further suggestion was 
that the Society’s educational committee 
endeavor to associate with themselves a 
small committee from the National Bu- 
reau of Casualty & Surety Underwrit- 
ers and from the National Board of Fire 
Underwriters, together with some repre- 
sentatives of the life companies; that 
this committee of the whole consider 
the form and extent of the post-graduate 
courses that might be given in life, fire 
and casualty, how, where and from whom 
the material for the curriculum can best 
be obtained, and how the companies’ co- 
operation in its distribution can be in- 
sured. “Then, if they find a workable 
program,” said Mr. Donegan, “a con- 
ference with the editors of some of the 
principal journals could be called. If 
some one body, such as our educational 
committee, should take the initiative and 
follow through, the result should be con- 
structive.” 





H. G. MEIGS APPOINTED V.-P. 





Ability of Milwaukee Agency Head Given 
Recognition by Consolidated Indem- 
nity & Insurance Co. 

Henry G. Meigs of Meigs & Cope, 
prominent Milwaukee agency, has been 
appointed vice-president of the Consoli- 
dated Indemnity & Insurance Co. His 
agency has represented the company as 
general agents for some time past and 
his appointment is in recognition of the 
Consolidated’s appreciation of his ability. 

Mr. Meigs will continue to make his 
headquarters in Milwaukee, where he has 
been engaged in the bonding and insur- 
ance business for many years, his activi- 
ties covering the state of Wisconsin. 





SPECIAL AGENT 


Young man 35 years of age with 
twelve years’ casualty-surety field 
and agency experience desires p0si- 
tion in New England, preferably 
Connecticut. 

Box 1163 
The Eastern Underwriter 
110 Fulton St., New York, N. Y. 
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ALEXANDER GREEN 


Established 1909 
AUTOMOBILE AND CASUALTY UNDERWRITERS 


J & CO., Inc. 


CHAMBER OF COMMERCE RLPG 
Newark, N. J. 
Market 1116 











Manager Metropolitan Auto Dep't. 
Inland Marine Agent 


FIREMAN’S FUND INSUKANCE COMPANY 
HOME FIRE & MARINE INSURANCE COMPANY 


General Agent—All Lines 
UNION INDEMNITY COMPANY 
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1 P ending 
"Trend 


So far during the 1931 sessions of the 
various legislatures the trend in auto- 
mobile liability security bills has indi- 
cated a preference on the part of law- 
makers to improve by amendment finan- 
cial responsibility laws operative in their 
respective states or to introduce new bills 
providing for such a law in states where 
it is not effective. These states include 
Kansas, Massachusetts, North Carolina, 
Ohio and the District of Columbia. 


By way of contrast it is interesting 
to observe from a February 3 tabulation 
of the Association of Casualty & Surety 
Executives that very few compulsory lia- 
bility measures have been introduced and 
in Massachusetts bill after bill calls for 
amendments to the present law in that 
state which definitely indicates the dis- 
satisfaction of legislators and their con- 
stituents in its operation. In fact, four 
specific bills ask for the law’s repeal, 
one calling for a financial responsibility 
plan along the lines of the A. A. A. bill 
to take its place. 


As the Association’s tabulation as fol- 
lows shows there have been more auto- 
mobile measures introduced in the Bay 
State since the legislature convened Jan- 
uary 7 than in any other state in the 
Union. 


Arkansas 


(Legislature convened January 12, 1931) 
Senate Bill No. 43—(Quarles). To provide 
for revocation of license upon non-satisfaction 
of damage judgment.—In Judiciary Committee. 
Senate Bill No. 34—(Quarles). To provide 
for compulsory automobile liability insurance.— 
In Judiciary Committee. 


California 
(Legislature convened January 5, 1931) 
House Bill No, 283—(Cronin), To provide 
for compulsory automobile liability insurance.— 
In Insurance Committee. 


House Bill No. 975—(McDaniel). To pro- 
vide for fatal accident indemnity fund. 
House Bill No. 1295—(Levey).* To amend 


the automobile financial responsibility law.—In 
Motor Vehicles Committee. 

House Bill No. 1334—(Patterson). To pro- 
vide for motor vehicle fund.—In Motor. Vehi- 
cles Committee. 

Senate Bill No. 769—(Inman). To provide 
for automobile accident commission.—In Gov- 
ernmental Efficiency Committee. 

Senate Bill No. 770—(Inman). To author- 
ize payment of damages to persons injured in 
motor vehicle accidents.-In Motor Vehicles 
Committee. 

Senate Bill No. 893—(Fellom). To provide 
for compulsory automobile liability insurance.— 
In Motor Vehicles Committee. 


Colorado 


(Legislature convened January 7, 1931) 
House Bill No. 215—To provide for compul- 
sory automobile liability insurance.—In Roads 
and Bridges Committee. 


Connecticut 
(Legislature convened January 7, 1931) 

House Bill No. 472—(Wetherbee). To amend 

the automobile financial responsibility law.—In 
Motor Vehicles Committee. 

House Bill No. 476—(Lubchansky). To 

amend the automobile financial responsibility 

law.—In Motor Vehicles Committee. 


Illinois 


(Legislature convened January 7, 
House Bill No, 29—(Searle). 
revocation of i 


1931) 
To provide for 
license pending satisfaction of 


damage judgment.—In Committee on Motor 
Vehicles. 

Senate Bill No. 15—(Baker). To provide 
for compulsory automobile liability insurance 


along lines of Massachusetts law. 
Kansas 


(Legislature convened January 13, 1931) 

House Bill No. 19—(Carpenter). To provide 
for compulsory automobile liability insurance.— 
In Insurance Committee. 

House Bill No. 24—(Brown). (Same as S. B. 
No. 21). To provide for compulsory automo- 
bile liability insurance.—In Roads and High- 
ways Committee. 

House Bill No. 134-—(Meade). To artes 
for financial responsibility along lines of A. 

A bill.—-In Insurance Committee. 
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utomobile Legislation Shows 


“Towards Financial Responsibility 


Senate Bill No. 21—(Same as H. B. No. 24) 
—To provide for compulsory automobile liabil- 
ity insurance. 


Massachusetts 
(Legislature convened January 7, 1931) 
House Bill No. 18—(Cummings). To pro- 


vide for a motor vehicle mutual insurance as- 
sociation as exclusive agency to issue policies 
under compulsory automobile liability insur- 
ance law; alternative indemnity bond permit- 
ted.—In Insurance Committee. 

House Bill No, 19—(Irwin). To amend the 
compulsory automobile liability insurance law so 
as to provide for penalty rates——In Insurance 
Committee. 

House Bill No, 20—(Goodwin and Hays). To 
provide for a competitive publicly managed and 
controlled insurance company to issue policies 
under the compulsory automobile liability in- 
surance law.—In Insurance Committee. 

House Bill No. 36—(Sawyer). To provide 
for an automobile accident court and to penal- 
ize operators who cause personal injury.—In 
Judiciary Committee. Hearing January 19, 1931. 

House Bill No. 59—(Commissioner of In- 
surance). To amend the compulsory automobile 
liability law relative to cancelations of policies 
and bonds thereunder.—In Insurance Commit- 
tee. 

House Bill No. 60—(Commissioner of In- 
surance). To amend the compulsory automobile 
liability law relative to mutual insurance com- 
panies.—In Insurance Committee. 

House Bill No. 61—(Commissioner of In- 
surance). To provide for notice of injury or 
death to insurance company insuring motor ve- 
hicle causing then under the compulsory auto- 
mobile liability insurance law.—In Insurance 
Committee. 

House Bill No. 62—(Commissioner of Insur- 
ance). To provide for penalties for false or 
fraudulent claims for personal injuries or death 
under the compulsory law.—In Insurance Com- 
mittee. 

House Bill No. 63—(Commissioner of In- 
surance). To amend the compulsory law to re- 
quire notice of claim for death or_ personal 
injuries to be given to insurer.—In Insurance 
Committee. 

House Bill No. 64—(Commissioner of Insur- 
ance). To provide for notice to insurer of fil- 
ing of actions under the compulsory law.—In 
Insurance Committee. 

House Bill No. 65—(Commissioner of Insur- 
ance). To amend the compulsory law so as to 
provide for a penalty rating system thereunder. 
—lIn Insurance Committee. 

House Bill No. 66—(Commissioner of In- 
surance). To authorize fleet insurance rates 
under the compulsory law.—In Insurance Com- 
mittee. 


Non-Residents Requirement Urred 


House Bill No. 97—-(Department of Public 
Works). To require non-residents operating 
motor vehicle in state for more than thirty days 
to file proof of financial responsibility —In High- 
ways and Motor Vehicles Committee. Hear- 
ing January 20, 1931. 

House Bill No. 99—(Department of Public 
Works). To regulate revocation of motor ve- 
hicle registration and notices of cancelation for 
non-payment of premiums under the compul- 
sory law.—In Insurance Committee. 

House Bill No. 101—(Department of Pub- 
lic Works). Relative to transfer of ownership 
of registered motor vehicles.—In Highways and 
Motor Vehicles Committee. 


20, 1931. 
House Bill No. 102—(Department of Public 
Works). Relative to definition of ‘motor ve- 


hicles” under the compulsory automobile _lia- 
bility law—In Highways and Motor Vehicles 


Hearing January . 





Reaction to Roosevelt Statement 


The recent assertion of Governor 
Franklin D. Roosevelt of New York 
state that the safety responsibility 


law in his state was proving a suc- 
cess is expected by officials of the 
American Automobile Association to 
influence favorably the various state 
legislatures now considering similar 
measures. 

Commenting on Governor Roose- 
velt’s statement, made at a luncheon 
in New York City, that “the law is 
not only working well, but is getting 
very definite and practical results,” 
Owen B. Augspurger, chairman of the 
safety responsibility committee of the 
association, declared recently that the 
views of Governor Roosevelt were 
shared by officials of other states 
where important features of the safety 
responsibility law are in effect. 

“More than usual significance,” he 
said, “attaches to Governor Roose- 
velt’s optimism for the reason that the 
New York safety responsibility law 
was closely patterned on the Ameri- 
can Automobile Association’s model 
bill, and embodied all of the latter’s 
major provisions for the elimination 
from the highway of the reckless and 
financially irresponsible driver.” 











Committee. Hearing January 20, 1931. 

House Bill No. 132—(Bang). To provide for 
a monopolistic state fund to pay ‘“compensa- 
tion” to persons injured in motor vehicle ac- 
cidents.—In Insurance Committee. 

House Bill No. 133—(Sawyer). To repeal 
the compulsory automobile liability law.—In In- 
surance Committee. Hearing January 28, 1931. 

House Bill No. 207—(Muldoon). To amend 
the compulsory law.—In Insurance Committee. 

House Bill No. 366—(Anderson). To bring 
taxicabs under the compulsory automobile lia- 
bility law.—In Committee on Cities. Hearing 
February 10, 1931. 

House Bill No. 400—(Jewett). To repeal 
the compulsory automobile liability insurance 
law and to provide for financial responsibility 
along lines of A. A. A. bill, with penalty rat- 
ing provisions added.—In Insurance Committee. 

House Bill No. 566--(Macauley). To repeal 
the present compulsory law and to provide for 
compulsory liability insurance for all persons 
licensed to operate motor vehicles.—In Insur- 
ance Committee. 

House Bill No. 567—(Squire). To authorize 
cities to provide liability insurance for em- 
ployes operating municipally owned motor ve- 
hicles—In Insurance Committee. Hearing Feb- 
ruary 4, 1931 





Bill for Demerit Rating System 


House Bill No. 699—(Tuttle). To amend the 
compulsory automobile liability insurance law.— 
In Insurance Committee. 

House Bill No. 700—(Nash). To provide for 
a motor vehicle accident commission.—In In- 
surance Committee. 

778—(Cahill). 


House Bill No. To provide 
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* diciary Committee. 


that the state and its subdivisions be authorized 
to indemnify employes for damages sustained in 
overation of public motor vehicles, to extent 
of $5,000 /$10,000 limits.—In State "Administra- 
tion Committee. 

House Bill No. 844—(Ginsburg). To amend 
the compulsory law so as to provide for a 
demerit rating system and to abolish the zone 
rating system.—in Insurance Committee. 

House Bill No. 845—(Miller). To amend 
the compulsory law relative to certificates issued 
by insurance companies.—In Insurance Com- 
mittee. 

House Bill No. 846—(Conway).. To provide 
for reduction of rates under the compulsory law 
in certain cases.-—In Insurance Committee. 

House Bill No. 857—(Leed). To assure pay- 
ment of medical expenses in the settlement of 
damage cases under the compulsory law.—In Ju- 
Hearing February 16, 1931. 
House Bill No. 956—(Anderson). To provide 
for rating board under the compulsory auto- 
mobile liability law.—In Insurance Committee. 

House Bill No. 961—(Cronin). To require 
insurance companies to file classifications of 
risks and premiums with insurance commis- 
sioner.—In Insurance Committee. 

House Bill No. 965—(Peters). To amend the 
compulsory law by providing for a $50 deduct- 
ible clause.—In Insurance Committee. 

House Bill No. 973—(Treanor). To provide 
for elimination of defense of res adjudicata in 
actions under the compulsory law.—In Judiciary 
Committee. Hearing February 17, 1931. 

House Bill No. 1062—(Macleod). To provide 
for penalty insurance rates under the compul- 
sory automobile law.—In Insurance Committee. 

House Bill No. 1168—(Airola). To provide 
that risks and premium charges under the com- 
pulsory law shall not be classified according to 
established districts or zones.—In Insurance 
Committee. 


Repeal Sought in Washburn Bill 


Senate Bill No. 19—(Montague). To per- 
mit attorney general to defend suit against em- 
ploye of state or of metropolitan district com- 
mission for motor vehicle damages and would 
authorize state treasurer to pay judgment ren- 
dered against such employe, with $5,000 /$10,000 
limits.—In State Administration Committee. 

Senate Bill No. 120—(Hurley). To provide 
that the commonwealth and every political sub- 
division shall be liable for injuries under the 
compulsory law.—In Legal Affairs Committee. 

Senate Bill No. 225—(Washburn). To pro- 
vide for the repeal of the compulsory automo- 
bile liability insurance law and for a gasoline 
tax to constitute a fund to pay damages to 
persons injured in motor vehicle accidents.— 
In Insurance Committee. 

Senate Bill No. 249—(Trowbridge). To ex- 
tend the scope of the compulsory law to cover 
property damage to extent of $1,000.—In In- 
surance Committee. 

Senate Bill No. 277—(McConnell). To cre- 
ate and define the powers and duties of the 
Motor Vehicle Accident Board. 

Senate Bill No. 296—(Plunkett). To author- 
ize municipalities to insure their and their em- 
ployes’ liability for injuries caused by their 
motor vehicles.—In Insurance Committee. Hear- 
ing February 4, 1931. 

Senate Bill No. 297—(Ulin). To require in- 
surance companies to dissolve attachments of 
property in certain cases——In Insurance Com- 
mittee. 

Senate Bill No. 328—(Coonley). To provide 
for a special commission to revise the motor 


vehicle laws.—In Highways and Motor Ve- 
hicles Committee. 
Michigan 
(Legislature convened January 7, 1931) _ 
Senate Bill No. 16—(Conlin). To provide 


for revocation of license pending satisfaction of 
damage judgment. 


Montana 


(Legislature coueunes January 5, 1931) 
House Bill T. N. 2—(Goodwin and Eckgren). 
To provide for a a fund to pay damages te 

persons injured in motor vehicle accidents. 


Nebraska 


(Legislature convened January 6, 1931) 

House Bill No. 20—(Raasch). To provide for 
suspension of license pending satisfaction ot 
damage judgment.-——_In Judiciary Committee. 

House Bill No. 223—(Spence). To provide 
for compulsory automobile liability insurance. 

Senate Bill No. 34—(Shepman). To make 
motor vehicle operators responsible for dam- 
ages.—In Highway Committee. 

New Hampshire 
(Legislature convened January 7, 1931) 
House Bill No. 164—(Young). To amend 


the financial responsibility law.—In Judiciary 
Committee. 


New Jersey 
(Legislature convened January 13, 1931) 
House Bill No. 68—(Fort). To provide for 
insuring of municipally owned motor vehicles.— 
In Municipal Corporations Committee. 
House Bill No. 116—(Grimm). To amend 
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the automobile financial responsibility law.—In 
Motor Vehicle Committee. 


New York 


(Legislature convened January 7, 1931) 

Assembly Resolution—(Schwartz). To inves- 
tigate rates of insurance companies writing mo- 
tor vehicle insurance and to study advisability 
of establishing competitive state fund. 

Assembly Bill Int. 197—(Albert). To amend 
the automobile financial responsibility law.—In 
Internal Affairs Committee. 

Assembly Bill Int. No. 221—(Cuvillier). To 
enact the motor vehicle compensation law and 
to create the New York Motor Vehicle Own- 
ers Mutual Compensation Association as the 
exclusive agency to pay ‘“‘compensation’’ to 
persons injured in motor vehicle accidents.—In 
Labor Committee. 

Assembly Bill Int. No. 303—(Cuvillier). To 
provide for a commission to study the sub- 
ject of compensation for injuries by motor ve- 
hicles—In Ways and Means Committee. 

Assembly Bill Int. No. 472—(Pack). (Same 
as S. B. Int. No. 357) To enact the motor 
vehicle compensation law and to create the New 
York Motor Vehicle Owners Mutual Compen- 
sation Association as the exclusive agency to 
pay “‘compensation” to persons injured in motor 
vehicle accidents.—In Insurance Committee. 

Senate Bill Int. No. 357—(Berg). (Same as 
A. B. Int. No. 472) To enact the motor ve- 
hicle compensation law and to create the New 
York Motor Vehicle Owners Mutual Compen- 
sation Association as the exclusive agency to 
pay “compensation” to persons injured in mo- 
tor vehicle accidents.—In Insurance Committee. 


North Carolina 
(Legislature convened January 7, 1931) 

Senate Bill No. 48—(Clement). ‘To provide 
for financial responsibility.—In Judiciary Com- 
mittee. 

Ohio 
(Legislature convened January 5, 1931) 

House Bill No, 1--(Cramer). ‘lo provide for 
financial responsibility along lines of A. A. A. 
bill—In Motor Vehicles Committee. Hearing 
February 4, 1931. 

House Bill No. 2—(Initiative Petition). To 
require automobile drivers to furnish responsi- 
bility for answering in damages.—In __Insur- 
ance Committee. Hearing February 2, 1931. 


South Dakota 

(Legislature convened January 6, 1931) 

Senate Bill No. 27—(Halvorsen). To _ re- 
quire motor vehicle operator to file $2,000 bond, 
after conviction of certain violations, for two 
years.—In Judiciary Committee. 

Senate Bill No. 34—(Bagne). To require se- 
curity for injury in motor vehicle accidents.— 
In Judiciary Committee. 


Tennessee 
(Legislature convened January 5, 1931) 

House Bill No. 237—(Lowry). ‘To provide 
for lien on motor vehicle causing injury.—In 
Judiciary Committee. 

U. S. (71st) Congress 
(Special Notice) 

Bills which did not became law when the 
Congress last adjourned on July 3, 1930, main- 
tain their status until the ‘‘short” session, which 
assembled on December 1, 1930, comes to an 
end March 4, 1931 
(First Session adjourned November 22, 1929) 

House Bill No. 3391—(Rogers). To provide 
for filing of security after automobile accident. 
—In Committee.—Re-referred to Committee. 
Hearing March 14, 1930. Re-referred to sub- 
committee on Streets and Traffic of the House 
District of Columbia Committee. 

House Bill No. 4015—(McLeod). (Same as 
Senate Bill No. 4491) To provide for the finan- 
cial responsibility for motorists of the District 
of Columbia along the lines of the A. A, A. 
Bill—In Committee. Hearing March 14, 1930. 
Favorably reported May 7, 1930. Passed House 
May 26, 1930. Reported in Senate June 9, 1930, 
with amendments. 

(Second Session adjourned July 3, 1930) 

Senate Bill No. 2360—(Jones). (Same as 
S. 1617, 70th Congress). To create a_ mo- 
nopolistic District of Columbia Insurance Fund 
for compulsory insurance of “compensation” to 
persons injured in motor vehicle accidents.—In 


Committee. Unfavorably reported by Senate 
District of Columbia Commissioners. _ 
Senate Bill No. 4491—(Capper). (Same as 


House Bill No. 4015). ‘To provide for finan- 
cial responsibility for motorists of the District 
of Columbia along the lines of the A. A. A. Bill. 
—In Committee. 


Vermont 
(Legislature convened January 7, 1931) 
Senate Bill No. 5—(Willis). To amend the 
automobile financial responsibility law.—In Com- 
mittee on Highway Traffic. Passed Senate 
January 22, 1931. In House Highway Traffic 
Committee 


Washington 
(Legislature convened January 12, 1931) 
House Bill No. 66—(Brown). To provide 
for monopolistic state fund to pay ‘‘compensa- 
tion” regardless of fault, to persons injured in 
motor vehicle accidents.—In Judiciary Commit- 


tee. 

House Bill No. 110—(Reader). To provide 
for revocation of license pending satisfaction of 
damage judgment.—In Insurance Committee. 

Senate Bill No. 51—(Houser). To provide 
for monopolistic state fund to pay ‘‘compensa 
tion,” regardless of fault, to persons injured 
in motor vehicle accidents.——In Industrial In- 
surance Committee. 

West Virginia 
(Legislature convened January 14, 1931) 

Senate Bill No. 65—-(Hutchinson). To pro- 
vide for revocation of license pending satisfac- 
tion of damage judgment.—In Roads Committee. 


Wisconsin 
(Legislature convened January 14, 1931) 





Referee in Compensation Cases 


Must Be Man of High Calibre 


By STANLEY L. OTIS 
Manager of the Otis Service 


The status of the referee in workmen’s 
compensation cases and his importance in 
the working out of the' compensation law 
are not very well known. In his article 
Mr. Otis describes the qualifications and 
functions of this official. Mr. Otis is a 
member of the New York Bar and was 
jormerly a referee, bureau of workmen’s 
compensation, New York State Depart- 
ment of Labor. 

The referees in workmen’s compensa- 
tion cases, New York State Department 
of Labor, are judges of the workmen’s 
compensation ccurts and as such they are 
brought into intimate contact with the 
people. Their work is carried on in a 
faithful, conscientious manner and their 
earnest desire is that justice shall pre- 
vail. 

Section 19 of the labor law defines 
the duties of referees, which are carried 
on under rules of the Industrial Board, 
but is silent concerning their qualifica- 
tions which are an important factor, if 
the administration of the compensation 


law is to proceed smoothly and with jus- 


tice and fairness to all parties. 
Qualifications 

It is essential that the referee have a 
thorough knowledge of the workmen’s 
compensation law and be in full sym- 
pathy with its aims and purposes, know 
the dates when the several amendments 
became effective and, if possible, the mo- 
tives which caused the legislature to 
amend the law. He should be familiar 
with the interpretative court decisions, 
and a general knowledge of the funda- 
mental principles of law and rules of evi- 
dence is desirable. 

The referee should be a man of ma- 
ture judgment with a large experience 
gained through the years of active life. 
A knowledge of the different processes 
of manufacture, gained by actual work 
in factories or close observation of same 
vl he of articular aid to him. Fa- 
miliarity with the work of the different 
trades will also be very helpful. Some 
knowledge of medicine and medical terms 
is necessary in order that the hospital 
and other medical reports may be read 
understandingly. 

He should have a judicial temperament 
and a natural leaning towards work of 
that nature. Honesty, fairness, good 
judgment and common sense are impor- 
tant qualities which should be possessed 
by a person acting as a referee. The 
claimants are usually not familiar with 
the law or the procedure and may be- 
come confused unless handled in a 
straightforward manner, with their rights 
clearly defined and kindness and sym- 
pathy shown in the development of the 
claim. 

Difficult Task to Perform 

The first duty of a referee is to be a 
just judge. He should weigh all the facts 
in an impartial manner and reach an 
unbiased and fair decision. The referee 
hears and determines claims for com- 
pensation, including disability claims 
death claims and claims for medical and 
hospital treatment or other expense; 
claims involving total or partial perma- 
nent disability; loss of use of a member; 
serious facial or head disfigurements; as 
well as temporary total or partial dis- 
ability claims. He commutes awards 
when in the interest of justice, requires 
guardianship for minor dependents and 
hears and determines occupational dis- 
ease claims. 

The referees have a difficult task to 
perform and are required at times to 








Senate Bill No. 21—(Keppel)._ To require 
insurance after conviction for driving while in- 


toxicated.—_In Highways Committee. Hearing 
January 28, 1931. ’ 
Senate Bill No. 31—(Polakowski). To pro- 


vide for motor vehicle liability insurance on 
the “compensation” plan.—In Corporation and 
Taxation Committee. 


- bility ? 


work under pressure. As high as 150 
cases have been placed on a calendar in 
one day which included uncontroverted 
claims and claims bitterly contested. At 
the present time the trial calendar runs 
about seventy-five claims a day, all of 
them involving the formal taking of tes- 
timony and some of the intricate cases 
calling for a number of witnesses and a 
voluminous record. 

The referees in conducting hearings 
are not bound by common law or statu- 
tory rules of evidence or technical or 
formal rules of procedure, and simply 
conduct the hearing in such a manner as 
to ascertain the substantial rights of the 
parties. “It was the purpose of the leg- 
islature,” said Justice Howard, “to create 
a tribunal to do rough justice—speedy, 
summary, informal, untechnical.” 

With this wide latitude, the referee 
aims to develop the essential facts quick- 
ly and, having ascertained them, to ren- 
der decision and award promptly. Com- 
pensation is for wages lost, and as the 
injured employe is usually dependent on 
his earnings for a livelihood, he should 
receive the benefits of the law when most 
needed, for to delay justice is ofttimes 
to deny justice. 

Again referring to the passage of the 
workmen’s compensation law, Justice 
Clarke of the First Department said, 
“Simplicity of procedure, rapidity and 
certainty of procuring payment * * * was 
the end looked to and accomplished by 
this remedial legislation.” 


Essential Facts 

There are certain essential facts which 
are necessary in proving a claim, and if 
the employer or insurance carrier will 
admit some or most of them, much time 
is saved and the points at issue are more 
quickly reached. Among them are the 
employment of claimant; did he suffer 
an accident that arose out of and in 
the course of the employment? What is 
the average weekly wage period of disa- 
bility? Also, is there permanent disa- 
If a death claim, is dependency 
admitted? Among other questions are, 
was notice given the employer within the 
statutory period? Also was the claim 
filed within the statutory period; the 
question of jurisdiction, and whether or 
not the employment comes within the 
law. 

The rules of the Industrial Board re- 
quire that where a claimant is not rep- 
resented, the referee shall examine the 
claimant and his witnesses and cross- 
examine the employer’s or carrier’s wit- 
nesses on claimant’s behalf. The referee 
also works in close co-operation with 


_ the Bureau of Rehabilitation of the De- 


partment of Education as respects the 
physical and vocational rehabilitation of 
injured employes. 

The referees as stated are the judges 
of the workmen’s compensation court and 
pass on questions of fact, also questions 
of law. By reason of their intimate re- 
lationship with the people they should 
use every opportunity to make known the 
provisions of the workmen’s compensa- 
tion law, its humane and beneficient pur- 
poses and its value not only to industry, 
but to the general public and the state 
as a whole. 


PROBE AUTO ASSOCIATIONS 

The Virginia department has been 
asked by C. Victor Werne, counsel for 
the Virginia Better Trade Association, 
to give a ruling as to whether or not 
solicitors for certain incorporated auto- 
mobile associations, which are giving va- 
rious types of insurance policies with and 
included in the membership fee or serv- 
ice contract, are engaged in the insur- 
ance business. These solicitors, he point- 
ed out, are paid commissions ranging 
from 10 to 40% on such sales. 





C. W. Linfonte Again 
Heads N. J. Claim Ass’n 


B. J. MACKEY MADE VICE-PRES. 


Newark Organization Has Done Good 
Work Since Inception Last Year; 
Now Has 58 Members 


Charles W. Linfonte, manager of the 
claim department in New Jersey for the 
American Casualty, was re-elected pres- 
ident of the New Jersey Casualty & 
Utilities Claim Men’s Protection Asso- 
ciation, which held its annual meeting 
last week at the Newark Elks’ Club. 
Other officers elected were as follows: 
B. J. Mackey, N. J. claim manager of 
the Bankers Indemnity, vice-president. 
William M. Kearns, Liberty Mutual, and 
E. I. Bell, New Jersey Bell Telephone 
Co., were re-elected secretary and treas- 
urer, respectively. 

E. L. Cushing, Public Service Railway 
Co., was elected to the board of govern- 
ors for two years and Albert J. Childs, 
claim manager of the Aetna Casualty & 
Surety in New Jersey, and D. V. Crosta, 
claim manager for the Glens Falls In- 
demnity, were elected for a term of three 
years on the board. 

President Linfonte in his annual re- 
port stated that the organization had 
made big strides since its inception last 
year throughout the State and had ac- 
complished much in the way of cement- 
ing a general feeling of co-operation be- 
tween the members of the organization, 
not alone among the insurance company 
representatives but the utility companies 
as well. There has also been, he said, 
a better understanding in business con- 
ditions which did not exist before the 
association was formed. 

It was brought out by the membership 
committee’s report that there was a to- 
tal membership of fifty-eight, two mem- 
bers being admitted last week, namely, 
the Erie Railroad Co. and the Travelers 
Insurance Co. The membership com- 
mittee plans to make an intensive drive 
for new members and it is hoped before 
the end of the year to have all of the 
insurance companies and the utility com- 
panies doing business in New Jersey in 
the membership. 





DISCUSS STATE FUND BILL 


T. E. Braniff Appears Against Oklahoma 
Measure; State Labor Federation 
Comes Out for It 


A bill providing for a state insurance 
fund, introduced into both House and 
Senate in the Oklahoma Legislature, is 
creating considerable interest. It is now 
before the state legislative committees 
and at a hearing of the bill T. E. Braniff 
of Oklahoma City, representing the in- 
surance companies, and M. V. Kahle of 
the Associated Industries of Oklahoma, 
appeared against the bill condemning it 
as state competition with private busi- 
ness. 

Representatives of the State Federa- 
tion of Labor speaking in its behalf said 
that the cost of protecting the working 
man would’ be greatly reduced through 
its passage by placing private insurance 
companies in competition with the state 
in issuing compensation insurance. 





SURPLUS GAINS $400,000 


The surplus of the United States F. & 
G. increased by $400,000 in January which 
was the best month the company has 
had in several years, R. Howard Bland, 
president, told the directors of the com- 
pany at their February meeting. 





HONOR FOR R. S. WALSTROM 


Robert S. Walstrom, advertising man- 
veer, Continental Casualty, was recently 
honored by appointment as membership 
committee chairman of the Industrial Re- 
lations Editors Association. 





SET DATE FOR MEETING 
The annual convention of the Virginia 
Association of Insurance Agents will be 
held this year June 17-18 in Bristol. 
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